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DANGER IS SEEN IN 
ATTEMPT TO EXPAND 


Movement Started by Farmers Mu- 
tuals in Michigan May 
Be Extended 


FEATURES OF THE BILL 


Senator Scully Inaugurates Plan to 
Broaden the Scope of These Local 
Organizations 


BY GEORGE BROWN 


Member House of Representatives, Mich- 
igan Legislature 


LANSING, MICH., June 24.—I don’t 
know whether there is any general 
movement throughout the country for 
an extension of the field of farmers’ 
mutuals, but I do know that the move- 





Representative George Brown of the 
Michigan Legislature in a contribution to 
The National Underwriter brings out a 
very important point so far as the farmers 
and local mutuals are concerned. These 
organizations, by reason of their limited 
jurisdiction and community scope, are able 
to accomplish something for their poiicy- 
holders. Whether the attempt in the Mich- 
igan Legislature to enlarge the territory 
of such companies and give them state- 
wide jurisdiction is one that will wulti- 
mately be introduced elsewhere remains to 
be seen. Representative Brown sees a 
danger in this tendency and does not 
hesitate as a legislator to point it out. 











ment in Michigan is very marked and 
if it had not been for the personal in- 
fluence and work of a few insurance 
men in the lower house here, the door 
vould have been opened wide for farm- 
ers’ mutuals to go as far as they liked. 
As it is, the amended insurance law, 

iar as it relates to this class of mu- 
tucls, furnishes them quite a lever with 
\.hch to force a wider opening. 


Introduced by Mutual Man 


The bill in its original form was in- 
troduced by Senator Charles B. Scully. 
Scully is a farmers’ mutual man him- 
seli—secretary of the Lapeer County 
Farmers’ Mutual Fire of Almont, Mich. 

This is one of the oldest mutuals in 
Michigan, commencing business in 1871. 
There are 91 of them in the state, of 


(CONTINUED ON PAGE 7) 
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STATEMENT JANUARY 1, 1919 
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RESERVE FOR ALL OTHER LIABILITIES 


$15,231,512.92 


NET SURPLUS 


$10,619,509.09 
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GEORGE B. SEDGWICK, Assistant Manager 











EDWARD MILLIGAN, President 

GEORGE M. LOVEJOY, Vice-President JOHN B. KNOX, Secre 

THOMAS C. TEMP’ | GEORGE C. LONG, JR, tary 
HENRY P. WHI FRED C_ GUSTE Yt Secretary 
€DWARD V. CHAPLIN, Mt Secretary . MINOT BLAKE, Ass’t Secretary 


Total Losses Paid .... - « « « 91,623,036 


Cash Capital - Three Million Dollars 


Reinsurance Reserves .. . - « « $7,601,014 
Reserve for Outstanding Losses and all 

other Liabilities . ...... =. . 1,598,770 
Net Surplus ............ 17,5064 


Total Assets . . . . . $19,706,197 


PHOENIX 





Surplus to Policyholders ... . . . $10,506,412 - 








SURCHARGE TAX TO 
BE FURTHER DISCUSSED 


Special Committee of the National 
Board Will Hold Meeting 
This Week 








EXTRA REVENUE NEEDED 





Company Officials Feel the Insurance 
Commissioners Have Overlooked 
Some Very Essential Points 


NEW YORK, June 25.—A further 
meeting of the special committee of 
the National Board handling the sur- 
charge question will be held in this 
city tomorrow. It is unlikely that ad- 
ditional data in connection with the 
matter can be produced, the entire 
situation having been fully reviewed in 
the statements made by company exec- 
utives and in the comprehensive brief 
filed by J. H. Doyle, associate counsel 
of the National Board before the com- 


mittee of the National Convention of 
Insurance Commissioners. 


Prices Are Still High 


Underwriters are convinced that if 
the loss paying ability of the insurance 
companies is to be maintained, higher 
rates must be had than are produced 
under schedules formulated in pre-war 
days, when the cost of operating was 
far less than it is now, or is likely to 
be for years to come. Authorities are 
agreed that the price of building ma- 
terial and all labor entering into con- 
struction will not come down for a 
long time while clerk hire, traveling 
expenses, taxes and all charges inci- 
dent to the proper conduct of insurance 
affairs show a distinct upward tendency 
to meet which former premiums are 
wholly inadequate. 


Special Income Needed 


Had it not been for the special income 
received last year the operations of the 
companies for 1918 would have shown a 
loss, a fact the commissioners intent up- 
on the removal of the surcharge seem- 
ingly overlooked. It is noteworthy that 
the states clamoring most vigorously for 
reduced rates are those least entitled to 
them, according to underwriting experi- 
ence. Since their meeting in New York 
early in the month the commissioners 
have given no hint as to their further 
views upon the surcharge. It is assumed, 
however, that the resolution offered by 


(CONTINUED ON PAGE 7) 
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USE AND OCCUPANCY 
AND NEW PROBLEMS 





Underwriters Watching Carefully 
Risks That Are Shifting to 
' Peace Basis 





EXHIBIT MANY ANGLES 


Small Risks Earning a Legitimate and 
Reasonable Profit Are Good 
Prospects These Days 


NEW YORK, June 24.—Fire under- 
writers have often made the boast that 
they insure the man and not the prop- 
erty. In other words, if the moral 
hazard is beyond reproach and the 
risk does not present any particularly 


undesirable features, the business is 
acceptable. This theory is being put 


to the test at this time so far as use 
and occupancy insurance is concerned. 
The ciose of the war changed the whole 
complexion of use and occupancy un- 
derwriting. There is now an entirely 
new set of problems before the men 
passing on this business. These prob- 
lems have by no means been solved. 
There are many angles to consider. 
Munitions Plants 


Of course the properties which were 
constructed solely for the purpose of 
making war munitions and supplies 
are decidedly undesirable from a use 
and occupancy standpoint at this time 
and most of the companies have can- 
celled their lines on risks of this char- 
acter. The elimination of business of 
this kind did not require a very high 
degree of underwriting talent but thou- 
sands of risks are being presented to- 
day that do. 

Contrary to the belief held by many 
the readjustment period is not over, 
but has some distance to go, yet. An 
investigation of industrial conditions 
will invariably develop the fact that 
most manufacturing concerns are com- 
pleting their war contracts or recently 
did so, have not shifted to a peace time 
basis or if they have have resumed pro- 
duction on a reduced scale. In many 
sections of the east important manufac- 
turing concerns have shut down en- 
tirely, awaiting a more favorable sea- 
son. The high prices of labor and 
materials make it cheaper for many 
concerns to close down entirely rather 
than to operate at a loss. 


Watching Moral Hazard 


Cases of this kind are being presented 
every day. In nearly all instances ser- 
ious consideration is given to the 
moral hazard rather than to the physi- 
cal aspects of the risk. An intelligent 
underwriting of the business also re- 
quires a rather intimate knowledge of 
conditions in the particular field that the 
prospective assured operates. For in- 
stance, there are absolutely no prospects 
for business on a large scale in a num- 
ber of trades. The underwriter must 


know the conditions, the outlook and 
prospects in order to reject or accept 
with intelligence. Use and occupancy 


underwriting at the present time extends 
far beyond a mere familiarity with the 
risk from a physical standpoint. 


Many Companies Unequipped 


Most companies are 
cautious about taking 
occupancy business at 
writers are inclined to frown 
the business as a class and 
individual consideration is not being 
given that was shown during the war 
period. As a matter of fact it is no mis- 
statement of fact to say that too many 
companies are unequipped to handle use 
and occupancy business properly. Risks 
of this kind come to the attention of an 
examiner who has no special knowledge 
of use and occupancy rules, regulations 
and underwriting practices. Too often 


probably 
on new 
present. 


unduly 
use and 
Under- 
down on 
the same 





the business presents too many difficul- 
ties and considerations. In other words, 
it is easier to turn the business down 
than it is to go through the process of 
deciding whether or not it is acceptable, 
based on its merits. A great deal of 
U. & O. business is being offered at this 
time that is in reality more desirable 
than it was during the war period. The 
undesirable features that were created 
as the result of the war, the hasty pro- 
duction, the speeding up process, the in- 
experienced help and other unfavorable 
factors, have been removed. 


Getting Back to Normal 


The business has shifted back to a 
normal, safe and sane basis. The really 
dangerous hazards are no longer present 
and yet risks of this kind are being. re- 
garded unfavorably because until re- 
cently they were engaged in the manu- 
facture of war munitions. The point 
that should be given serious and proper 
consideration at this time is not what a 
concern was doing while the war was on, 
but what it is doing now and what the 
prospects are that it will be doing six 
months from now. Past performance 
should not carry so much weight. In 
most lines of business the old standards 
have been thrust aside and a new de- 
mand created. War times produced use 
and occupancy underwriting guides 
which are of no value at this time. 


Demand Was Created 


It should be remembered that the great 
drive made by the companies for use and 
occupancy business during the war pe- 
riod created a demand for this indemnity 
that had never existed before. This 
demand was legitimate. Use and occu- 
pancy insurance has a real and impor- 
tant place in the business world. WNat- 
urally then many concerns which have 
been converted to the use and occupancy 
idea are now desirous of continuing the 
coverage, not because they want to “burn 
out” to the insurance companies, but be- 
cause they recognize use and occupancy 
insurance as a necessary and desirable 
form of protection. Why should a use 
and occupancy underwriter frown at the 
business offered by the owner of a thea- 
ter, drug store, hotel or other small 
business enterprise? This is the best 

(CONTINUED ON PAGE 6) 











WISCONSIN MEN MEET 


BIG CONVENTION AT DELAVAN 


Field Workers and Local Agents Hold 
Annual Conclave and Have a 
Joint Session 





DELAVAN, WIS., June 25.—This 
week is Wisconsin insurance week at 
Lake Delavan. Last week the two Illi- 
nois field clubs held forth at the High- 
land hotel and this week the Wiscon- 
sin Field Men’s Club, the Wisconsin 
Insurance Club, the Wisconsin Blue 
Goose, the Conservation Association of 
Wisconsin, and the Wisconsin Associa- 
tion of Insurance Agents are all on 
the stage. It is the largest and most 
representative gathering of Wisconsin 
insurance men ever held. It is a coin- 
cidence that the two presidents of the 
field organizations both retired from 
field service during the year. Ray E. 
Hiscox, who was elected president of 
the Wisconsin Field Men’s Club re- 
tired as state agent of the National 
of Hartford to become a member of the 
local agency firm of Soevig & Hiscox, 
at Milwaukee. J. Homer Gwinn, state 
agent of the Firemen’s, who was elected 
president of the Wisconsin Insurance 
Club, retired from the field to become 
chief examiner at the western depart- 
ment office. He is present here this 
week, however, presiding over his or- 
ganization. 

Old Timers Left Field 


Vice-President R. J. McIntyre is 
presiding over the Field Men’s Club. 
C. T. Hilgemann of the Springfield and 
W. J. Hutchins of the New Hampshire 
were elected to membership in the 
Field Men’s Club. George R. Crosley, 
one of the old-time field men of Wis- 
consin, is missing this year, as he en- 
tered the local business at Webster 
City, Iowa. Paul Zoelzer, who has 
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always been an attendant at the field 
meetings, resigned during the year to 
enter the local business in Milwaukee, 
The report of the activities of the 
Field Men’s Club during the year was 
read by C. P. Helliwell of the Queen, 
representing the executive committee, 
‘He called attention to the good work 
of the educational committee in getting 
leading insurance men to make ad- 
dresses and talks at quarterly meet- 
ings, recommending that this feature 
be continued and that people be se- 
cured who are in close touch with Wis- 
consin problems. 


Cooperation Is Seen 


Mr. Helliwell said that it was a bright 
omen that for the first time local agents 
and field men are holding their annual 
meetings at the same time and place, a 
joint meeting having been arranged. The 
state insurance department is officially 
represented and this is an indication of 
cooperation that may be expected all 
along the line. The committee in its report 
said, “The state rating law and various 
bureaus operating under its provisions 
do not relieve us of the responsibility of 
the proper conduct of the _ business,” 
Chairman E. A. Rademacher of the joint 
conference committee of the two field 
clubs reported that a number of improve- 
ments had been made through coopera- 
tion. 

A joint meeting of the two field organ- 
izations was called this afternoon and in 
the evening the annual meeting of the 
Blue Goose was held. Tomorrow morn- 
ing will be a meeting of the Conserva- 
tion Association which will be addressed 
by Manager C. R. Tuttle of the North 
America at Chicago. On Thursday even- 
ing there will be a joint meeting of the 
local agents and field men. Chairman 
John F. Stafford of the uniform forms 
committee will speak at the joint meet- 
ing. 

Jisitors Present 

Among the visitors at the meeting are: 
W. R. Townley, general agent of the 
Western and British America; Manager 
J. M. Thomas of the Fire Association: 
Superintendent of Agents T. E. Mathews 
of the Commercial Union; Manager John 
F. Stafford of the Sun; Manager George 
E. Nichols, Assistant Manager W. C. 
Hodges and W. H. Casper of the Wiscon- 
sin Inspection Bureau; Insurance Com- 
missioner Lloyd Whitman and J. E. Flo- 
rian of the Industrial Commission. 


New Officers Chosen 


The Wisconsin Insurance Club elected 
R. H. Hutchinson, Boston, President; W. 
B. Erfert, Crum & Forster, vice-presi- 
dent; H. A. Lingenfelder, Starkweather & 
Shepley, secretary and treasurer. 








| CHANGES IN THE FIELD 














GOES TO AMERICAN CENTRAL 


Walter L. Akers Has Been Appointed 
State Agent in Minnesota After 
Returning From War 


Capt. Walter L. Akers has been ap- 
pointed state agent of the American 
Central in Minnesota succeeding 
Charles G. Bates who resigned recently 
to go with the Royal. Mr. Akers has 
been in the service for the past two 
years, having entered the first officers’ 
training camp at Ft. Snelling, and 
shortly thereafter receiving a captain’s 
commission. Before going into the 
army Mr. Akers was for three and 4 
half years Minnesota state agent ot 
the Boston and Old Colony, and during 
the four years prior to that connection 
was Minnesota state agent of the Amer- 
ican of Newark. He has made a fine 
record, is clean cut and aggressive, and 
well equipped to handle one of the 
American Central’s most important 
fields. 


Harry S. Jackson 


Hary S. Jackson, special agent for 
the North British and Mercantite and 
allied companies, has resigned to be- 
come office manager of the Union 0! 
Canton, at its general office in Chicago. 
Mr. Jackson has been in charge of the 
Missouri field of the North British and 














Mercantile since Stephen E. Cate was 
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called to the New York office of the 
company last year. 





William J. Hutchins 


William J. Hutchins, who has been 
connected with the home office of the 
New Hampshire Fire, has been ap- 
pointed special agent in Wisconsin and 
will assist State Agent A. D. Yeaton. 





D. H. Manly 


D. H. Manly, who has been special 
agent of the Phoenix of Hartford for 
Missouri with headquarters at St. 
Louis, has resigned to become state 
agent of the Pennsylvania Fire in Ne- 
braska. 





W. A. McKenzie 


W. A. McKenzie of Kansas City, Mo., 
special agent of the Fidelity-Phenix, 
has been appointed special agent of the 
National Union in Missouri and Kan- 
sas. Mr. McKenzie formerly traveled 
for the Royal. 


H. Paschall 


The Home has appointed H. Paschall 
of the Tennessee Insurance Bureau its 
special agent in Tennessee. 








E. D. Tupper 


E. D. Tupper, son of Southern Man- 
ager S. Y. Tupper of the Queen, has 
joined the Niagara in field supervision 
of Alabama and Mississippi. This is 
a new field, created by relieving Spe- 
cial Agent Key of Alabama, and Spe- 
cial Agent Seaman of Mississippi, both 
of whom were handling large and rap- 
idly-growing territory. 


C. M. Hunt and W. F. Castle 


In keeping with the purpose of de- 
veloping its field service, the American 
announces the appointment of Carl M. 
Hunt as state agent for Texas, and of 
William F. Castle, as special agent in 
Ohio. 

Mr. Hunt knows the southeastern 
field thoroughly, having traveled it for 
a number of years for various promi- 
nent companies, his most recent con- 
nection being with the Phoenix of 
Hartford. He will make headquarters 
at Dallas. 

Mr. Castle, who is a young under- 
writer of high promise, will act as as- 
sistant to W. G. Shannon, long the 
Ohio state agent for the American, 
and one of the stalwarts of the central 
west. His headquarters will be at Co- 
lumbus. 

Under the administration of Presi- 
dent Bailey, the American is progress- 
ing along proper lines, its income is 
increasing steadily, the business being 
upon a class of risks that has proven 
uniformly profitable to the company 
through a long series of years. 








E. F. Holloran 


Ed F. Holloran, special agent of the 
Montana department of the mill and 
elevator mutuals; has resigned to go 
with the special risk department of the 
Hartford Fire, July 15. He will make 
his headquarters at Chicago. 


A. S. da Silva 


A. S. da Silva of St. Louis, who has 
been one of the chief examiners at the 
home office of the American Central, 
has been appointed Kansas state agent 
of the Niagara, succeeding C. R. Fidlar, 
who has been made Michigan state 
agent. Mr. da Silva has had an ex- 
tended office and field experience. He 
formerly traveled for the Georgia 
Home and later was state agent of 
the Providence-Washington in Michi- 
gan. 





Reinsurance Question 


Sir Arthur Geddes, president of the 
British Board of Trade, replying to the 
inquiry as to whether the government 
Would permit combinations of home com- 
panies formed to prevent reinsurance 
again gravitating to foreign institutions, 
Seid the suggestion would have very 
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The Principle of Self-Determination—_ 


Translated from its political signifi- 
cance and applied to fire insurance, 
the principle of self-determination 
means that the American Agent and 
American policyholder who wants the 
protection of a strong American insur- 
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TINENTAL. 


The American Assured will accept THE 
CONTINENTAL for its financial 
strength and its sixty-six-year record 
of square treatment of every claim. 





“AMERICA Fore” 











The American Agent will choose THE CONTINENTAL 
for the same reason, plus the fact that THE CONTINENTAL 
always respects and protects the Agent’s rights in the 
Agent’s territory. 


ance company will choose THE CON- | 
| 
| 
| 
| 
| 
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Safety and Service 





SAMPSON & DILLON 


DES MOINES - = = - = IOWA 


For six years Assistant AttorneyGeneral of Iowa 
and Special Counsel of the Commissioner 


ATTORNEYS & COUNSELORS AT LAW 
Suite 601 Register & Tribune Bldg. 


ia 


HENRY E. SAMPSON 


of Insurance 


SIDNEY J. DILLON 








To Assured and Agent 


THE CONTINENTAL 


Insurance Company | 
Cash Capital HENRY EVANS | 
| 














TEN MILLION DOLLARS President 
ME. OFFICE: 


HO 
80 Maiden Lane, NEW YORK 
CANADIAN DEPARTMENT: PACIFIC COAST DEPARTMENT WESTERN DEPARTMENT: 
W. E. BALDWIN, Manager C. E. ALLAN, Secretary J. R. WILBUR, Secretary 


17 St. John St., MONTREAL Insurance Exchange Bldg. 332 S. La Salle St., CHICAGO 
SAN FRANCISCO 


























“1 


) 





STRICTLY FIREPROOF 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 
On Madison St., near LaSalle 








One minute from the 
Insurance District 


a The Patronage of In- 
surance Men Is 

r Solicited 4 

Laurence R. Adams , Sec’y and Mgr, 








REINSURANCE ONLY 


GLOBE NATIONAL FIRE INSURANCE CO. 


SIOUX CITY, [OWA 
Paid Up Capital, $1,000,000.00 
EDD G. DOERFLER, Secretary and General Manager 











careful consideration. 





OF PITTSBURGH 








1 8S A9 THREE SCORE YEARS AND TEN—A LONG 1 9 1 9 
THE WESTERN INSURANCE COMPANY 


AND HONOURABLE RECORD 


THE OLDEST FIRE INSURANCE COMPANY WEST OF THE ALLEGHANY MOUNTAINS 


JOHN D. MILLER, Secretary and Treasurer 














4 


1hE NATIONAL 


UNDERWRITER 


June 26, 1919 





GOOD FUN AT OSAKIS 


FIELD MEETING WAS SUCCESS 


Business Meeting and Outdoor Athletic 
Events Attract Large Attendance 
—Satisfaction Over Event 


MINNEAPOLIS, MINN., June 25. 
—AlIll of the business meetings and atn- 
letic events held by the field men at 
Osakis, Minn., last week were success- 
ful and well attended. Unusual inter- 
est was manifested in the outdoor 
contests. Prizes were captured as fol- 
lows: Largest string of fish, J. E. 
Jackson; largest fish, Z. Z. Savory; 
winner of tennis tournament, W. U. 
Knight; winner of trap shoot, ’A. Card- 
le; winner of quoits contest, Z. Z. 
Savory; archery prize winner, W. E. 
Sweazea; casting, John B. Lee, and 
golf, W. E. Sweazea. 

E. J. MacDonald of the North Brit- 
ish, the newly elected president of the 
Minnesota and North Dakota Under- 
writers Association, will undoubtedly 
give the organization a strong admin- 
istration. Mr. MacDonald has had a 
long experience in the field in the 
northwest, knows thoroughly the state, 
and the men who travel in it, and is 
well qualified to efficiently discharge 
his new duties. 


Yorkshire’s Annual Meeting 


From detailed accounts just reaching 
this side of the water the 95th annual 
meeting of the Yorkshire of England, 
held May 14, was a most agreeable one 
for the management and stockho!ders. 
The report of the year’s operations dis- 
closed the corporation to be in a thor- 
oughly healthy condition in its every 
department, the major credit for which 
was awarded General Manager James 
Hamilton. In appreciation of his excel- 
lent work Mr. Hamilton, who has been 
connected with the company 25 years 


was elected to membership upon the 
directorate. 

The Yorkshire writes life, fire, per- 
sonal accident, compensation, liability 


and marine insurance on the other side. 
In its fire braneh its premium income in- 
creased $420,000 over that had the pre- 
vious year. The loss ratio was 50.9 per- 
cent. 

The Yorkshire operates in this country 
under the direction of Frank & Du Bois, 
New York, with Ernest B. Boyd as un- 
derwriting manager. In noting the added 
business secured in 1918-19 the general 
manager referred to the United States 
branch in these complimentary terms: 
“The increase is general over nearly all 
the business, the largest proportion—in 
the fire department—however, coming 
from the United States, where our mar- 
agers have worked diligently and intelli- 
gently.” 


Cc. A. Lum, manager of the Actuarial 
Bureau of the National Board, attended 
the conference of actuaries and statisti- 
cal men of the western states insurance 
departments held at Chicago, a few days 
ago. 


WORK BEEN DIVIDED 


PLANS FOR THE COMMITTEES 





Chamber of Commerce Special Body 
Will Study Various Phases of 
Fire Insurance 





WASHINGTON, D. C., June 25.— 
The second meeting of the committee 
on fire waste and insurance was held 
Friday at the offices of the Chamber of 
Commerce of the United States. The 


discussion was entirely on the subject 
of perfecting organization and the 
manner in which the subjects before 
the committee should be divided for 
study. It was the unanimous opinion 
of the members that the time for rec+ 
ommendations or any important con- 
structive action must wait on a thor- 
ough digestion of the facts, opinions, 
and observations gleaned from a re- 
view of the situation in the insurance 
field by the members of the committee, 
each working on the lines of the par- 
ticular sub-topics assigned to him for 
inquiry. 

It was decided that the study of the 
national insurance problem should be 
undertaken under five general heads. 
These general heads and the sub-com- 
mittees appointed to deal with them 
were as follows: 

(1) Fire Waster and Fire Prevention 
—Sheldon Catlin, Philadelphia; George 
H. Holt, Chicago; Charles E. Meek, New 
York City. 

(2) Rating Systems ang Application 
of Rates—Robe Bird, Milwaukee; J. R. 
Clarke, Elmira, N. Y.; Charles P. Whit- 
ney, Chicago. 

(3) State and Federal Supervision— 
Neal Bassett, Chicago; -A. H. Greeley, 
Cleveland; Mark T. McKee, Detroit. 

(4) Taxation—Walter J. Chase, Phila- 
delphia; Vernon Munroe, Englewood, N. 
J.; H. A. Smith, Hartford, Conn. 

(5) Fire Insurance in Relation to the 
Public Welfare—J. B. Levison, San Fran- 
cisco; George L. Shepley, Providence; 
(Third member to be designated later). 


Meetings of these sub-committees 
will be held during the summer at 
times and places to suit the conven- 
ience of the members and the full com- 
mittee will be assembled for its third 
meeting some time in the fall, when 
the results of the work of the sub-com- 
mittees will be considered. 


Miller to Visit the West 


NEW YORK, June 25—Although but 
just returned from an extended tour of 
the Pacific Coast, Secretary: C. S. S. Mil- 
ler of the National Association of Insur- 
ance Agents, has planned to visit some 25 
towns in Minnesota between July 7 and 
Aug. 1. He will attend the meetirg of 
the St. Paul Board July 8 and the annual 
meeting of the Minnesota association at 
Duluth July 31 and Aug. 1. Between 
whiles he will make a detour and attend 
the annual meeting of the Michigan asso- 





ciation at Sault Ste. Marie July 22. 


FERGUS FALLS LOSS 


ONLY 5 PER CENT INSURED 





Total Damage by Tornado Estimated 
at $3,000,000—Ruin in Path of 
Storm Complete 





FERGUS FALLS, MINN., June 25. 
—The insurance loss resulting from the 
Tornado that struck Fergus Falls Sun- 
day, June 22, probably will not exceed 
5 percent of total loss of approximately 


$3,000,000 that was suffered within city. 
This estimate was made by Elmer E. 
Adams, chairman of the Citizens’ Sta- 
tistical Committee, which prepared a 
compilation of property damage and 
made investigation of insurance. 

The statistical committee announced 
yesterday that 110 residences were 
completely destroyed, while 108 resi- 
dences were damaged probably so seri- 
ously that they cannot again be made 
habitable. In the business district 
there is hardly a single building that 
doesn’t show effect of the storm, heavy 
losses occurring in plate glass, virtu- 
ally all of which was insured. 


Covers Northwestern Section 


The storm area covers the district in 
the northwestern section of the city just 
north of Union avenue. The area then 
extends in a southeasterly direction, 
crossing the main business street of the 
city at its westerly end. It crossed Otter 
Tail river between the Fergus Milling 
Company’s building and the Kaddatz 
Hotel property. On the south side of 
the river it spread out and the district 
affected there is from three to five blocks 
in width, running almost to the city lim- 
its. The area covered is about three- 
quarters of a mile long and from two to 
five blocks wide. 

Elmer Adams, who investigated the 
insurance situation for the civilian relief 
committee, said that tornado insurance 
covered only 5 percent of the residence 
district losses, the residence losses ail 
told being placed at $1,200,000. 


Destruction Was Complete 


The destruction was most complete. In 
scores of instances there is absolutely no 
trace of buildings or contents, as they 
were so thoroughly smashed that they 
cannot be found. The Grand Hotel, a 
three story structure, which collapsed, 
killing about twenty people, made a pile 
of ruins less than eight feet high. Every 
church in the city, with the single excep- 
tion of the Negro Baptist church, was 
damaged. The Catholic, First Methodist, 
Federated Church, Swedish Lutheran and 
several other Lutheran churches were 
completely destroyed. 

Lincoln school, the Otter Tail county 
court house and jail, Fergus Manufactur- 
ing Company, Northern Pacific depot, 
Boyington building and Corliss building 
are completely destroyed. Two bridges 
also were destroyed. 

Of fifty persons whose bodies had been 
recovered up to last night, W. A. Dough- 
erty, real estate dealer, was the only 
person connected with insurance busi- 








ness who was killed. 





business in 1904. 





The Fireman’s Fund was established and started in the 
fire business in 1863, organized a marine department in 
1867 and organized the agency system for automobile 


Today the company stands in the front ranks in all three 
lines throughout the country. 


OUT FOR BIG MONEY 


——_—— 


CLAIMS BIG SUM IN_ TEXAS 


Indiana Report Alleges $85,398.92 Due 
from Foreign Companies Under 
Old Law of 1877 


INDIANAPOLIS, IND., June 24.— 
Reports alleging that nineteen insur- 
ance companies of other states which 
are doing business in Indiana owe the 
state $58,647.75 in taxes under the so- 
called retaliatory tax law of 1877 have 
been turned over to Governor Goodrich 
by Jesse E. Eschbach, chief examiner 
for the state board of accounts. Gov- 
ernor Goodrich certified the charges to 
Attorney General Stansbury for legal 
action if found necessary. The reports 
also allege $26,742.17 to be due from 
twenty-eight other foreign companies, 
making the grand total $85,398.92, but 
no action has been taken so far in re- 
gard to that list. 

The 1877 law provided that the state 
might impose on foreign companies do- 
ing business in Indiana, a tax equivalent 
to the amount the companies’ home 
states impose on Indiana companies 
doing business in those states. Some 
of the alleged “back taxes” have been 
accumulating since the law was enacted, 
forty-two years ago. 


Little Effort to Collect 


Prior to 1917, auditors of Indiana 
had not pressed the companies for the 
extra tax under that law. The com- 
panies affected contend that they had 
paid the tax bills as rendered. 

The fire companies in the list of nine- 
teen, with the amounts charged against 
them, are as follows: 


NAO TATWIOLG 6.6.6 6c eee ce $42,223.37 
NMMOREEIEIN, 6. 4:0 019 00.0406 baie. sic si evererere 5,862.32 
Providence Washington ....... 1,761.97 
ING WOMEN. We. és.6 00s. sees sees 1,707.68 
Heuitable FT. & BM... ccsccces 983.73 
CEE oN p coves +Oe mee eeeerbe 948.57 
OI yard Cie 6 waceictalacacécas @aacateseiere 825.48 
Dubuque Fire and Marine...... 782.14 
po Pee T Te er 748.30 
ee Serre er 676.94 
National Union ............+0. 443.08 
PUTO TE Te, 66:86 5:0 8:4)0-0'6 5 0-0101a Se 344.71 
Cleveland National ............ 262.86 
INGW DOPSGY c.ic6c 6 ccescces cece 256.90 
Massachusetts Fire and Marine. 234.66 
Franklin Fire ....cscscccscssecs 179.34 
CONINA  Oab.s-5 So es isewces cee 110.14 
COBREF io isc css cevtescteceuese 25.11 


Companies in Second List 
Fire companies named in the report, 
but against which no charges have been 
filed, and the amount alleged due the 
state, are as follows: 


Springfield Fire and Marine. ..$12,255.93 
Fitchburg Mutual ............. 30.33 
American Druggists .........+. 43.27 
‘Central Manufacturers ........ 635.47 
Lumbermen’s Mutual, Ohio..... 113.09 
Mill Owners Mutual, Ia......... 221.70 
NGUONEL si.ccc be cccseveecceccee 29.81 
Rhode Island ......cccccecceces 149.50 
Allemennia .....cccccccccccess 65.32 
Fire Association of Philadelphia 355.89 
AllfanCe ...ccccccccccccveves A 150.71 
(Oca, aoe nee arene or are aera sare 56.82 
National Ben Franklin......... 246.39 
Pennsylvania ..........eeeeeee 416.84 
NONNOONN 6 566 6:6 060. 60:6.650 40004 80% 145.17 
Ohio Mutual ....ccccccccccccee 38.45 
Ohio Millers ..........cceeeees 331.37 
Ohio Hardware Mutual......... 12.28 


Two Men Advanced 


NEW YORK, June 25.—Harold Knox, 
assistant secretary of the Importers & 

Sxporters of New York, has been elected 
secretary and continues in charge of its 
fire department. A. Whelpley has also 
been elected secretary and takes charge 
of the automobile department. The com- 
‘pany has recently been admitted to Mary- 
land and Illinois. Wakefield, Morley & 
‘Co. of Hartford have been appointed Con- 
necticut general agents. 


Will Enter Canada 
The United States Fire, which recently 











entered Cuba, is now preparing to go 
into Canada. 
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““Unexcelled Service to Agents and to Policyholders Alike’’ 


ELBRIDGE G. SNOW, President 


THE HOME 


INSURANCE COMPANY ORGANIZED 1853 


NEW YORK 


CASH CAPITAL $6,000,000.00 





(An Agent’s opinion of ‘‘The Home of New York,”’ quoted verbatim.) 


(OTHE HOME has always been a favor- 


ite company with me. Although the agency has 
included several companies, none were more valued 
than yours. My appointment as your representative 
dates from January 12, 1893, and during all these years 
our relations have been of the most cordial nature. 
W hether in the settlement of losses, passing upon daily 
reports, or the general correspondence, from President 
to Special Agent, assured and agent have received every 
consideration. It is small wonder that THE HOME. 
has continued to survive and flourish.’—Feb. 5, 1919. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile (Complete Cover in Combination Policy), Explosion, Hail, Marine 
(Inland and Ocean), Parcel Post, Profits and Commissions, Registered Mail, Rents, Rental Values, 
Riot and Civil Commotion, Sprinkler Leakage, Tourists’ Baggage, Use and Occupancy, Windstorm, 
Full War Cover. 


STRENGTH REPUTATION SERVICE 
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USE AND OCCUPANCY 
AND NEW PROBLEMS 


(CONTINUED FROM PAGE 2) 
kind of business and can be written pro- 
viding the owner can prove that he has 
been earning a profit for a number of 
years. 

Going After Smaller Risks 

It is not advocated that companies 
take on business that cannot measure 
up to reasonable underwriting require- 
ments. This smaller business is just 
the class that should be developed. The 
effort should be made to divorce from 
the minds of business men the associa- 
tion of use and occupancy insurance with 
war conditions. The need for use and occu- 
pancy coverage was greatly accentuated 
by the war, but it does not follow that 
this form of protection should be carried 
only during a great period of stress and 
strain like the recent war and then 
dropped and discarded entirely during 
normal times. Use and occupancy insur- 
ance was designed to protect profits and 
profits are earned during peace times as 
well as war times. It is only in a nor- 
mal. business period that the average 
profits are earned and it is the average 
profits that need protection. 


Many U. & O. Prospects 


Hence, every concern earning a profit 
and with favorable prospects is a poten- 
tial prospect for use and occupancy in- 


Wanted 


Inspector with at least 
three years experience in 
Analytic System. Ad- 
dress 64-B, care The Na- 


tional Underwriter. 











surance. Furthermore, if the future 
looks entirely bright for the particular 
trade or business applying for the cover- 
age there is no reason for turning the 
business down simply because the war 
is over and industrial and manufactur- 
ing conditions have changed. Those who 
are passing on fire risks are showing no 
such attitude. Use and occupancy un- 
derwriters seem to be too pessimistic 
and over cautious just now. 


Fire Chiefs at Kansas City 


KANSAS CITY, MO., June 25.—Fire 
chiefs representing 1,100 cities and towns 
are in attendance at the annual conven- 
tion of the International Association of 
Fire Engineers, which opened a four-day 
session here yesterday. Discussion of the 


'two-platoon system occupied most of the 


opening session, the chiefs in attendance 
being unanimous in support of the sys- 
tem. Discussions of new ideas and bet- 


‘ter fire prevention practices will feature 


the convention sessions. An elaborate en- 
tertainment program has been provided, 
under the direction of Chief Alex Hen- 
derson of Kansas City. 

Forty or more manufacturers of fire 
upparatus and appliances have large dis- 
plays at convention hall. 

Prominent among the early arrivals 
were Chief John Kenton of New York 
City; Franklin Wentworth of Boston, sec- 
retary of the National Fire Prevention 
Association; Jay W. Stevens, manager of 
the Fire Prevention Bureau on the Paci- 
fic Coast, and Olaf Johnson, former chief 
at Superior, Wis., now at Philadelphia 
as deputy fire marshal of the Emergency 
Fleet Corporation. 


It is said that the Merchants Marine 
of England is to pass into the control of 
the Employers Liability. It is to main- 
tain a separate identity. 








AS SEEN FROM CHICAGO 























PARKS WITH THE NATIONAL 


C. E. Parks, superintendent of the 
farm department of the Liverpool & 
London & Globe in the west has been 
appointed to a similar position in the 
western office of the National of Hart- 
ford. Mr. Parks is recognized as one 
of the leading farm underwriters in the 
west. Mr. Parks started his insurance 
career 20 years ago when he became 
connected with the old Farmers & 
Merchants of Lincoln, Neb. Before 
going with the Liverpool & London & 
Globe six years ago he was identified 
with the farm department of the Co- 
lumbia Fire Underwriters of Omaha. 


* * Ox 
MAY HAVE JOINT CONFERENCE 


The Eastern Sprinkler Leakage con- 
ference was desirous that a joint meet- 
ing be held at Buffalo early in July 
with the Western conference. At the 
meeting of the Western conference it 
was thought best not to arrange for a 
joint meeting, but it was suggested 
that a committee of five be appointed 
from each conference to take up sub- 
jects of common interest to the two 
organizations and attempts be made to 
secure uniformity in all important 
rules. 


* OK * 
ABOLISHES ITS COLUMN 


The Chicago “Tribune,” which de- 
cided a few weeks ago to change its 
insurance news column from strictly 











“THE REISCH INDEMNITY COMPANY. 


(A PARTNERSHIP) 
OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 





——— 


trade news, confined largely to the 
business itself and have information 
along insurance lines of value to the 
public, has now eliminated the insyr- 
ance column entirely. The “Tribune” 
had a large clientele of insurance read- 
ers, who looked to it to keep them ip- 
formed as to the daily news of their 
craft. This leaves the Chicago “Herald 
& Examiner” the only daily paper in 
Chicago having a daily insurance news 
column. 


* * 

Alf T. Persons, adjuster with Wagner 
& Glidden of Chicago, was married 
June 25. 

* * * 

Harry S. Jackson, who has been in the 
Missouri field for the North British, has 
resigned and will become chief- exam- 
iner in the United States office of the 
Union of Canton at Chicago. 

i. at =e 

The firm of Joseph C. Knight & Co, 
Chicago, has been changed to Knight, 
Smith & Co., the two members of the 
firm being Mr. Knight and Lloyd H, 
Smith. The firm name changes on the 
10th anniversary of the establishment 
of this agency. Both men have been in 
the local business in Chicago for a num- 
ber of years. 


Have you seén a recent issue of Fire 
Protection? Let us send you a sample 
copy. Send 15 cents in stamps for a 
recent 40-page issue. 229 EB. Sixth street, 
Cincinnati, Ohio. 


Field Man Wanted 


WANTED—Field man for central western 
state for old established eastern company. 
State in confidence experience, age and other 
essential facts. 65-C, care the National 








Underwriter. 











INSURANCE STOCKS 


os AND SOLD 
Quotations Furnished 


BABCOCK, RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 




















Inspections ssi: 





20 at n this field —Dixit et Fecii— 
fices with Joseph C. Knight & Co. 
‘ Room = Ins. Exchange, CHICAGO,ILL. Phone Wabash 3033 


n_ Chicago, Cook County and the Greater Metropolitan District. 
ectorate very properly gauges the expectancy of fire risks and 
tntelligently anticipates events before they occur. 
this talent to companies, agents, brokers and the business public, 
herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
all those who formulate insurance laws designed for the public weal. 


QThe undersigned sells 


c. W. PIERCE 


ctor and Fire Pr Counselor 











NIAGARA 


Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 








J. G. HUBBELL, Mgr. 


ECONOMIZE 


HEAVY RISKS BY USING THE 


NATIONAL INSPECTION COMPANY 


108 So. La Salle St., CHICAGO 

















HAWKEYE SECURITIES FIRE 
eer 


FIRE, TORNADO, HAIL AND AUTOMOBILE 
Applicants for agencies address Home Office, Masonic Temple, Des Moines, Ia. 











THE AUT 


LIABILITIES, E 


$3.833 


FIRE MARINE 
TORNADO WIND STORM 
RENTS LIGHTNING 
PROFITS EXPLOSION 
HULLS COMMISSIONS 
CARGOES AUTOMOBILES 
FLOATERS LEASEHOLD 








INSURANCE COMPANY 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


$2,000, 


ASSETS 


$9,216, 


$5,382, 


SURPLUS TO POLICYHOLDERS 


LINES WRITTEN 


REGISTERED MAIL 


Affiliated with 


fETNA LIFE INSURANCE CO. 
ETNA CASUALTY & SURETY CO. 


OMOBILE——} 


000.00 


200.73 


XCEPT CAPITAL 


334.00 


866.73 


WAR RISK 

MAIL PACKAGE 

TOURIST BAGGAGE 
SPRINKLER LEAKAGE 

USE AND OCCUPANCY 
INLAND MARINE 

INLAND TRANSPORTATION 
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COMPANIES’ ATTITUDE 
ON WHISKEY LINES 


New Risks Not Wanted, But 
Existing Business Being Car- 
ried to Expiration 


NOT MUCH UNEASINESS 


Most Companies Are Pursuing Care- 
fully Thought Out Policy—Present 
Stocks Diminishing Rapidly 


As July 1 approaches underwriting 
interest is being focussed more sharply 
upon the lines carried on whiskey dis- 
tilleries, warehouses and allied indus- 
tries. Prohibition will bring some new 
problems to the fire insurance business. 
Some of the questions that are now 
arising are disturbing to the companies. 
For instance, the law requires that 
whiskey must remain in bond for at 
least four years, but also that it must 
be taken out of bond at the expiration 
of eight years. There are thousands 
of barrels of whiskey that have been 
put into bonded warehouses at twenty- 
five or thirty cents a gallon. If they 
are taken out now the whiskey is sub- 
ject to a tax of $6.40 a gallon. There 
are, therefore, many whiskey owners 
who do not care to remove their prod- 
uct just at this time. If they remove it 
after July 1, what is to happen? How 
will it be disposed of? It would seem 
that after prohibition becomes effective, 
it will be unlawful to take whiskey out 
of bond, but at the same time it will 
be against the original law to leave it 
in bond. If it is taken out, how is it to 
be marketed, and will it be lawful for 
owners to export whiskey? If so, what 
of the law which prohibits the hand- 
ling and sale of whiskey after July 1? 
Most underwriters feel it can be legally 
exported, In that case no revenue tax 
is required. 

Not Much Flurry 


_Companies:are not particularly ex- 
cited about the whiskey business now 
on the books. It has been pruned 
rather carefully and a majority of com- 
panies feel that they are perfectly safe 
in carrying their existing business to 
expiration. The chief upheaval came 
upon the lines carried on distillery 
houses. | Distilleries are practically un- 
convertible property. The physical 
make-up of a distillery renders it almost 
useless for any other purpose. In the 
great majority of cases, therefore, an 
idle distillery is worth only its wreck- 
age value. Distillery owners have made 
vigorous attempts to keep the values up 
on their properties so far as fire insur- 
ance 1s concerned, but the companies 
have recognized the situation and very 
materially reduced distillery lines. One 
of the big Kentucky distilleries was 
sold at auction recently at $180,000. 
a years it had been valued at $1,200,- 


Location Important 


Distilleries located at remote points 
are almost all without fire insurance 
at this time. The property that is lo- 
cated adjacent to a large city may 
often be used for storage purposes, but 
the distillery that is situated out in the 
country away from a large city or 
Proper railway facilities is a white ele- 
Phant and a class of risk that is now 
shied at by the companies. 


Will Guard Warehouses 


Whiskey in bonded warehouses is be- 
ing written without much hesitancy by 
most companies. It is argued that, 
after July 1, there will be no added 
moral hazard on whiskey stored in 
bonded warehouses. In fact the market 
value of the product will be increased 
in spite of the fact that it will not be 





‘a scarcity of store space. 





possible to sell the product in this coun- 
try. Bonded warehouses will be guarded 
as carefully as ever when prohibition be- 
comes effective, perhaps more carefully 
because of the scarcity of whiskey. 
Many underwriters argue that if whiskey 
in bonded warehouses was a good risk 
in 1916 it will be the same kind of a risk 
in 1920. 


Not Taking New Business 


Free warehouses are regarded as dan- 
gerous business and a number of com- 
panies will not write bonded warehouses 
that are exposed by distilleries, bottling 
houses or free warehouses. During re- 
cent months the practice has been to 
simply retain the whiskey business now 
on the books but not to assume any new 
liability. In other words companies seem 
to feel that where a risk is being shopped 
around there must be some moral hazard, 
some undesirable feature that renders 
the business unacceptable. 

So far as saloons are concerned all 
of the companies have a well defined pol- 
icy. Road houses, wayside cafes and 
saloons located in the suburbs or on the 
outer edge of a town are regarded as 
highly undesirable and will not be writ- 
ten by a majority of the companies. The 
saloons in more closely settled districts 
of a city are still being written. Real 
estate men report that there will be little 
difficulty in disposing of most of the 
saloon locations as there has been no 
new building and is at the present time 
In addition to 
this most of the saloon fixtures are not 
owned by the individual saloonkeeper, 
but by the breweries, and it is pointed 
out that the breweries are not going to 
burn out to the insurance companies at 
this time. Such action would be de- 
tected immediately, the finger of sus- 
picion pointed at the brewery companies 
and a serious injury done to their reputa- 
tion. 

Retaining Saloon Stocks 

There has not been very much can- 
celling of saloons stocks. In the first 
rlace most saloonkeepers took out say 
$5,000 or $10,000 on their stocks of 
whiskey. Each day the stock diminishes, 
but the original policy remains. In other 
words, the liability becomes less each 
day, but the amount of the insurance is 
not reduced. There seems to be a good 
prospect of most saloonkeepers dispos- 
ing of their present stock. Prices have 
been advancing cach week and new stock 
has been unobtainable. Hence, by the 
time July 1 arrives most saloonkeepers 
will have exhausted their stock com- 
pletely. 


HOME’S ADVICES TO AGENTS 


The Home, in a letter to agents on the 
subject, says: 

“We are somewhat concerned regard- 
ing the situation in respect of insurance 
under our policies on liquors in bonded 
warehouses, ete., after July 1. We are 
not particularly apprehensive of moral 
or other undue hazards, but rather as to 
the conditions under which adjustment 
of any loss which may occur after that 
date will be made. 

“The policies were written, of course, 
for amounts determined according to 
values then existing, but which will not 
exist when the stock becomes an unmar- 
ketable commodity. They (the policies) 
provide for liability not beyond actual 
eash value, but what sound value or 
market value will an unsalable product 
have? ‘The value will have been de- 
stroyed, or nearly so, by operation of 
law on July 1 and there will be little or 
no value left for a fire to destroy after 
that date. 

Allow Prorata Cancellation 

“Should you not, in fairness, put to 
your customers, for whom you have 
written policies on whiskey or liquors, 
the question whether they should not 
cancel their insurance, in whole or in 
large part, and receive return premium? 
In-such cases we will agree to consider 
cancellation was effected at the instance 
of the company and allow prorata re- 
turn premium, in view of existing cir- 
cumstances. 

“We hesitate to call indiscriminately 
for wholesale cancellations of all our 
outstanding insurance of this class, but 
on the other hand, deem it only fair that 
the attention of policyholders should be 
called to the situation, so that, in case 
losses do cecur, we shall not be accused 
of permitting them to rest under misap- 
prehension of the measure of claims 
which may be consistently made by them 
or accented by us, after the date fixed, 
upon which their commodity loses its 
market value, or certainly the greater 
part thereof.” 





SURCHARGE TAX TO 
BE FURTHER DISCUSSED 


(CONTINUED FROM PAGE 1) 
Commissioner Button of Virginia, pro- 
viding that the 10 percent surcharge be 
removed not later than Jan. 1, 1920, indi- 
cated the sentiment of the state officers. 
The further recommendations of the 
commissioners that all rate making bod- 
ies of the country be placed under the 
jurisdiction of the National Board is 
incomprehensible to company men. The 
National Board has had nothing what- 
ever to do with rate making since 1875, 
nor would it be permitted to assume any 
such authority by the federal courts or 
by those of the states represented by the 
commissioners. 


Will Decide on Surcharge 


The insurance commissioners commit- 
tee that has in charge the question of 
the 10 percent surcharge will meet in 
New York, Aug. 4, at which time Chair- 
man Joseph Button of Virginia states 
that some definite action will be taken. 


DANGER IS SEEN IN 
ATTEMPT TO EXPAND 


(CONTINUED FROM PAGE 1) 


which nine have authority to do a state- 
wide business. 


What Companies Did 


Last year these 91 companies did 
the following business: 


Assessments and premiums... .$1,809,931 

QHEHGP TNCOMNG soos sc cceeeencecaccs 1,053,797 
Tetad IN6OMG. <6 sien ciccc ss GRSOR Tas 

RMMNONIN Goa baa dg aio ac 6 eee eee aaa $1,372,272 

Other disbursements........... 1,323,457 
Total disbursements......... $2,695,729 
PE co wekaca ce ctee medias $ 702,279 
Total insurance in force: 

Dies SE, F987. .i.0 cn ccs sc = GUE AOGOSS 

IGG. OR EPR ccc ccenseeeees 586,484,009 
EMGWGHHE, ISIS. «605 ccccsenes $ 31,993,974 


Notwithstanding this large business 
the farmers’ mutuals want a larger in- 
come and a larger scope, at least a few 
of their representatives do as voiced by 
a few attending the Insurance Federa- 
tion meeting in Lansing while the bill 
was pending. It is true, however, that a 
resolution was adopted by the farmers’ 
mutual section indorsing the bill, so it 
may be assumed that all the mutuals 
favored it, one more instance of the pur- 
pose of the American farmer to look 
out for himself. 


Seully’s Clever Work 


The farmers’ club of the legislature 
also indorsed the bill, although there 
was not a unanimity of feeling favorable 
to the added risk. If it had not been for 
Scully’s vigorous, tactful and diplomatic 
work as a member of the senate the bill 
never would have got across. As chair- 
man of the senate insurance committee 
he was in a position to dictate terms to 
a majority of the legislators, since most 
legislation is accomplished by the prac- 
tice of that good old exchange, “You 
scratch my back and I’ll secratch yours.” 

Seully’s bill as originally* introduced 
was a pippin—for Scully and his col- 
leagues in the business. The section of 
the insurance law in force provided: 
“Any number of persons, not less than 
seven, may associate together for the 
purpose of mutual insurance of the prop- 
erty of its members against loss by fire 
or damage by lightning, which property 
to be insured may embrace dwelling 
houses.” 

Addition by Scully 


Scully added the words, “stores and all 
kinds of buildings, and upon household 
furniture, goods, wares and merchan- 
dise and any other property; Provided, 
however, that where the property insured 
is real estate or personal property, the 
amount of any one risk on either of said 
classes of property assumed by any com- 
pany organized under the provisions of 
this section shall not exceed $5,000, un- 
less said company has so provided in its 
by-laws.” 

Scully being the only insurance man 
on the senate insurance committee and 
being chairman at that, he had things 
all his own way and the bill went 
through without change. 


Struck a Snag in House 


When it got to the house insurance 
committee it started to get its bumps. 








This committee had two insurance men 
in its membership of five—William A. 
Haan of Grand Rapids and myself. We 
two had not had a word from any stock 
company about the Scully bill, but it 
looked to us as if Scully was asking a 
good deal for the farm mutuals, wide 
open business in the cities, no experi- 
ence, no surplus to speak of, no.reserve, 
no inspection, no supervision, no limit 
but the sky as to risk, since the com- 
pany could go as far as it liked, if “so 
provided in its by-laws.” 


Shows Danger of Expansion 


The Farmers’ Club of the house invited 
me as an insurance man tO appear at 
one of its weekly meetings and to “ell 
the members honestly as a square dealer. 
I pointed out the dangers of going out 
of their jurisdiction, out of a field with 
which they, as subscribing members, 
were intimately familiar, of incurring 
the tremendous expense of equipment 
and organization if a regular fire insur- 
ance agency doing business in town and 
country. 


Amendments Were Made 


Due almost entirely to suggestions of 
the most conservative members of the 
club, Haan and I finally had the bill 
amended to the effect that the amount of 
any one risk on any class of property 
shall not exceed $2,000, that they shall 
not insure risks other than dwelling 
houses, their contents and farm property 
within the corporate limits of any city 
or village whose population is in excess 
of 5,000 inhabitants nor in any city or 
villages having a population of less than 
5,000 unless a majority of the members 
of such mutual company present at an 
annual meeting shall by affirmative res- 
olution so determine. 


Restrictions Are Needed 


These restrictions were imposed, not 
out of any prejudice against Senator 
Scully nor against the farmers’ mutuals, 
but in the interest of safe and conserva- 
tive underwriting and in this form the 
bill passed the House on the recommen- 
dation of its insurance committee in 
which it had entire confidence through- 
out the four months’ session. Scully and 
the senate had to accept it as the best 
they could get. The house insurance 
committee could have smothered the bill, 
as it is contrary to legislative ethics in 
Michigan to take a bill away from a 
committee. 


Movement May Spread 


I have gone into detail on this bill 
because I anticipate that a similar bill 
will be introduced in other states from 
time to time, legislation of a “reform” 
character usually spreading like an epi- 
demic. There is little danger in the 
operations of an old, well established 
and wealthy mutual like Scully’s, but 
insurance history shows many an organ- 
ization wrecked by an over ambitious 
young executive hypnotizing the board 
of directors into bigger business, lead- 
ing ultimately to disaster. The farmers 
have done very nicely so far and it 
would be unwise for them to let them- 
selves be led into a field they know noth- 
ing about, a promised land which would 
develop the milk and honey which would 
still further reduce the cost of their 
own insurance which is now almost nom- 
inal, as compared with regular mercan- 
tile fire insurance. Better the rate they 
enjoy now than a higher rate brought 
about by a village or small town con- 
flagration. 





Report on New York National 


The New York department has issued 
its report of the examination of the New 
York National of Buffalo, showing as of 
March 31 assets $657,784; capital $200,- 
000: net surplus $14,067. On March 26, 
$100,000 was contributed by the James 
J. Boland Company to the surplus ac- 
count, so that the impairment of the cap- 
ital was made good. The premium re- 
serve is $241,833. 


New Concern Organized 


With a capital of $500,000, five British 
companies have formed the Treaty Rein- 
surance to transact a reinsurance busi- 
ness, the needs for additional carrying 
facilities being severely felt. 





Discusses Conservation Work 


NEW YORK, June 25.—James F. Jo- 
seph, secretary of the Western Conserva- 
tion Committee, has been in this city 
for the past few days discussing wifh 
company managers various phases of 
general conservation work. 
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[AST year was a scorcher, or rather 
a freezer, in the sprinkler leakage 
business. The loss ratio of stock com- 
panies was 94 percent. 

All through the year, particularly in 
the cold months in the early part of 
1918, reports of bad sprinkler leakage’ 
losses came in. The actual figures 
show that these were not overstated. 

The total premiums reported for 1918 
for fire insurance companies exceed the 
million mark, being $1,030,208, the total 
losses reported for these companies 
amount to $1,112,200. The Néw Eng- 
land mutual fire companies, which 
show $144,527 of sprinkler leakage 
losses, report no sprinkler leakage pre- 
miums. They grant the sprinkler leak- 
age cover under their fire policies and 
make no separation of premiums. If 
their losses were considered in figur- 
ing the loss ratio, it would be well 
beyond the 100 percent mark. 

The Aetna Casualty & Surety, which 
does a considerable volume of sprin- 
kler leakage business, reported $228,323 
of premiums and $150,675 of losses. 
This was the total premium income on 
the sprinkler leakage lines for 1918 to 
$1,258,531. 

Last year was the first in which the 
sprinkler leakage insurance premium 
exceeded the million mark. 

The Hartford leads on premium in- 
come among stock fire companies with 
$145,922, The Home stood second with 
$136,357 and the American Lloyds third 
with $119,230. Premiums and losses of 
various companies follow: 





er OE eis ae 13,303 28,922 
Agricultural ....... 5,941 4,452 
REDD 9 :664:5 5.5 3K wx 2,819 1,114 
PSROPICRN vicki csccnse 1,144 319 
Amer. Alliance as 2,750 696 
American Eagle ... 1,57 214 
Amer. Lloyd ....... 119,234 63,468 
ATEWTight Mut, «2.  *s.000.- 8,74 
oY (Se ea oer 2,107 3,257 
Automobile, Ct. 13,901 7,805 
a ers 53 50,404 
Boston Mfrs. Mut... °%...... 21,963 
Blackstone Mut. ... %...... »89 


Caledonian 
oe eee 
Com’1 Union 
Connecticut 


cere eee 


ee 


ere 
Eagle, Star & B. D. 
Enterprise Mut, ... 
Equitable, R. I..... 
Fall Riv. Mfrs. Mut. 
Fid.-Phenix 
WACO PAE To's 05s sive 
Fireman’s Fd, 
Firemen’s Mut. 
First Russian 
Franklin 


Globe & Rutgers... 
Gt. American ...... 
DE 86 cd's vv asene 
Hartford 
Home, 
Home, Cal. 
Hope Mut. ... sve 
Industrial Mut. 
International ...... 
Imperial, Eng. .... 
ins. Co, of N. A... 
Inter-State 
Jakor 
London 


Manufacturers’ Mut. 
Mechanics Mut. .... 
Mech. & Traders... 
MIOTORAMUB 6.6.5 56.8:0.0:0.5 
Mercantile Mut..... 
Merchants Mut..... 
Michigan Millers... 
Mil. Mech. 
Moscow 
Narragansett Mut.. 
National, Ct. 
National Lib. ...... 
Natl. Mut. Ass’n.... 
National Union .... 
Newark 
N. Brunswick 





MM, SORMOY ccc cccses 
i ea 
North B. & M...... 
Northern, Russia 

Northern, Eng. .... 
Northern, N. Y..... 
MOPWORIAR  «s.ic0 ses 


Norwich Union..... 
O. Farmers 
Old Colony 
Orient 
Pacific 


Sprinkler Leakage Business in 1918 





153,210 
129,657 


26,015 
































Paper Mill Mut..... gk ye es 2,132 
Paternelie ......... 4,173 3,773 
Pennsylvania ...... 3,79 11 
Peoples Natl. ...... sil "041 28,795 
Prt, Beare, MU... Sescices »54 
Phoenix, Eng. ..... 21,930 65,444 
a ao: ae re 8,430 11,213 
Prov.-Wash. ....... 4,725 764 
PPUGCRUG. 60:60 0000% 11,790 —254 
le eS a ee 38,406 29,782 
meliance, Pa. ...s< 1,669 621 
Rhode Island ...... 21,443 21,658 
Rhode Island Mut.. *...... 10,556 
VS he ae 1,451 29 
ee res 30,066 15,275 
Rubber Mfrs. Mut.. *...... »793 
Russian Reins. 5,694 1,343 
lg De 15,004 14,232 
Salmandra ........ 5,42 »15 
Scottish Union...... 6,985 5,199 
Second Russian.. 832 2,243 
wecmrity, Ch. .cccse 261 79 
Springfield ......... 51,255 25,060 
ee 1,570 146 
SUABEO DOUG, bcacb5:  <:0:0eases 473 
| EE Se 1,735 644 
eS A os 6 5sie:3 8 8 
Reece Bent. hh. Bess. Secewas 14,509 
Swiss Reins. ...... 26,583 32,231 
eer ees 147 12 
Teton, FON. 6.4.06 50:6 29 
Union & Phenix.... 6,611 5,946 
United British ..... > © Veena 
United States ..... 4,115 859 
Utah Home. ....<<<.. 78 75 
Westchester ......< 17,880 15,260 
DEC SOON cicctece. “Ss scuws 4,424 
Worcester Mfrs. M. *...... 7,825 
WOPICRBITG 6.6 s:6:0/0-06 1141 1 
DE. kchasedaeawe La 0s - 4 esdiws 
EIR. &\ci0csehesewinis BO” 6 eeares 
PEASE. a -al0:0'6,5-8 4.0000 $1,030,208 $1,112,200 
*Included in fire policies. 
LOSSES OF 
THE WEEK 

Houston, Tex., Jume 16.—There is a 
$3,000 loss to the Houston Drug Com- 
pany located at 1212-1220 Preston ave- 
nue. Insurance, $20,000. 

* * * 

St. Louis, Mo., June 20—Fire in the two 
story brick building, 1134-38 North 6th 
street, owned by Mrs. Sophia Bensieck, 
occupied by John T. Bensieck as an un- 
dertaking garage and livery stable. Fire 
occurred in trimming room north part 





of second floor. Quite serious damage 
to building and contents of second floor, 
Insurance: 


County ......$2,500Caledonian ..$2,500 
North. Eng... aera pane eocee 3,450 


* * 

Quincy, Ill.—There is a smoke damage 
to the basement and first floor of the new 
fireproof building of the MHalbach. 
Schroeder Dry Goods Company. Loose 
paper in the boiler room became ignited 
when rubbish was being burned in the 
boiler. 

Insurance on building: 

Aetna 


i sschecate -$8,500 Newark .....$5,900 
Fid.-Phen. - 8,500 Connecticut .. 5,000 
WEED eg: uene 26 - 8,500 Continental .. 5,000 
Phoen., Ct - 8,500 American . 10,000 
Home ....... 500 Firem. Fund.. 5,000 
Hartford 8,500 Yorkshire 5,000 
Natl., Ct. ....10,000 Phoenix, Eng. 5,000 
Reliance «eee 2,500 N. Y. Und. ... 5,000 
Natl. Lib. .... 5,000 Northern ... 5,000 
COPRINS 6 ce cce ,00 


0 
There is no loss reported to stock. 
x *K 


Quincy, Ill—There is a 40 percent loss 
to the stock of the Geo. Rupp & Bros, 


Company, wholesale and retail junk 
dealers. 

Insurance on stock: 
Fid.-Phen. ...$1,000 Fire Assoc. ..$1,000 
Millers '....... 1,000 Rhode Island. 500 
Arizona ...... 500 Ohio. Farmers 1,000 


American .... 
Albany ...... 


500 Great Amer.. 
500 — Pa. 
* * 

St. Paul Minn., June nities in three 
story brick, 20-24 East Chicago avenue, 
owned by W. A. Wells and H. W. Mennig. 


- 1,000 
500 


Insurance: 
Amer. Alli. - ase Prov. Wash. .$3,000 
Detroit 000 Royal ....... 7,000 


Loss cosihdamuanis, cooapiet by Lam- 
prey Products Co., manufacturers of vet- 
erinary remedies. Insurance: 

Coml. Union.$4,200 Milw. Mech..$1,500 


Co, ee 0 Pennsylvania. 2,400 
Globe & Rut. 1, 000 Queen ....... 1,650 
Home ....... 2 OS] eee ,000 

Loss considerable. Cause, defective 
resin vat. el 


Quincy, Ill., June 19—The George Rupp 
& Bros., wholesale and retail junk deal- 
ers, sustained a 25 percent loss to their 
building, situated at Front and Hamp- 
shire streets. Insurance on building: 


Fid.-Phen. ...$1,000 Boston ......$ 500 
oc 1,000 kg _ - 1,000 
BONA occccce 1,000 Nat .Lib. - 1,000 
American z 


* * 

Connersville, Ind., June 19.—There is 
a $10,000 loss to the Lexington Motor 
Company under general form. Insur- 
ance, $925,600. 
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Fire Insurance Co. 
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WHY NOT YOu? 


' | VALUABLE TO ANY AGENCY 
WHY? 


| No overhead writing. Attractive advertising matter for ects: 
| Helpful suggestions fronr Field Force and Home Office. ‘Up-to-date — 
| supplies, excellent in quality aud appearance. 
Safe and dependable protection. 
Cash Capital, $1,000,000. 


Satisfactory line — 
Prompt and equitable’ 
Policy Holders’ Surplus,” 
$5,274,000. Writes Fire, Windstorm, Explosion, 
Riet and Civil Commotion, Rent, Profits, Leasehold, Use and Occn- 
* pancy, Sprinkler Leakage and Marine Insurance. Displafs a sincere 
spirit of co-operation and renders real support. Extends a¢general 


service that more than satisfies. Several. thousand ageats are en- 

































INDEPENDENT ADJUSTERS 











ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
& SERVICE BUREAU 


Well’s Building, Quincy GEORGE C. GILL, Mgr. 


ILL., WIS . IND. 
H.TAYLOR 
1865 Insurance Exchange, Chicago 
hone Wabash 6 
ADJUSTER OF FIRE LOSSES 


ILLINOIS it rh al lows 
WESTERN I 


IOWA 








EAU 
62 S. Cherry St., ee a 





8. P. Arnold Bartlett 
Fire and Automobile Losses. 
ILLINOIS INDIANA 
ELDRIDGE H. SPERRY 


506 & 7 Robeson Bidg., Gene, Til. 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates cot service 


ILLINOIS 


THOMAS A, PETTIGREW 
Eades Building, Streator, Illinois 
Fire loss adjuster for the companies. Building Losses 








| NORTHERN MICHIGAN ADJUSTMENT COMPAN: 
justers Fire Losses 
206 Schirmer Blidg.. 304 Federal Ave.. Saginaw, Mic 








MINNESOTA AND TRIBUTARY STATES 
J. F. MAIN & COMPANY 








General Adjusters. 14 years expesience. 
506 Palace Bldg., Minneapolis, Minn. 
RANSAS 
JOHN M. KINKEL W. P. KINKEL 
K Fo ae ghey id ——" 
HUTCHINSON e e KANSAS 
KANSAS 


B. R. BOLINGER 
Fire, — Hail and Automobile 
Losses Adjusted 
Bucklin Kansat 


NEBRASKA WESTERN IOWA 
Conpeantes, , ADVICE & ADJUSTMENT BUREAU 


7] 4 
Seentin ." bn neetaren ae adjustment ef 
PC Cases handled in court if nee 








all cl f clai 
a specialty. ary. 1418 First National Bank. “Building, OMAHA 
North & Central Southern astern Western | OHIO—WESTERN PENNSYLVANIA 
ILLINOIS WISCONSI?: IOWA INDIANA FRANK A. A. DUNNING co. 
c I Life Bldg, Oteewar Il Adjustments 
central Li ig-, Ottawa inois 
ADJUSTER OF FIRE LOSSES FOR THE COMPANIES | Ohio Bldg.. Akron. © °.. Main 50, O. C. 2667 


34 years in insurance work 


IND. ILL. KY. 
H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
arine Losses 


Kansas Oklahoma Eastern Colorado 
ee ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 
Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 











OHIO 
JOHN M. SEYMOUR 
363 Main Street Ashtabula, Ohie 


17 years experience as an insurance agent 
and builder. 





WISCONSIN AND MICH@GAN 
Pire Loss ‘Wisconsin and No. Michigas 


cBAVID LAWSON 


no ty ll Distance Telokans oe 786 








Give your custome 





CUSTOMERS’ EXPIRATION BOOKS 


ALL STYLES AND SIZES. 
THE NATIONAL UNDERWRITER CO. 


Insurance Exchange, Chicago 


r something useful. 
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N the 70th anniversary of the Springfield, the facilities of the company extend 
— to a wider range of hazards covered than ever before in its history. We write: 


Fire and Lightning Profits and Commissions 
Windstorm, Tornado and Cyclone Sprinkler Leakage 
Explosion Tourists (covering personal effects) 


Riot and Civil Commotion 


Marine (Inland and Ocean) Farm Propert 
erty 


Registered Mail Crop Grain Insurance on the Farm 
Leaseholds 
(Fire 
Salesmen’s Samples Use and Occupancy 4Tornado 
Motor Transit Explosion 
Inland Transportation Fire 
Rent Theft 
Automobile 4 Liability 
Rental Values Collision 
Buildings in Process Property Damage 


The unexcelled facilities of the Springfield may be had 
promptly for the asking. Its officers and efficient corps 
of field men are at your service anywhere. When in 
doubt about an underwriting proposition, submit it to 
the Springfield. 


THE LARGEST FIRE INSURANCE COMPANY CHARTERED BY THE STATE OF MASSACHUSETTS 


Capital $2,500,000.00 Assets $14,742,702.00 
Losses paid over $72,000,000.00 


SPRINGFIELD 


Fire and Marine Insurance Company 
Home Office: Springfield, Massachusetts 


A. W. DAMON, President G. G. BULKLEY, Vice President F. H. WILLIAMS, Treasurer E. H. HILDRETH, Secretary 


Western Department, Chicago, Illinois 
A.F.DEAN, Manager J.C. HARDING, Assistant Manager W.H. LININGER, Assistant Manager E.G. CARLISLE, 2nd Assistant Manager 


Pacific Coast Department, San Francisco, Cal. 
GEO. W. DORNIN, Manager JOHN C. DORNIN, Assistant Manager 


Agencies in All Prominent Localities Throughout the United States and Canada 


General Marine Managers 


TALBOT, BIRD © CO., Inc. 


63-65 Beaver Street, New York 


THE SPRINGFIELD HAS BEEN ACCUMULATING GOOD WILL FOR SEVENTY YEARS 
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Interesting the Boy Scouts 


C. H. Coates, western manager of 
the NaTIoNAL Liserty, presented a valu- 
able suggestion the other day in con- 
nection with the proposed enlargement 
of the conservation and inspection 
movement. Mr. Coates said that the 
success of this project depends to a 
very great extent upon the interest the 
general public takes in the movement. 
The average citizen must be made to 
feel that this conservation idea is for 
the benefit of the people generally, and 
not simply for the purpose of reducing 
fire losses and, therefore, increasing 
the profits of the insurance companies. 

To accomplish this result Mr. Coates 
believes that the fire insurance inter- 
ests should make an effort to interest 
the Boy Scouts in the carrying on of 
the work. He points out that the Boy 
Scout movement has grown to large 
proportions. The boys affiliated with 
the organization constitute the ener- 


getic youth of the nation. If they can 
be made to see what conservation 
means they will carry the message to 
the home and the school in a way that 
will be of immeasurable benefit to the 
fire insurance companies. With the as- 
sistance of the Boy Scouts the fire in- 
surance companies can present the 
enlargement of the conservation work 
to the nation as a proposition that will 
benefit the people in all walks of life. 
In other words, something must be 
done to convince the average citizen 
that the expansion of the conserva- 
tion work is not simply a scheme to 
reduce fires and increase profits for the 
fire companies. The public service that 
will be rendered must be emphasized. 
This can be accomplished only by in- 
teresting such organizations as the 
Boy Scouts, the Federated Women’s 
Clubs, or some organization having a 
large national membership. 


Being Definite 


WHEN a number of the men pass- 
ing on use and occupancy insurance 
were meeting in Chicago last summer, 
to devise rules and practices and uni- 
form forms that the WeEsTERN UNION 
and the WESTERN INSURANCE BUREAU 
committee might recommend at the 
meetings of those organizations so 
that uniformity would result, ELtiorr 
MIDDLETON, assistant manager of the 
WESTERN ACTUARIAL BUREAU, in season 
and out recommended that in the form 
each building covered be specifically 
mentioned either by number or some 
other designation, so that the exact 
scope of the coverage would be known 
and there would be no disagreement at 
the time of the loss. The underwriters 
scouted Mr. MuppLeron’s suggestion. 
They took the position that the local 
agents would not go to the trouble of 
specifically mentioning each unit or 
part of the plant. These men took the 
position that it would be idle to try 
to get the local agents to do it. The 
agents would regard it as taking too 
much time and being unnecessary. 

Mr. MippLeton undoubtedly had in 
mind possible dispute at the time of 
a loss as to whether a section of the 
plant was covered in case of loss. 
Undoubtedly issues have arisen of this 
character that were decidedly embar- 
rassing. Theoretically Mr. MurppLEeton 
was undoubtedly correct. It is a sad 
travesty on the business if the under- 
writers were correct in saying that the 
local agents would refuse to take the 
time and trouble of putting the designa- 
tion of each section of a plant in the 


ey 


form and thus removing all doubt as 
to the extent of the coverage. A 
simpler way, of course, would have 
been to exclude certain parts of the 
plant if they were not intended to be 
covered under the policy. We merely 
bring up this point to show that clar- 
ity in forms is a highly desirable fea- 
ture, and that the local agents above 
all others should be most interested in 
seeing that all ambiguities are re- 
moved. 

In this connection we are interested 
in the report that Adjuster Epwarp E. 
Eire, of San Francisco made on the 
loss of the Natura, Sopa Propucrs 
Company of Keeler, Cal., which sus- 
tained a use and occupancy loss. The 
form covered “the plant or establish- 
ment.” Mr. Ere, construes this to 
mean the corrugated iron and frame 
buildings constitute the “plant or estab- 
lishment.” However, there are sev- 
eral units producing as it were raw 
material, but these he does not believe, 
were intended to be covered under the 
form. A sharp issue has arisen as to 
this feature. How clear it could have 
been made if the various units of the 
plant were named and then there could 
have been no dispute whatsoever. Mr. 
Eire, says that the question “What 
constitutes the plant” is a very serious 
one. aa aitis 
THE vital test, the keynote to success 
and eventual financial independence, rests 
upon personal strength of mind and self- 
denial—the ability to save systematically 
each and every month, not now and then, 
or semi-occasionally. 





Wm. E. Hill of Chicago, state agent 
of the London Assurance in Illinois, 
died last Sunday morning after an ill- 


ness of about two months. Mr. Hill 
was taken to a hospital for an opera- 
tion on his liver and seemingly was 
getting along in good shape. He be- 
came very weak and gradually waned 
away. No man who traveled in Iili- 
nois was held in higher esteem than 
Mr. Hill. Singularly upright in char- 
acter and thought, he was an example 
to all. His constant aim was to help 
and encourage some one that needed 
assistance. Many a man has been 
cheered and bolstered up by Mr. Hill. 
His whole nature was full of sunshine 
and optimism. 

Mr. Hill traveled for the London As- 
surance for some 20 years. For a time 
he was located at Des Moines, cover- 
ing Iowa and Nebraska. About eight 
years ago he was transferred to Chi- 
cago, devoting his entire time to IIli- 
nois. Mr. Hill developed a business 
that always yielded a profit. The Lon- 
don relied on him to do the needful in 
his territory. He enjoyed to the fullest 
extent the confidence of United States 
Manager Case. 

Mr. Hill was born in Louisiana, Mo., 
Aug. 31, 1866. His father was a well 
known lumber and mill man there. Mr. 
Hill became cashier of a bank in Louisi- 
ana and in that way entered the local 
business. His son, W. F. Hill of Chi- 
cago, is special agent of the Home in 
Illinois. 

At the hospital, Mr. Hill exhibited 
heroism and patience that won the 
hearts of all who came in contact with 
him. Suffering intense pain, he bore 
the infliction with calm fortitude and 
had that old time “Billie” Hill smile 
for every one. He never uttered a 
word of complaint or dissatisfaction. 
The real Hill was ever present and has 
passed into a new state of conscious- 
ness. 


Few men were as well known in in- 
surance circles and none more highly 
esteemed than Emil H. Frank, of Frank 
& Du Bois, of New York City, whose 
death occurred on Saturday last. 

In business, for about half a century, 
Mr. Frank, together with his associates, 
built up a clientele that numbered close 
to 10,000 firms and individuals at the 
time of his death; all secured through 
fair dealing and efficient service. 

In the “dark days” of 1861, Mr. Frank 
enlisted in the Union Army, fought 
with gallantry at Bull Run, and other 
engagements, and was honored by 
President Lincoln. He left the service 
with the rank of lieutenant. 

His insurance career began in 1870 
in association with A. D. Irving, who 
later became United States manager 
for the Phoenix of London. A few 
years later Mr. Frank joined Cornelius 
Du Bois, a connection that continued 
uninterruptedly and pleasantly for over 
45 years, the office today ranking as 
one of the most successful of its kind 
in the country. The firm controls an 
unusually good class of business, and 
for years has placed the insurance on 
a number of leading railways. It rep- 
resents several companies in the Rail- 
way Syndicates, and has a_ peculiar 
knowledge of railway hazards. Frank 
& Du Bois, moreover, are United States 
managers for the Yorkshire, the under- 
writing management of which is in the 
hands of Ernest B. Boy 

Mr. Frank is survived by a widow 
and five children-——-three sons and two 
daughters, one of the sons, George, be- 
ing connected with Frank & DuBois. 
So thoroughly organized are the affairs 
of the firm, that their operation will 
be uninfluenced by the death of the 
senior partner. 


Henry J. Wyatt, associate counsel 
for the assured in the notable case of 
Lavinstein Brothers versus a number of 





fire insurance companies, decided by the 


PERSONAL SIDE OF THE BUSINESS 











Virginia Court of Appeals in favor of 
the plaintiff a few days ago, is a young 
attorney of New York City, who years 
ago earned a high reputation for his 
knowledge of insurance law and general 
underwriting practice. Mr. Wyatt is an 
officer of Crum & Forster, managers 
for a number of companies, and for a 
considerable time has supervised its 
loss department. Entering the service 
of Crum & Forster as a boy of 15 in 
1900, Mr. Wyatt soon became inter- 
ested in the loss feature of the busi- 
ness, burrowing into intricate cases in 
his leisure moments, in an effort to 
master the principles involved. Be- 
tween times he studied law, and to 
such end that he was admitted to mem- 
bership in the New York bar. Either 
as chief attorney or as associate coun- 
sel Mr. Wyatt has appeared in a num- 
ber of important fire insurance cases, 
and has been notably successful in their 
handling. 


Charles H. Patton, manager of the 
Cleveland office of the Ohio Inspection 
Bureau, was married last Thursday to 
Miss Helen Nichols. The honeymoon 
trip took them to a number of eastern 
points and they will be at home in 
Cleveland Heights after August 1. Mr. 
Patton had so long seemed confirmed 
in his enjoyment of single blessedness 
that his friends were rather surprised 
at the announcement of his assumption 
of the double liability, but they are 
extending warm congratulations. 


The term of W. B. Eastham, state 
insurance commissioner for Nebraska, 
expires July 23, and there is much un- 
certainty surrounding the appointment 
of his successor. If a code bill, passed 
by the last legislature, goes into effect, 
there will not be an insurance commis- 
sioner, but that official’s work in this 
state will be done by an appointee 
under the state secretary of trade and 
commerce. Deputy State Auditor 
Heinhart, Harry Cook of Lincoln and 
Will F. Hitchcock of Sterling, Neb., 
clerk of the house at the recent legis- 
lature, are mentioned as candidates for 
commissioner. A referendum is now 
being circulated and a fight is being 
waged against the code bill. 


Forrest Geneva, formerly with the 
advertising department of the Des 
Moines Capital, but more recently with 
the magazine of the Iowa Clothiers’ 
Association, will become affiliated with 
Clifford DePuy in the publication of 
the Underwriters Review, an insurance 
paper in Des Moines. Mr. Geneva will 
be in charge of the editorial and adver- 
tising departments. 


The Massachusetts senate has re- 
fused to reconsider the bill by which it 
had rejected the proposal to exempt 
Commissioner Frank H. Hardison from 
the provisions of the law that retires 
state officials when they reach the age 
of 70 years, which Mr. Hardison will 
attain early in September. 


George G. Williams of Milwaukee, state 
agent of the Liverpool & London & Globe, 
fell while alighting from a street car 
and broke his leg. He is in St. Mary’s 
Hospital, Milwaukee. 


Funds Been Increased 


Through the issuance of additional 
stock, the capital of the American Mer- 
chant Marine of New York has been in- 
creased to $600,000 and $600,000 added 
to surplus account. 


Harry R. Doten, special agent for the 
City of New York at Chicago, is in New 
York this week spending a few days at 
the home office. 


Charles R. McClure, special agent of 
the Royal in Indiana was struck by an 
automobile while in Wabash, Ind., last 
week. He was painfully injured and re- 
moved to a hospital. He is now getting 
along in good shape. z 
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RIOT INSURANCE IS NEEDED 


Any Community with Factories or 
Mines Is Open to Disturbance 
—Even Small Towns 


CINCINNATI, O., June 24.—Some 
attention has been given recently to 
riot insurance in Ohio. Business was 
written at Toledo during the time of 
labor troubles there which centered 
about the Willys-Overland Automobile 
Company. There was a little interest 
in riot insurance at the beginning of 
the firemen’s resignation period in Cin- 
cinnati, but the difficulties arising out 
of this trouble’ were not sufficient to 
bring the public to a strong buying 
stage 

With conditions as they are today, 
howev er, any community with factories 
or mines can never know when street 
riots may take place. Nor can the size 
of the city be cited as an example of 
immunity of such troubles if labor con- 
ditions in the community are similar 
to those in the larger cities. This 
was demonstrated not so long ago 
when a riot resulting in damage to 
buildings occurred at Linton, Ind., a 
town of a few thousand inhabitants in 
southern Indiana, as a result of a 
strike on the part of seven girls em- 
ployed in a telephone exchange. This 
city is located in the center of a mining 
district. 

At least one company doing business 
in Ohio has recently circularized its 
agents reminding them of the oppor- 
tunity for writing this kind of insur- 
ance. Some observers believe that in 
the average large city there is as much 
danger of damage from riots 1iow as 





there was from explosions induced by 


| enemies during the war. 


West Virginia Meeting 
The annual meeting of the West Vir- 
ginia Association of Insurance Agents is 
being held at Parkersburg this week. The 
main addresses will be made by J. S. 
Darst, insurance commissioner of West 
Virginia, and Manager J. E. Brown of the 

West Virginia Inspection Bureau. 





Arrange for Ohio Outing 


The Ohio field men are making ar- 
rangements for their annual outing at 
the Breakers Hotel, Cedar Point, July 23. 
There will be a fine attendance of field 
men and in addition some of the man- 
agers and association men will be pres- 
ent. It is likely that James F. Joseph, 
secretary of the conservation committee 
will be on hand as will C. J. Doyle, asso- 
ciate general counsel of the National 
Board. 


Big Subrogation Case Ended 


A settlement of the suit for $52,500, 
brought by Thomas Henderson and the 
Sun Insurance office, against the Cleve- 
land, Southwestern & Columbus Railway 
Company, growing out of the destruction 
of a residence owned by Henderson, lo- 
cated between Elyria and Oberlin, was 


effected after the case had gone to trial | 


in the common pleas court at Elyria. It 
was alleged that a high tension wire fell 
across telephone wires leading to the 
house and thus set it on fire. Henderson 








and the insurance company accepted a 
proffer of $18,000 in payment of the dam- 
age. 


Ohio Agency Changes 

Greenville—J. F. Maher, son of P. H. 
Mayer, deceased, has arranged to take 
over his father’s agency. 

Greenfield—J. S. Caldwell, on account 
of illness, will give up his agency. A 
meeting of companies interested will be 
held July 2. 

Delphos—John H. Nolte has arranged 
to sell his agency to W. S. Kimball. 





Columbus Society Elects 

COLUMBUS, OHIO, June 24—The 
Insurance Society of Columbus, at 
its annual outing, elected the following 
officers: President, J. J. Archer; vice- 
president, L. W. Hunt; secretary, Harry 
W. Krumm; treasurer, Frank J. Macklin; 
governing committee, Will C. Park, 
(chairman, reelected); Frank Lauter- 
bach, F. E. Kirkpatrick, Austin McElroy 
and Frank J. Macklin. 


May Improve Ohio Protection 

CLEVELAND, O., June 24—Fire insur- 
ance men of Ohio are greatly interested 
in an act passed by the legislature that 
will afford relief to cities which have 
found themselves in financial distress. 
Several of them had planned improve- 
ments in their fire departments, but were 
unable to proceed because of lack of 
funds. They eventually would have suf- 
fered from reclassification, if they could 
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not give the protection needed. 

In Cleveland, Chief Wallace, some time 
ago, announced a list of improvements 
to be made in the department, as a result 
of an inspection by representatives of 
the National Board of Underwriters, who 
considered it necessary that something 
be done at once, but it would have been 
impossible to make a move if the legisla- 
tion referred to above had not been en- 
acted. The same is true of other cities. 


Ohio Notes 


John Heckle of Heckle & Sons, Cin- 
cinnati, has been appointed agent for the 
Peoples National. 


Carl F. Nolte, who has been writing 
health and accident at Delphos, O., is 
establishing a general insurance agency. 

The Fire Insurance Club of Cleveland 
has made application for membership in 
the United States Chamber of Commerce. 

The Magley-Ireland Company of Cin- 
cinnati, successors to the Magley- 
Straehley company, has been appointed 
agent for the Camden Fire. 


A committee will soon be named by 
the Fire Insurance Club of Cleveland to 
prepare for the annual picnic of the 
members. Some of the social features of 
the organization were neglected during 
the war, but they will all be renewed. 
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LOSSES HAVE BEEN NUMEROUS 


Southern Illinois Is Again Proving a 
Hot Spot in a Number of 
Mining Localities 


Almost all the companies operating 
in southern Illinois are making a care- 
ful survey of the territory there, espe- 
cially in the mining centers, because of 
the repeated fires that have been occur- 
ring in that section. Southern Illinois 
in many particulars has been a prob- 
lem from an underwriting standpoint 























for a number of years. Some cities are 





A 
MARK 
OF QUALITY 


LIGHTNING RODS 





TRADE MARK 


St. Louis Lightning Rod Company 


DeKalb and Trudeau Streets 


IT 
INSURES 
THE BEST 


ST. LOUIS, MO. 


5 


TF 


We li 
< ¢ 
% ly We 


a We 


sais hi PX ( 


a ph i & ‘ 
eae on iD 








flerchants National 
Fire SJnsurance Co. 


Wants Good Agents in 
Michigan, Indiana 
Illinois and Wisconsin 


CHICAGO 














CAPITAL - 


sylvania. 


M, S. CREMER, President 











INCORPORATED 1876 


ILLINOIS FIRE 


INSURANCE COMPANY OF PEORIA 


Total losses paid since organization - - 


Reliable Agents Wanted in Illinois, Indiana, Wisconsin and Penn- 
I For Particulars Address Home Office 


- — $200,000.00 
$6,618, 180.00 


HENRY F. TUERK, Secretary 








3EURGE £. FEENEY, President 
SDWARD T. LYONS, "Secretary-Treasures 


Assets .. 























Assets $700,000.00 


The Indemnity Co. of America 


St. Louis, Mo. 








Surplus to Policyholders ‘ 





A. M. WAGNER, Supt. of Agencie> 


Ohe Columbian Jnsurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


: Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 





LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 





AUTOMOBILE INSURANCE In All Its Branches 
ROLLINS BURDICK HUNTER CO., General Agents, Chicago 





ONE POLICY 
















12 







































































































THE NATIONAL UNDERWRITER June 26, 1919 Jun 
flourishing and have yielded a profit | the mutual act of this state; one sec-| works is taking bids for the installa-| yerman W. Vecker, bank this 
and ethers have cuehiamoualy een on | tion giving department supervision over | tion of a new pumping a ee. | eee local agent at duck, mak, OE mae abl 
the wrong side of the ledger. Insur- companies; the other section providing =a in the North Point | gered by bandits on June 14. in | 

Os -._ | for fees to be paid. a =n , Use and occupancy of $733,000 has be the 
ae Sek wae _ been an? a House Bill No. 179 amends act per-| extecding the “edn sien ing, bids for | taken out upon the property of the was 
criminating an ave selected their] taining to dissolution of companies by distribution system with about 2,000 | Hrench Lick Springs Hotel Company at soli 
ternal ced gong at section 5 permitting mutuals without assets or lia- | lineal feet of four and six-inch mains ee ae henge yr eats nur 
come out whole and a little more. e€ | bilities to surrender their charter. and two additional hydrants. . W. Richardt and son, Martin W,, | 
mines are operated at from 20 to 50 eee : . _ Onalaska, Wis., in LaCrosse county, ~vtid a pag ing haga pol 
percent of full capacity. This means Illinois Federation Meeting adams it ts laa Ge - . es Richardt & Richardt, with the Gaehenr 7 
considerably less wages and a conse- The annual meeting of the Illinois In- | body carrying a pumping engine, poe Fire and auto insurance will be taken on. oat 
quent increase in moral hazard. surance Federation will be held in Chi-| ical tanks and 800 feet of fire hose.| Two indictments were returned in the 1 

cago July 2 in the Chicago Board rooms, = is to — two peome - horse- pnt onl ap ™ io ogg Bow. Ind, ye 
— bei t essions, one at 10| 4'awn apparatus now in service. agains ice Wright, o ogansport, cor 
Illinois Measures Passed cock in the morning and the other| G. A. Strasen, of Mayville, Wis. who | Charging her with arson and with de- ity 
House bill 582, passed by the Illinois ; b recently was appointed state agent of | frauding an underwriter. She is accused i 
legislature, gives the department of trade | 4 2 o'clock in the afternoon. There will| the American in Wisconsin, has found | Of having burned a house in Hartford Ae 
and commerce supervision over stock be a meeting of the officers and directors | jt necessary to dispose of his local | City in order to obtain $600 insurance like 
companies in process of organization at 4 p. m., and this will be followed by | agency business at Mayville because of | On it. bee 
This is ‘ ‘h ded 1 in Ili. | 2% informal dinner at the Union League the demands upon his time by the field -__ tak 
aS 1S @ very much needed Jaw in “1” | Club at 7 o’clock. The Illinois Federation | Work. The business has been taken i f 
nois, as heretofore new companies in > over by the Janssen-Seitz Company W. J. Reineke, formerly in the local tut 
process of organization had no super- has done most excellent work during the local agents at Mayville, effective July e business at Detroit, has become a part- zi 
vision whatever. This will tend to make | J¢8islative session. Its efforts were ex- , *; ner in the firm of McNaughton & Liv- $3( 
‘ : & : erted along constructive lines and the pods ingston and the firm name for ill lines a 
promoters much more conservative in officers certainly gave a good account of Illinois Notes but surety business will be changed on of 
their operations. ae July 1 to McNaughton, Livingston & no 
Senate Bill No. 346 increases limit of | themselves. It proved to be a strong Edward Milloen has purchased the| Reineke. The firm of McNaughton & 
isk f ; age age : force for the right kind of legislation. | agency of John L. Greer at East Moline, | Livingston will continue for the surety its 
sig: or county mutua’ Hre companies | yi telligent handling of many delicate sit- | Ill. The Royal Exchange, Sun, West- | business. sid 
to $15,000. Cld law $7,500. “ chester and Northern, Eng., are repre- ; 
House Bill No. 593 provides for fire uations saved the day for insurance men. aanted ju 
A : , ' R. W. Troxell of Springfield, the presi- | ~ E ‘ m< 
companies to be members of rating bu- ; : Chas. S. McCarty and Frank R. Dalton, 
reaus and also carries an antidiscrimina- dent, will preside at the annual meeting. as McCarty & Co., have opened a local THE MISSOURI VALLEY stl 
tion section Cc. W. Olson of Chicago, who did such | Zoency in the Aurora Trust & Savings fal 
House Bill No. 222 increases limit of oe bento at ethene ig ae cat. — Aurora, pe —— so far the 
4 ee : getic secretary. Lyman M. Drake o - | Union Assurance and- the Hudson. Mr. 
sng Hee Ce fire companies cago, is chairman of the executive com- | McCarty was formerly chief of police at| EFFECTS OF DOUGLAS LOSS 
onan ttt Me. nee anedtiien |mittee. The vice-presidents are George | Aurora and Mr. Dalton is a coal mer- seme. 
ouse Bi oO. provides for a tax |) Gil f Chi John R lsh of | Chant. The latter was formerly in the 
f2 font ts | A: Gilbert of Chicago, John R. Walsh o . A P th 
: 2 — 4 oe einen — S| Fulton, ll: H. H. Cleaveland of Rock | State legislature. Much Insurance Has Been Sold in the “a 
ess return and reinsurance on all com- : i. a ae ee - ° 
panies of other states doing business in | JSland, and C. F. Hildreth of Freeport. Saitines Mienes 7 ae of . 
Hoses Wall So. 386 amends Section } Michigan Litigation Not Affected Sate 3 Ore tae telen gees tee = th 
s . agency o ———_- ‘ 
of the fire act of this state so as to In the opinion of company attorneys, Gvananch. at iaaaaiee, a = pe se yo 
permit domestic companies to write | the litigation in Michigan over the 10]sents the Royal Exchange, Atlas and CEDAR RAPIDS, IA., June 25.— fo 
ocean-marine and explosion business. percent surcharge is not affected by the | General Fire. Following the explosion and fire at the 
House Bill No. 193 changes time for | recent passage of the bill forbidding the G. W. Robertson of B. W. Robertson & | Douglas Starch Works there has been 
= th 
filing annual statements of county wind- | further collection of the charge. nent aoe agents at Liberty, Ind., died | considerable explosion insurance writ- It 
storm companies from October to Jan- teecemnaiiiiens The Indiana Retail Merchants Mutual | te? 7 this city. Local agents who took Ww 
uary. f has applied for admission to Ohio for re- | advantage of the occasion say that the in 
House Bill No. 203 adds two sections to The Milwaukee departmént of public | insurance only. bigger concerns were convinced that he 
th 
° ‘ nme A lis 
FIRE CLERK WANTED Capital Fire Insurance Company of California | | WANTED —Ficld position: leaving pres- 
Girl capable of handling growing fire Agents wishing to represent a high class progressive company, apply to — oe 2 ia. a d West Virginia 
business in town near Detroit. Only BIERCE & SAGE Co., Michigan State Agents wk Basten compute, wll eataliee 
experienced girls apply. _ Applications con- iio 219-220-221 Hammond Bldg., Detroit other territory. ave had bureau ex- ; 
fidential. Address 61-Y¥, The National Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented perience in io. Address 57-U, care 
Underwriter. Prompt Service Telephone, Cherry 5154 The National Underwriter 
Ss 
H. C. WHALEN, Pres. A. 8. BUZZE, Secy. THE INTER-STATE FIRE INSURANCE CO. t 
£ 
THE CENTRAL ST ATES FIRE CAPITAL, $259,150 ASSETS, $616,934.38 | 3 
SURPLUS TO POLICYHOLDERS, $317,696.71 1 
INSURANCE COMPANY Address after July 1, 1019 ine , 
2 2 move 
110 Fort St., West, Detroit, Michigan 7 


Wichita, Kansas 


Writing 

FIRE :: TORNADO :: HAIL :: AUTOMOBILE :: MARINE 
Entered 

KANSAS OKLAHOMA TEXAS 

















The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 


ASSETS ~ 6 - - - 


- = $1,765,472.60 
SURPLUS TO POLICYHOLDERS - - - 


1,096,744.07 
LICENSED IN 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 
A Reliable, Progressive Agency Company Representatives solicited 











H. M. BARFIELD 


.B H. S. BASSETT 
President 


etary 


Buckeye National Fire 


Insurance Co. 
Surplus to Policyholders....... .$149,508.34 


CHARLES H. HARRADEN 


Managing Underwriter 












Writing Business Throu 
ECONOMIC MANAG 


OHIO AGENTS WANTED! 


Dhio Agents Co: tive Underwriti 
it. “MAKING SPLENDID PROGRES: 





























Conservative 
Prompt 


NATIONAL SECURITY FIRE INSURANCE COMPANY 


Western 


A Useful and Desirable Agency Company 
Agents wanted in Iowa, Kansas, Colorado, Wyoming and Nebraska 


T. M. AVERILL, Special Agent 
JEFFERSON, IOWA 


Home Office: 1406 Farnham St. - - Omaha, Nebraska 


Reliable 
Progressive Service 











BENRY REIS, M. D. 


ANTHONY MATRE 
President Vice-President 












THOMAS E. GALLAGHER 
JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


A good company for good agents 


FIRE INSURANCE COMPANY 


ASSETS OVER ONE MILLION 


JOSEPH _BERNING NAPOLEON PICARD 
Vice-President Secy-Treas. 
DIRECTORS 


HENRY REIS, M. D. 
JOSEPH BERNING 
HUGH O'NEILL 


NAPOLEON PICARD 
ANTHONY MATRE 
FRANCIS J. MATRE 


INSURANCE EXCHANGE 
CHICAGO, 

















GEO, A. MOWRY 


President 
W. A. GORDON 
Secretary 


WM. WALSH 
Ass’t Secretary 




























Twin City Fire Ins. Co. 






MINNEAPOLIS 
Capital $500,000 - 











30 e 








June 26, 1919 


THE NATIONAL UNDERWRITER 13 








this form of indemnity is very desir- | 
able. Not only in Cedar Rapids but 
in cities in Iowa and adjacent states 
the Douglas Starch Works catastrophe 
was used to good effect by agents in 
soliciting this form of insurance. A 
number of claims have been made by 
policyholders whose property was dam- 
aged by the explosion, they contending 
that the insurance companies should 
settle with them because they suffered 
a loss through the Douglas fire. The 
companies, however, are denying liabil- 
ity under all such claims. The plate 
glass losses amounted to something 
like $65,000. Almost all these have now 
been settled and subrogation has been 
taken from the assured for use in the 
future. 

The Douglas Starch Works 
$300,000 explosion insurance but it was 
of the war coverage variety and will 
not likely contribute to the loss. Per- 
sonal accident insurance has been con- 
siderably stimulated because of the in- 
juries due to this explosion. A good 
many people were hurt going along the 
street, being cut by glass or hit by 
falling debris. 





Seek to Protect Wheat 


TOPEKA, KAN., June 24—Although 
the fire guard rule adopted last year is 
not to be enforced by the state fire mar- 
shal, the railroads are requiring farmers 
to move their wheat back 200 feet from 
the tracks and plow fire guards. Mar- 
shal Hussey is also sending out to every 
farmer in the state special suggestions 
for the protection of wheat against fire. 

The Kansas wheat crop this year is 
the largest the state has ever produced. 
It will exceed 200,000,000 bushels and is 
worth more than $400,000,000. The hail 
insurance carried on the wheat was the 
heaviest the state has ever known and 
the losses from hail have been extremely 
light. 





Russell With Iowa Company 


George Russell has been appointed 
special agent of the Hawkeye Securities 
Fire of Des Moines in Kansas. 





Goes to American National 


M. E. Lease, assistant manager and 
superintendent of agencies of the Colum- 
bia Fire Underwriters, has resigned to 
go with the new American National Fire 
of Omaha as superintendent of agencies. 
W. H. Ahmanson, who was formerly con- 


had , 


nected with the Columbia Fire Under- | 


writers, recently went with the American 
National. 





Farewell Presents to Jackson 

At the Monday meeting of the St. Louis 
Blue Goose a coffee percolator set was 
presented to Harry Jackson of the North 
British, who is resigning to go with the 
Union of Canton, and a traveling bag 
to A. L. McCormack, who leaves the St. 
Louis office of the Western Adjustment 
to become Chio special agent of the 
American Central. 





Must File Policy Forms 
The Missouri department is requiring 


fire companies to file their policy forms | 


and after July 1 they can only use the 
forms officially filed. This is in accord- 
ance with a bill passed at the last ses- 
sion of the legislature. 

According to the notice from the in- 
surance department attached to the pol- 
icy must be a blank for reporting loss 
Within ninety days. This seems an un- 
usual preceding as under the usual prac- 
tice proofs must be filed within sixty 
days. Companies will investigate this 
demand, 





Wants Credit for 100 Percent 


A delegation of St. Louis agents is in 
Chicago this week meeting the managers 
for the purpose of urging that the 100 
percent coinsurance clause should be re- 
stored in their city and that a special 
credit should be given for its use, as has 
been in the past. For many years a good 
bercentage of the business in St. Louis 
has been written with the full coinsur- 
ance clause and a special credit above 
the 90 percent was allowed. However, the 
companies desire that the credits be uni- 
form, and inasmuch as no credit over 90 
percent is allowed elsewhere outside of 
Chicago, the companies objected to the 
St. Louis practice. The Missouri Actuar- 
ial Bureau suspended the credit for the 
100 percent clause last February. Now 
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that coinsurance has been legalized in 
the entire state, the St. Louis agents 
feel that they are entitled to a special 


credit. The companies do not feel that 
they can discriminate in favor of this 
city. 


The Chicago Board permits an extra 
credit for the 100 percent clause on build- 
ings and on sprinklered risks, both build- 
ings and contents. 


Strike Insurance in Omaha 

OMAHA, NEB., June 24.—Martin Broth- 
ers & Co. of Omaha, Neb., have written 
thousands of dollars’ worth of strike in- 
surance within the last two weeks. A 
strike of teamsters and truck drivers 
was pending in Omaha for weeks, and 
during that time many owners of trucks 
and wagons and many big business firms 
with delivery departments took out the 
insurance at 1 percent. Last week the 
strike began, and the demand for strike 
insurance at 3 percent flooded the office. 


Omaha Seeks Probe Reduction 

OMAHA, NEB., June 24.—City commis- 
sioners of Omaha are advocating an in- 
vestigation of fire insurance rates in this 
city, as compared with rates in other 
cities, and an effort to have the Omaha 
rates reduced. The council has written 
for government and fire departments’ sta- 
tistics on insurance rates, with a view 
to having Omaha charges reduced. 

“One argument for motorizing the fire 
department was that it would reduce fire 
insurance rates,’ said City Commissioner 
Butler, addressing the council. “Rates 
have been advanced since then, presum- 
ably because of the war, and there has 
been no indication of a reduction.” 

Cther commissioners insisted that the 
fire insurance companies here be required 
to maintain a salvage corps to relieve the 
firemen of cleaning up the debris for the 
fire insurance companies. 


Iowa Notes 


The wife of H. H. Vogt, 
Vogt & Stenger, at Davenport, Ia., 
a few days ago. 

The annual outing of the Iowa Blue 
yoose has been definitely set foc July 1%, 
18 and 19 at Okoboji. Headquarters will 
be at the Inn. 

H. J. Rowe, Des Moines insurance man, 
motored to Delaware, O., only to have his 
auto destroyed in a fire which destroyed 
the garage in which he was storing the 
machine. 

Iowa field 


of the firm of 
died 


men were shocked at the 





sudden death in a Chicago hospital of 
Mrs. Clyde C. Smith, wife of the state 
agent for the Commercial Union, who 
came to Des Moines a few weeks ago to 
succeed W. H. Harrison, when the later 
went with the Aetna. Mrs. Smith went 
to Chicago for an operation that was 
thought to be minor. 


Missouri Notes 


The Buffalo has established a second 
office in St. Louis with the Charles P. 
Whitbread Agency. 


R. W. (“Dick’’) Wilson of the Ashton 
agency, Kansas City, died recently, after 
four years of ill health. 

A new agency has been established at 
Nevada, Mo., it being the Barnon Loan & 
Security Co., with J. J. Corey in charge 
of the insurance department. 


The Fireman’s Fund has ceased writing 
business in St. Louis and has taken up 
its agencies at Kirkwood and Webster 
Groves. 

The Ewing-Phister Underwriters Com- 
pany, successors to the Ewing & Gray 
Underwriters Company in the Pierce 
building, St. Louis, have appointed Fred 
H. Keller, formerly with the American 
Central, as manager of their fire branch. 

The Missouri Valley Pond of the Blue 
Goose gave a farewell luncheon June 23 
in honor of Harry Jackson and Al Mc- 
Cormack, both of whom are leaving Mis- 
souri. Mr. Jackson and Mr. McCormack 
were given handsome remembrances by 
the Pond. 

The loss record of Missouri the 
past several weeks is reported to be 
more favorable than any similar period 
in the last ten years. No losses of im- 
portance have occurred and the adjust- 
ers have taken an extended vacation. If 
this record continues most of the compa- 
nies in the state will show a good profit 
for the first six months of the year. 

W. Grupe, manager of the auto depart- 
ment of the American Central, has gone 


for 


to Mt. Vernon, Mo., to recuperate. Mr. 
Grupe expects to stay eight or nine 
months. 
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STATE IN SOUND CONDITION 


South Dakota Bank Deposits Total 
$250,000,000, Representing Agricul- 
tural and Live Stock Wealth 


SIOUX FALLS, S. D., June 24.— 
According to recent estimates there is 
upwards of $250,000,000 deposited in 
the banks of South Dakota. This is 
nearly treble the amount that was on 
deposit three years ago. Comparatively 
speaking, it might be said that no state 
in the union is forging to the front 
more rapidly than South Dakota. 
While the state has some manufac- 
tories, as well as mining interests, its 
resources are nearly altogether agri- 
cultural and live stock production. 
This large balance in the banks, there- 
fore, represents in most part the sav- 
ings of the farmers and stock growers. 

Field men in South Dakota feel that 
the apparent prosperity of the state is 
sound and that the increased lines 
being asked for or secured by local 
agents are not in excess of actual neces- 
sity. All of the companies are showing 
an increase of premiums, practically 
none of which is due to any influence 
that the war has caused. That is, the 
war has not disturbed conditions in 














South Dakota, other than to create a 
higher price for farm commodities with 
| a resulting increase in insurance lines. 
| It is generally predicted that the sub- 





It ie the Age of the Specialist. 





The Security Automobile Mutual Ins. Co. 


YOUNGSTOWN, OHIO 


Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 
To Ohio Agents: Give us your Automobile business! 
Agents wanted where not represented 











| Obert A. Olson, 
| capitalized at 


stantial increases being made by the 
companies will continue throughout the 
year and that all insurance companies 
operating in the state will have a very 
favorable experience in 1919. 





NEW NORTHWESTERN BOOK 


Insurance Directory of’ Minnesota and 
Two Dakotas Comes from Na- 
tional Underwriter Press 


The 1919-1920 copy of the “Under- 
writers Hand-Book of the Northwest” 
covering the states of Minnesota, North 
Dakota and South Dakota, has come 
from the press of THE NationaL Un- 
DERWRITER, It follows the usual lines 
of these publications and contains a 
complete directory of the companies 
and agents licensed in the three states. 
The data is, of course, arranged for the 
handy use of company field men and 
local agents. The book contains the 
premiums and losses in the three states 
of all fire and marine companies for a 
period of six years, the premiums and 
losses on various lines for casualty 
companies for two years and life in- 
surance figures for six years. 

The book shows which companies 
write such business as farm property, 
green houses, automobile insurance, ex- 
plosion, automobile, machinery float- 
ers, etc.; it shows which casualty com- 
panies write the various casualty lines; 
gives an up to date list of city fire 
chiefs of the’ various states; gives the 
list of hotels, adjusters, field men, etc. 

The advertising i is considerably more 
extensive than usual. 


License Granted New Company 


FARGO, N. D., June 25—A license has 
been granted to the recently organized 
Farmers Insurance Company of Dicken- 
son, N. D. The company is headed by 
state treasurer, and is 
$250,000. The company’s 
charter permits it to write fire, light- 
ning, cyclone, tornado, hail, automobile 
property damage, sprinkler leakage, in- 
land navigation and live stock insurance. 

Obert A. Olson of Bowman, N. D., is 
president; W. A. McClure of Dickenson, 
secretary and treasurer, and Lyall P. 
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The Leading Mutual Fire Insurance Company on the Pacific Coast 


Northwestern Mutual 
Fire Association 


H. K. DENT, V. Pres. 
Chicago Representative, JAMES S. KEMPER, Lumber Exchange Building 


M. D. L. RHODES, Secy. 
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Our Policy Holders Know Why 





F. B. BLACK, Pres. 


4 The Great American 


has grown so rapidly. We give them the kind 
of insurance they want and can afford to have. 
Full protection at cost. 
write our 


Agents find it easy to 


Automobile and Health 
and Accident Insurance 


Write us for terms 
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IN THE WORLD. 
HOME OFFICE - . 


J. A. BENSON, Treasurer 
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GRAND RAPIDS MERCHANTS MUTUAL FIRE INSURANCE COMPANY 


325-28 HOUSEMAN BUILDING, GRAND RAPIDS, MICH. 
A Clean Company Operating in Michigan Only 
WM. A. HAAN, Secy. 


PAUL HOEKSTRA, Treas. 


Total Assets —— -70. 
PHILIP LEHR, Pres. 
Special ! Agent: C 
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Operating a in Ohio and Indiana 
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C. FELTS, Ft. Wayne, Ind. 
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J. W. McGINETY, Secretary. 


Indiana Pythian Bldg., Indianapolis 
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Merry of Dickenson assistant secretary 
and director of agencies. The board of 
directors is made up of fifteen substan- 
tial business men, bankers and farmers 
from various sections of the state. 





W. H. Comrie Is Back 


W. H. Comrie, who was formerly 
special agent for the Hartford in North 
Dakota, has returned to his home in 
Fargo from France, where he was cap- 
tain in the infantry. He was wounded 
three times. 


Fire Loss in South Dakota 


The report of the South Dakota state 
fire marshal shows that from July 1, 
1918, to May 1, 1919, there occurred in 
South Dakota 364 fires, with a total loss 
of $609,453, including three elevators 
with a loss of $33,000, which was less by 
129 fires and $674,885 than during the 
same prior period. The improvement in 
conditions is attributed to cooperation of 
the field men of the insurance companies 
acting as inspectors for the fire marshal’s 
department and to the good work of 
Marshals Crans, Henry and Quigg. 


Morris with Hail Fund 


J. E. Morris of Sioux Falls, S. Dak., 
special agent in the farm department of 
the Hartford, has been appointed by 
Commissioner Van Camp to head the new 
state hail insurance bureau of the insur- 
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ance department. He is a brother of 
Adjutant-General William A. Morris of 
Redfield. The indications are that this 
department will have much work to han- 
dle this season, although farmers in 
many sections have applied for exemp- 
tions. 





Help Out Stricken Mutuals 


The insurance department of. Minne- 
sota announces officially that the heavi- 
est losses sustained by the mutuals in 
the forest fires in northern Minnesota 
last fall are as follows: Aitken County, 
$10,488; Carlton Mutual, $137,756; Fin- 
nish Local Mutual, $105,026; St. Louis 
County Mutual, $57,945; Windemere Mu- 
tual, $67,206. 

The mutuals in Minnesota have already 
contributed $141,551 to a fund to help out 
the mutuals sustaining these heavy 
losses. The state insurance department 
is urging the other mutuals to come for- 
ward with greater amounts, so that the 
brunt of the loss will not fall so heavily 
on the stricken concerns. 





Dakota Notes 


J. E. Morris, of Sioux Falls, S. D., 
has been appointed head of the South 
Dakota state hail insurance department. 
He has been a local agent in South Da- 
kota for a number of years. 

E. S. Knowles, of Knowles, Dwight & 
Barnett, local agency of Sioux Falls, 
S. D., has returned to Rochester, Minn., to 
remain with Mrs. Knowles during her 
convalescence following a successful op- 
eration which she recently underwent at 
the Mayo hospital. 

The fire chiefs of South Dakota will 
meet at Watertown on July 8-10. An 
extensive and instructive program has 
been arranged. Fire Chief Will Mc- 
Laughlin, of Watertown, will attend the 
International Fire Chiefs convention at 
Kansas City, July 24-27. 

Andrew Daley, Watertown, S. D., has 
purchased the local agency ot Gove & 
Snyder in this city. E. St. Clair Snyder, 





a member of the firm, special agent of 
the Firemen’s Fund, has been made 
Minnesota state agent. He conducted 
his local agency as long as he lived 
in Watertown and looked after his field 
duties as well. 

Yankton, S. D., being no longer sat- 
isfied with its artesian well waterworks 
system, voted $20,000 for the purpose 
of trying some other method. The mat- 
ter is now in the hands of legal author- 
ities, as according to one statute this 
is sufficient to carry the bonds, while 
according to the law relating to water- 
works bonds, this is not a majority of 
all votes cast for mayor at the last 
election. Hence it is contended the 
bonds did not carry. 





Fire insurance premiums in Minne- 
sota in 1918 aggregated $8,137,246, an 
increase of nearly $1,000,000 over the 
preceding year. The two per cent tax, 
amounting to $162,745, will be appor- 
tioned among the 506 towns having fire 
departments. 
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REPORT ON ARKANSAS BUREAU 


Examiner Urges Harmonizing of Regu- 
lations with Middle Western 
Rating System 





LITTLE ROCK,:-ARK., June 24.— 
An examination has just been com- 
pleted of the Arkansas Actuarial Bu- 
reau by C. W. Soderstrom, an actuary 
of Oklahoma, in compliance with a pro- 
vision of the last legislature. 

Under the act of 1913 the various 
companies were permitted to employ a 
common expert for the purpose of in- 
specting individual risks and advising 
the premium rates therefor. The stock 





fire companies operating in the state 
selected J. S. Speed as their common 
expert. Mr. Speed is still operating 
the Bureau, under the further regula- 
tions provided by the act of 1919. 


All Stock Companies in Bureau 


The bureau is composed of all the 
stock fire insurance companies author- 
ized to do business in the state, each 
contributing to the cost on the basis of 
premium income, with a minimum charge 
of $100 a year for direct writing compa- 
nies and $25 a year for reinsurance com- 
panies. The management is vested in a 
committee selected by the members of 
the bureau, which now consists of S. Y. 
Tupper, manager Queen, Atlanta; C. A, 
Ludlum, vice-president Home, New 
York; A. H. Wray, president Commercial 
Union, New York; H. A. Smith, president 
National, Hartford; H. W. Gray, secre- 
tary Orient, Hartford; A. F. Dean, man- 
ager Springfield Fire & Marine, Chicago, 
and Edward Milligan, president Phoenix, 
Hartford. 

This committee adopts the basis sched- 
ules and decides on rules and regula- 
tions to be used in connection with 
established rates. The manager of the 
bureau is subject to the decision of the 
committee in all matters except that of 
actual rate making under adopted sched- 
uies after inspection and survey of indi- 
vidual risks, the committee thus becom- 
ing responsible for the level of rates 
maintained. 


Opposes Deviations from Table 


Mr. Soderstrom says: “It is, in my 
opinion, contrary to the principle and 
correct application of the system to use 
more than one basis table on any class 
of risk in the same unit of operation. It 
disregards the result of a proper grad- 
ing schedule and establishes a much 
greater relative differential in basis 
rates between towns classed three and 
one-half and class four, and between 
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Retail Merchants Association Mutual Fire Insurance Co. 


FARGO, N. D. 
W. D. AUSTIN, Secretary 
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THE AUTO OWNER WANTS 
THE AGENT WANTS THE SAME KIND 


That’s another reason 


MUTUAL AUTOMOBILE INDEMNITY ASSOCIATION 
Kansas. 38 J. B. HENDERSON, Secretary 


the kind of automobile insurance we write 
That’s one reason we write it the way we do. 


Columbiana County 


Mutual Fire Ins. Co. 
Lisbon, O. 
1837 
Wm. Hostetter, Sec. and Treas. 
Ohio’s oldest company doing a 
general business. 


Our contracts have been good for 
three fourths of a century and are 
still good. 

















Low Rates on Automobile Insurance 


While Manufacturers of Automobiles are increasing 
their prices, our rates remain the same. 


Standard fire and theft floaters 


Broad Policy and Liberal 
An Attractive Proposition for Indtana and Ohio Agents 


UNION MUTUAL INSURANCE COMPANY 


Rentechler Building 


nissions 


HAMILTON, OHIO 








E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 


Fire Insurance Company 
OF MANSFIELD, OHIO 





Insurance = $8,918.528.00 
Total Assets 472,284.09 


An Agency Company 
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NE of the chief concerns of motorists and automobile insurance 
companies today is the danger of having cars stolen; in fact, the 
danger exists whenever the car is left standing at the curb’ un- 

protected. The theft of automobiles is an organized traffic, and not- 
withstanding the constant efforts of the police to obliterate the menace, 
little progress seems to have been made. 

It is a well-established fact that the professional thief does not steal 

a car simply to joy-ride—his sole idea is to sell the car as soon as he pos- 
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notary public and sworn to before him. The notary fee, which should not ber 
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Executive Offices: 


Demand ‘tn iin Book Building, Detroit, Mich. 
Have Your Car Protected Phone: Cherry 3360 


Make application now. Blanks furnished on 
request by any Notary Public. 
The Abstract is fully protected by United 


States copyright and patent laws. 
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sibly can. It is perfectly obvious, therefore, that the only way to stop 
this traffic is to devise some system whereby the thief is unable to dis- 
pose of his loot. The Automobile Abstract and Title Company has 
been formed with this purpose in view. We propose to make the 
sale of a motor car a regular business proposition requiring proof of 
ownership just the same as applies to the sale of real estate. 

Our plan is a simple one and because of this fact its immediate 
success is assured. It provides that when a car is offered for sale the 
seller must show the 


\Rtract of Title 


ieee 













» duplill of sale and mail it to the difference. This system applies to all motor vehicles. 
ll third this duplicate to the Automobile Abstracts of Title are a sure protection 
the Stor Vehicle Department. because certain precautions have been taken to prevent 
the mer of the car a guarantee forgery or the evasion of the provisions in any way. 

e attimmthe abstract. The trans- There are a thousand and one reasons for using A uto- 
| evemmer shall not exceed two mobile Abstracts of Title and we will be glad to send 
amom™notary shall deduct his you full information on request. Write to us today about 
st bemmn fifty cents, and mail us this very important service. 


rafand Title Company 





, General Agency Offices A Ain ie 
Chicago, Illinois Have Your Car Protected 


Make application now. Blanks furnished on 
request by any Notary Public. 

The Abstract is fully protected by United 

States copyright and patent laws. 
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Great Lakes 
Insurance Company 


Home Office, Insurance Exchange 


CHICAGO, ILL. 
N. L. Piotrowski, President 


A.C. Mack, Managing Underwriter 


CASH CAPITAL - - - - $200,000.00 
SURPLUS TO POLICY HOLDERS $323,174.71 
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Insurance Company,4of 
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PHILADELPHIA 
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THE OLDEST AMERICAN STOCK FIRE INSURANCE COMPANY 





WE MAINTAIN A DEPARTMENT TO ASSIST AGENTS IN SECURING 


LOCAL RISKS CONTROLLED OUTSIDE. 
IN YOUR FIELD, WRITE a ABOUT THEM 


IF THERE ARE ANY SUCH RISKS 
WE MAY BEABLE TO HELP YOU. 


T IS WORTH TRYING 
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FIRE, > AUTOMOBIL' 


1794—125th ANNIVERSARY—1919 


=Insupanen CovpaNy 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres, 


737,532.76 
NSURANCE. AG 





JOHN J. P, RODGERS, Sec’y and Treas, 
SAM'L P. RODGERS, Asst. Sec’y 


CASH CAPITAL $1,000,000 


SURPLUS TO POLICY HOLDERS 
$1,310,917.86 


LIGHTNING, RENT, EXPLOSION AND BOMBARDMENT 
TS WANTED WHERE NOT REPRESENTED. 
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FIRE INSURANCE COMPANY 
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CAPITAL 


$200,000.00 


EDGAR M. DAVIS 
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CHAS. P. HALL 
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WM.L. DICKELMAN 


HENRY J, WOESSNER 


HAROLD J. BARBOUR 


DICKELMAN, WOESSNER AND BARBOUR 


Successor to Wm. L. Dickelman & Co. 
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General Agents (U. S. and Canada) Excess Lines Telephone Wabash 
Ch 4 ‘ 5509 











towns classed four and one-half and 
class five, applicable to brick risks, than 
if only one basis table were to apply, as 
now does apply to fireproof and frame 
risks. The reason for this difference, ac- 
cording to the manager of the bureau, 
is that when the system was first 
adopted for Arkansas, there was a de- 
sire to conform to existing rates as 
nearly as possible, and to obtain such a 
result this deviation was necessary. 
“Correction cannot be accomplished 
without either increasing or lowering 
the majority of the rates established 
under these tables, and it would un- 
doubtedly be advisable to defer any 
correction until the experience of the 


class permits a decrease in the level of 


rates. The separate basis table adopted 
for public buildings and frame wood- 
workers is permissible under the sys- 
tem, as it merely establishes a different 
level of rates on each of these classes.” 


Urges Analytic System 


In order to maintain and promote 
efficiency in the work of the bureau, 
there are three divisions, the engineer- 
ing department, the inspection and rat- 
ing department and the _ distribution 
and record department. In conclusion, 
the actuary says: 

“While the, making and promulgation 
of rates and the handling of matters 
incident thereto, for which the manager 
of the bureau is responsible, is efficient- 
ly and correctly accomplished, improve- 
ment should be made in the matter of 
schedule adoption. The committee hav- 
ing control of the bureau is an eastern 
committee, but the rating system used 
comes from the middle western terri- 
tory, and the result thereof, as I have 
been able to learn during this examina- 
tion, is that the various rules and regu- 
lations in effect do not harmonize en- 
tirely with the system of rating. As 
the Analytic system is handled and con- 
tinually extended by the Western Actua- 
rial Bureau of Chicago, maintained by 
the companies, and as all rating bu- 
reaus using this system maintain close 
relations therewith it is proper to say 
that this bureau should be put in a 
similar relation to the Western Actua- 
rial Bureau, thereby assuring this bu- 
reau and the people of this state all 
the benefits accruing from the constant 
and consistent work done by the Cen- 
tral Bureau to improve and complete 
the Analytic system and to establish 
proper and uniform practices in connec- 
tion therewith.” 





FT. WORTH CONDITIONS GOOD 





Agents Will Be Helped in Handling 
Their Oil Business by the 
New Association 





FT. WORTH, TEX., June 24.—The 
agents here are getting considerable 
new business on account of the big 
oil interests near this city. 

Owing to the fact that many people 
have located here since oil has been 
discovered, a large amount of new busi- 
ness is being secured on household fur- 
niture and dwellings. A big increase in 
bond business is also noticeable due to 
the fact that the officers of many of the 
oil companies are bonded. Much in- 
surance is written on the equipment, 
too. However, due to the fact the 
companies writing in Fort Worth do 
not have the facilities for taking care of 
the large lines on the contents of the 
great many of oil tanks, what should 
be a source of large premium income 
is lost to the agents. Now that the 
new Oil Insurance Association is or- 
ganized, the situation will be greatly 
relieved. 

Fort Worth at present enjoys the 
lowest fire rate of any city in Texas. 
The extremely low loss record is greatly 
responsible for this low rate. Much 
credit is given to the efficiency of the 
fire department for the low loss record. 





Sutton With New Bureau 


Herbert H. Sutton, chief engineer of 
the Texas State Fire Insurance Commis- 
sion, has resigned to join the staff of the 
Texas Inspection Bureau of Dallas, which 
was recently organized with A. R. An- 
drews as general manager. 





Texas Notes 


A motor drawn fire engine and a 
chemical engine have been purchased for 
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EXPORTS and IMPORTS 


PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 
by REGISTERED MAIL 


Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 
GEORGE L. McCURDY 
MANAGER 


Insurance Exchange, CHICAGO, ILLINOIS 
Telephones: Wabash 1543—1027 
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London & Lancashire 


FIRE 


Insurance Company 





Limited 
of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Illinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
San Francisco 
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The Concordia Fire 
Insurance Company 


of Milwaukee, Wis. 


Total Assets, 

Jan. 1, 1919 . . . $3,404,843.08 
Capital Stock .... 750,000.00 
Reserve ....... 1,904,913.89 
Surplus to Policy- 

holders... ... 1,258,367.64 
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Fire Tornado 
Sprinkler Leakage 


Rents Use and Occupancy 
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Prevents 
Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 


Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more _ effec- 
tive in controlling an 
electrical discharge. 

Shinn-Felt is woven 
in a continuous ribbon- 
like form without joints, 
and the machines used in 
its construction are pat- 
ented. 


Ask for agency infor- 
mation. 


W. C. SHINN MFG. CO. 
W. C. SHINN, President 
General Offices: 1648 Monadnock Block, CHICAGO 











Cincinnati Underwriters 
121 East 3rd St.. CINCINNATI, O. 


Eureka F. & M. Ins. Co. Security Ins. Co. 
Organized 1864 Organized 1881 





COMBINED STATEMENT 


Capital “ . Z $250,000.00 
Assets - - - 959,818.90 
Surplus to Policy Holders 631,728.12 





F A. ROTHIER, Prest. 
ADAM BENUS, Secy, 
F.C. B BARTON, t. Secy. 
R. B. RBATON, State Agt. 


| all the rest of the territory in the central 


. Dakota. 








ROSSIA INSURANCE CO. 


HARTFORD, CONN. 
FIRE and MARINE INSURANCE 





the fire department at Terrell, Tex. With 
this new apparatus Terrell has an en- 
tirely motorized fire department. 


The attorney-general of Texas has 
ruled that a city or town can pay the 
balance due on the purchase of a water 
system in annual payments out of the 
revenues raised by general taxation, or 
can give a mortgage to secure deferred 
payments out of the revenues derived 
from the operation of the water system, 
if proper ordinances are adopted. 





L. E. Tomm, of Culbertson & Tomm, 
at Muskogee, Okla., is a visitor in Chi- 
cago this week. 








THE SOUTHERN STATES 

















Get Union of Canton 


Dargan & Turner of Atlanta, Ga., have 
been appointed managers of the south- 
eastern department of the Union of Can- 
ton. They will handle Georgia and 
Alabama and Florida. They are also 
managers of the southern department of 
the Eagle, Star & British Dominions. 





Work on Tennessee Forms 


The uniform forms committee at Chi- 
cago is now working on forms and 
clauses for Tennessee. This makes the 
last state for the committee, as it has 
‘west covered, with the exception of North 
It is not likely that anything 
‘will be done there, as conditions are so 
uncertain. 


Rieke Working in Tennessee 


NASHVILLE, TENN., June 25—K. W. 
Rieke, special agent for the National 
Association of Insurance Agents, is now 
making a tour of the largest cities of 
Tennessee, investigating conditions and 
eliciting interest in the National associ- 
ation. He was in Nashville iast week, 
and found that this city has the honecr 
of its agents being 100 percent National 
association men. Mr. Rieke reported con- 
ditions all over the state as excellent, 
and praised local agents highly for their 
interest in the work of the National as- 
sociation. 


Bean Goes to Coast 


H. C. Bean, formerly manager of the 
Owensboro, Ky., office of the Kentucky 
Inspection Bureau, has been appointed 
chief examiner for the Pacific Coast de- 
partment of the Evans companies. 





A Virginia license has been granted 


the Hudson, of New York, to write 
fire, marine, sprinklered, leakage, au- 
tomobile, hail and tornado. Application 


for admission has been received from 
the Hardware Dealers, a mutual, of 
Stevens Point, Wis., and the Subscribers 
at Hardware Underwriters, a reciprocal, 
of Elgin, Ill. 





Henry Willet, agency superintendent 
in the eastern and southern depart- 
ment for the Firemen’s of Newark, is 
making his first extended trip into the 
latter field, visiting the company’s 
agents at all important centers. At 
present he is in New Orleans. 
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New Jersey Insurance Company 


CAPITAL ONE MILLION DOLLARS 


C. P. Stewart, President. 


Insurance Exchange Bldg., Chicago, Ill. 


Head Office: 


40 Clinton Street, 


Newark, N. J. 


F. L. Brokaw, Treasurer. 


Gresham Ennis, Vice-President. 


J. B. Guthrie, Secretary 





WESTERN DEPARTMENT: 


H. H Ingalls, Manager. 


PACIFIC COAST DEPARTMENT: 
140 Sansome St., 
Seeley & Co., Managers. 


San Francisco, Cal. 

















PITTSBURG UNDERWRITERS 


GEO. R. DAVIES, Manager 
L. M. STEPHENS, Asst. Manager 
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Superior Fire Insurance Company 


public Fire Insurance Company 


ALL OF PITTSBURGH, PA. 


Combined Capital, $1,800,000 
Surplus to Policyholders, $3,899,135 
FRANK D. YOUNG, Columbus, Ohio, State Agent for Ohio 


H. C. UPHAM, Megr., Indianapolis, Ind. 
ELIEL & LOEB COMPANY, General Agents for Illinois and Indiana 


FISH & SCHULKAMP, Madison, Wis., General 
NEW AGENTS SOLICI 


Assets, $9,911,358 


Agents for Wisconsin 


TED 








National Diberty 


Insurance Gompany 


of America. 


INCORPORATED UNDER THE LAWS OF \WS OF THE STATE 


OF NEW YORK IN 1859 


STATEMENT JANUARY 1, 1919 


Cash Cap ~ : me 000,000.00 
Assets . - 9,609, 646.00 Net Surp . $2,395,417.89 
Liabilities, including Capital 7,214,228.11 Sapient : "Policy Holders 3,395,417.89 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 
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Royal EXCHANGE ASSURANCE 


UNITED STATES BRANCH 


LONDON, ENGLA 


92 WiLLIAM STREET, NEw YORK 


ND 


RICHARD D. HARVEY 


UNITED STATES MANAGER 





INTEREST AS TO OREGON CASE 





National Surety Vice-President Re- 
ceives Comment on His Sugges- 
tions of Future Practice 





Very general interest has been 
aroused throughout the country over 
the recent decision by the supreme 
court of Oregon in the case of Sykes 
vs. Sperow, where the waiver by an 
agent of the National Surety of one 
of the conditions of the company’s 
bond was held to be valid, despite the 
provision in the contract stating that 
such change could only be effected by 
an executive officer, and the seal of 
the corporation attached thereto. 

Under recent date, Luther E. 
Mackall, vice-president of the National 
Surety, advised the chief officers of all 
life, fire and casualty companies, of 
the important court decision, suggest- 
ing at the same time a form of endorse- 
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Fire Insurance Company, of Davenport, Ia. 
CASH CAPITAL $200,000 
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STT part mOnoan, State Agent, Michigen. East Lansing 
CASHMAN & EVANS, General Agents, Colorado, Denver 


TULIAN, State Agent, Ohio and West 
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P. P. WIPPE a State Agent, Illinois and Wisconsin, P.O. B 
te Agent, Missouri, Kansas and Oklahoma, 
E.S. FREEMAN, ¢ State Agent, Iowa, Nebraska and Minnesota, 
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Automobile Insurance 





INDEMNITY MUTUAL MARINE AS- THE ROYAL EXCHANGE ASSURANCE 


SURANCE CO., LTD., OF LONDON, (Marine Dept.) OF LONDON, ENG, 
ENGLAND Surplus - - - - - «© ~ $1,348,075 
Surplus United States Statement, $ 461,101 THE TOKIO MARINE AND FI 
Surplus Home Office Statement, 11,727,022 INSURANCE oo. a. ses 
OF TOKIO, JAP. 
UNITED STATES LLOYDS, Ine., of (Marine came 


NEW YORK, N. Y. 


Surplus United States Statement, $ 562.916 
Surplus - i ee Z 


Surplus Home Office Statement, 7,433,611 


APPLETON & COX, Attorneys 
3 South William St. NEW YORK 
AN ATTRACTIVE PROPOSITION 


$830,150 
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WRITE HAIL*INSURANCE 


Establich your connections now for 1919 with 


A. J. Shaw General Agenc 


HAIL INSURANCE BUILDING, McPHERSON KANS. 


Five high class stock companies covering the states of 
Kansas, Oklahoma, Nebraska, Colorado, New 
Mexico and Wyoming. 


| Many of cur ageats mado from $1080 to $2000 in commissions ia 45 days in 1918 

















THE LIVERPOOL & LONDON & GLOBE 


Insurance Company, Limited 


Its United States assets are $17,083,985.30, every 
dollar representing UNITED STATES INVEST- 
MENTS, which are held in trust for sole protection 
of American policyholders and subject to strict 
supervision of State Insurance Department. 


WESTERN DEPARTMENT, 1144 Insurance Exchange, CHICAGO 
CINCINNATI DEPT., 401 Fourth Nat. Bank Bldg., Cincinnati, O. 
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It does one thing and does it well. 
ft furnishes only automobile indemnity: 
LIABILITY FOR PERSONAL INJUR 7; 
PROPERTY DAMAGE, 
FIRE, THEFT and COLLISION. 
It sells it at a reasonable price. 
It backs up its policies with all reserves required by law, and a substantial surplus besides. 


It pays especial attention to th tter of givi ice i i i iabi 
aap meet € matter of giving real service in all cases invelving liability of 


Prompt settlement and adjustment of fire, theft and collision elaims. 


THE WESTERN AUTOMOBILE INDEMNITY ASSOCIATION 


FORT SCOTT OSCAR RICE, Sec’y and Gen'l Mgr. KANSAS 








AUTO-OWNERS INSURANCE COMPANY 
LANSING - - MICHIGAN 


Live Agents Wanted where not represented 
Most protection offered by any Company in Michigan 


V.V. MOULTON, Sec'y., F. P. WRIGHT and F. A. WALL, Field Sia’ 
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Exceptional facilities for handling Surplus and difficult 
lines and unusual forms of insurance in best American 
and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 
Chieago, Ill. 


Insurance Exchange, 
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felt would adequately meet the situa- 
tion. 
Scores of replies to his communica- 


tion have been had by Mr. Mackall, 
the majority of the letters bieng writ- 
ten by attorneys for the different 
offices to whom the matter had been 
referred by the executives. 


Issue as to Fire Policies 


While the position taken by the corre- 
spondents as to the influence the decision 
is likely to have upon the future of the 
agency system, differs widely, the mat- 
ter has been referred by certain of the 
fire offices to C. J. Doyle, counsel of the 
National Board, for his opinion; while 
the surety company officials will likely 
take it up at the next regular gathering 
of the Surety Association of America. 

Certain fire underwriters contend that 
as the fire insurance policy is of stand- 
ard form, approved according to the re- 
quirements of different states, companies 
cannot add thereto or withdraw there- 
from, and hence the Oregon decision does 
not particularly concern fire insurance 
men. A contrary position is taken by 
others, who see in the ruling of the 
court in question a dangerous precedent, 
and one which if followed to any consid- 
erable extent would seriously imperil the 
conduct of the business. 

To a lesser extent life underwriters 
differ in their attitude toward the ques- 
tion; certain progressive New England 
offices, for example, holding that an 
agent’s activity is limited to soliciting 
business, delivering policies and collect- 
ing premiums thereupon; and hence com- 
panies have little to fear from such a 
ruling as that of the Oregon court, while 
several notably strong companies of the 
middle and western states hold that the 
courts are sharply curtailing powers 
which companies felt they possessed 
hitherto and the decision is of grave 
concern to them. 


MILLER PLEASED WITH TRIP 


Secretary of National Association of 
Insurance Agents Accomplished 
Much in Far West 


NEW YORK, June 25.—C. S. S. Mil- 
ler, secretary of the National Associa- 
tion of Insurance Agents, is back at 
his desk after a trip to the Pacific 
Coast, which has occupied 56 days, aud 
during which he has traveled 12,000 
miles—1,600 of them by automobile in 
California and Nevada. 

As one result of this extended tour 
to the Pacific Coast, more delegates 
from that section than ever before will 
attend the national convention to be 
held at Louisville, Oct. 15-17. Repre- 
sentatives from San Diego, Napa, Oak- 
land, Santa Ana, Sacramento, Portland, 
Tacoma, Seattle, Spokane, Salt Lake 
City, Denver, Colorado Springs and 
Pueblo are booked to attend, and will 
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constitute a representation at least ten 
times larger than has ever before at. 
tended a national convention. 


Association Is Nationalized 


‘Another result of this trip may be de. 
scribed as a Nationalization of the Ng. 
tional association. As never before thee 
has been a knitting together of the in. 
surance men of the nation and a realiza- 
tion brought home to the agents that 
their interests on all major questions are 
identical. 

It is Secretary Miller’s belief that what 
insurance men need is not so much in- 
struction as information, information as 
to the scope of the work being done by 
the National association and of the 
larger possibilities in sight when the 
National shall be properly reinforced by 
active and representative state associa. 
tions and local units. It is therefore 
interesting and significant to note that 
during his trip new state associations 
were organized in Colorado, president, 
Daniel J. Main; secretary, L. F. Aspell; 
in Oregon, president, John Burgard; sec- 
retary, Stanley Jewitt, and in Utah, 
where a temporary chairman was elected 
and the machinery started for a perma- 
nent state organization. In addition to 
these state associations a score of local 
units were organized and set going. 


Met the Pacific Notables 


A noteworthy incident of this trip was 
the opportunity afforded Secretary Miller 
of addressing the insurance men of the 
Pacific Coast at a meeting held in the 
rooms of the Pacific Board at which were 
present members of the board, of the San 
Francisco Brokers Association, and of 
the casualty, surety and marine under- 
writers of the Pacific Coast. Here Sec- 
retary Miller had a unique opportunity 
of meeting the insurance notables of the 
coast and of impressing them with the 
fact that the interests of all insurance 
men are in the main identical, and of the 
peculiar value to jhe business of the lo- 
cal agent as a moulder of public opinion 
—such value of course depending on and 
deriving its power through organization. 

The principle of self-graded dues is 
making headway and already has been 
adopted by the state associations of Ala- 
bama, Mississippi, Washington, Oregon, 
California, Utah and Colorado. Agents 
are becoming aware that if they desire a 
live and active association, one that will 
be responsive to their views, they must 
provide the money necessary for its 
proper and efficient working, and that 
mere nominal dues are neither suflicient 
nor adequate for success. 


Get New Company 


Standart & Main of Denver have been 
appointed general agents in Colorado 
and Wyoming for the Eagle, Star & Brit- 
ish Dominions, reporting to Fred S. James 
& Co. of New York, the company’s United 
States managers. 


The Zurich Accident is entering Cali- 
fornia with Marsh & McLennan as gen- 
eral agents at San Francisco. 
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ARRANGING TO REGAIN LINES 





Underwriters Feel Railroad Properties 
Will Soon Need Insurance From 
the Private Companies 





NEW YORK, June 25.—So confident 
are the railway men that the operation 
of the roads will be turned over to 
them by the federal government on or 
before Aug. 1, that they are sounding 
out fire underwriters regarding insur- 
ance upon the properties. It is appre- 
ciated, of course, that while the direc- 
tion of the railways may be entrusted 
to their former officers within the next 
six weeks, full control will not be sur- 
rendered to owners of the properties, 
until proper legislation has _ been 
adopted by Congress. What form the 
legislation will take, cannot be fore- 
shadowed, but experts are now, and 
have for months been working upon 
the problem, and it is anticipated the 
law-makers will have sufficient data be- 
fore them to enact proper statutes in 
the near future. 

Walker D. Hines, director general 
of railways, is credited with having 








placed the fire losses suffered by the 
419 railways, including the Pullman 
line, under federal control in 1918, at 
$16,658,030.18. 

Should the roads again seek indem- 
nity from the fire companies, as seems 
highly probable, underwriters will have 
to examine the equipment very critic- 
ally before assuming their hazards or 
naming rates; for it is appreciated that 
during the stress of war activities the 
fire protection was nothing like as 
thorough as when directed by private 
interests. 


Suffolk County Board Meets 


The good time usually had at the an- 
nual meetings of the Suffolk County 
(New York) Board of Fire Underwriters 
was repeated at the gathering of the 
association at Sayville Wednesday. 
Company officials present were: Col. 
Frank D. Layton, vice-president Na- 
tional Fire; George A. Clark, assistant 
secretary Home; Bernard M. Culver, 
vice-president Niagara; J. J. Hoey, vice- 
president Continental; H. W. Knight, as- 
sistant secretary Glens Falls; E. H. 
Hornbostle, general agent National Lib- 
erty; Fred A. Hubbard, vice-president 
Hanover; A. B. Room, assistant secre- 
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tary Westchester. Curtis C. Wyland of 
the local department of the New York 
Underwriters; Fred Bruns, president of 
the New York Association of Insurance 
Agents, and T. C. Moffatt, president of 
the New Jersey Association of Local In- 
surance Agents, also attended. 





Gets Washington Underwriters 


BOSTON, MASS., June 24—H. E. Burns, 
former general agent for Massachusetts 
of the Ohio Farmers, which recently re- 
insured its New England business in the 
National Liberty of New York, has been 
appointed in a similar capacity for the 
Washington Underwriters’ Agency, issu- 
ing policies of the National Liberty. Mr. 
Burns states that his general agency 
premiums for the Ohio Farmers in Mas- 
sachusetts, Connecticut and Maine for 
the year 1918 totaled $187,654, with 
losses of $40,165, a ratio of 20.3 and for 
the current year to June 1, $106,235, with 
losses of $31,733, a ratio of 29.8. 


Victory Fire Oversubscribed 


PHILADELPHIA, PA., June 24—The 
capital stock of the Victory Fire was 
more than 150 percent oversubscribed. 
The stockholders ef the Fire Association 
have secured 75 percent of the stock of 
the new company and the subscriptions 
of others were scaled down to bring 
them within the fixed limit of the $500,- 
000 capital. Steps were taken on June 25 
toward obtaining the charter. 


———_, 
Connecticut Specials’ Outing 


NEW LONDON, CONN., June 24—Spe- 
cial agents of the various companies in 
the Connecticut territory to the number 
of twenty-seven gathered at New Lor- 
don last Wednesday for the first summer 
outing of the Connecticut Field Club. 
Indoor and outdoor sports, on land and 
in the water, with a specially fine din- 
ner, filled up the day, the single men 
winning an indoor ball game 7 to 3. 


Seek to Get Reversal 


NEW YORK, June 25—A determined 
effort to secure a reversal of the judg- 
ment of $350,000 recently secured against 
the Fire Brokers Association of New 
York City and certain members of the 
organization individually by the Manu- 
facturers & Dealers Motor Underwriters, 
will be made. Members of the associa- 
tion at a special meeting decided to ap- 
peal from the decision of the trial court 
and to authorize Dickson Richards, a 
leading insurance attorney of the me- 
tropolis, to direct the fight to that end. 


Eastern Notes 


S. George Levi & Co. have been ap- 
pointed Philadelphia representatives of 
the Royal Exchange and the Patriotic 
Assurance. The latter withdrew from 
the Prevost & Herring agency. 

Arguments in the famous case of the 
Cuban Sugar Refining Company versus 
various groups of companies will_ be 
heard before former Supreme Court Jus- 
tice Charles E. Hughes, sitting as referee 
this week in New York. 

Newark fire insurance men will ban- 
quet Capt. A. W. Martain, head of the 
Salvage Corps of that city, tonight in 
celebration of the fortieth anniversary 
of his connection with the organiza- 
tion. Captain Martain retires from the 
service July 1 

tickard, Mellinger & Prince, of Lan- 
caster, Pa. are to become general 
agents for the Guardian Fire, of Salt 
Lake City, for eastern Pennsylvania and 
surrounding territory. Secretary E. C. 
Kosmak, of the company, has been in 
the east for some time making arrange- 
ments for the company’s entry. 








IN THE MOTOR FIELD 




















Conference Committee Meets 


NEW YCRK, June 25.—At the interim 
meeting of the executive committee of 
the National Automobile Underwriters 
Conference the time and place of the 
August meeting and the next full execu- 
tive meeting were left for decision in 
the hands of the chairman of the execu- 
tive committee. The question of whether 
the conference should take jurisdiction 
over rates and rules for trailers, a ques- 
tion of interest in the Pacific Coast and 
in the south, was discussed and voted to 
be brought up at the annual meeting in 
November. The rates submitted by the 
Southern conference for farm tractors 
were referred back to that conference 
for further attention. It was voted that 
the National conference join the United 
States Chamber of Commerce. On the 
question of rebuilt machines, it was de- 
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“All Kinds of Insurance on Automobiles” 
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THE GENERAL AGENCY OF 


NEARE, GIBBS & 


CINCINNATI 
“The Office with the Quick Service” 
Handles eight companies for automobile, fire, theft and transportation 
insurance and has an agency organization, with first class special 
agents and adjusters’ service, in fourteen states. 
Prompt correspondence with agents, quick adjustments and settlements. Only 
high grade companies handled. 


Write Us for an Agency 


We also handle river hull, yacht, river cargo, ocean cargo, parcel post, registratered mail, tourist 
floater, transportation floater and traveling salesmen floater insurance. 


LENT 











HOME OFFICE 


ested. . .. 


Peninsular Fire Insurance Company 
SAGINAW, MICHIGAN 


Will write general classification with special service and something new for farm insurance. 
alesmen who oan present a high grade proposition convincingly will be inter- 
A Michigan company—organized, owned and managed by Michigan men. 


COLON C. LILLIE, President 
COMFORT A. TYLER, Vice-President 









EXECUTIVE OFFICE 
GRAND RAPIDS, MICHIGAN 


J. FLOYD IRISH, Managing Underwriter 
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cided that the gear of the chassis should 
determine the gear of the rebuilt car. 


King Visits Chicago 
J. H. King, secretary of the Canadian 
Automobile. Underwriters Association of 
Toronto, has been in Chicago conferring 
with the Automobile Protective & Infor- 
mation Bureau on the theft situation. 


New Wisconsin Theft Bill 


City officials of Milwaukee have framed 
a bill for presentation to the Wisconsin 
legislature which aims to minimize, if 
not entirely prevent, automobile thefts. 
The bill provides for the registration of 
the sale of all used cars and a report 
on cars left at public garages for re- 
pairs. When a used car is sold a report 
is to be made. The licensing of second 
hand dealers also is provided for. The 
bill further makes it unlawful to obliter- 
ate trade-marks, serial numbers or other 
distinguishing marks, or having a car 
with such marks obliterated in posses- 
sion. 


Combat Interstate Thefts 


DES MOINES, IA., June 24—Attorney- 
General Havner of Iowa has perfected 
an organization to combat interstate 


automobile thefts in Nebraska, South 
Dakota and Iowa. Through the cooper- 
ation of law enforcement bodies in the 
three states, Mr. Havner believes it will 
be possible to stop the stealing of ma- 
chines in one state and their rapid trans- 
portation to one of the others where a 
fence is maintained and the machines 
made over and resold. 





A sentence of five years in the house 
of correction was imposed in the Muni- 


cipal court at Milwaukee on June 21 
upon George Ball, convicted of automo- 
bile theft. It developed that Ball stole 


seven cars within the past vear. 


State Insurance 


As a subject for argument 
surance makes a cheerful noise. 
orizes well, up to a certain point. The 
actual product, however, doesn’t match 
up with the specifications. One reason 
for that is the conflagration hazard. 

There are many other reasons, but 
that one is sufficient. The conflagra- 
tion is an American specialty. It is just 
the same as Sherman said about war. 

It is the unexpected, yet it happens. 
The most gifted of our astrologers has 
failed to find its warning in the stars. 

It wipes out the best laid plans of 
mice and men, and among them the 
whole happy theory of state insurance. 
Arguments in favor of insurance by the 
state fail to mention it at all whatso- 
ever. 

The fact is that one of our American 
full-blown, self-propelling conflagrations 
would make any state treasury look like 
the hole in the ground where “Big Ber- 
tha” had lately injected a few tons of 
high explosive.—Whittlings. 


state in- 
It the- 
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PROGRESS OF HOG COMPANIES 


Interest Shown in Experience of Com- 
panies Writing This Class—Outline 
of General Plan 


Live stock companies are watching 
with interest the results being obtained 
by the National Live Stock of Des 
Moines, the pioneer company in the in- 
suring cf hogs. The need for live stock 
insurance has existed for some time as 
evidenced by the fact that the uncer- 
tainty of the life of a hog has been so 
great that the banks of the country do 
not consider a herd of hogs an asset, 
but when a live stock policy is issued, 
the animals are regarded as so much 
valuable collateral. 

In geting into the business the Na- 
tional Live Stock went on the theory 
that it would not be feasible to set a 
value on the hogs and from that value 
establish a rate, but that a fixed premium 
per head must be stipulated for each 
class of hogs according to the market 
under which the owner wished to be 
paid at the time of death. This value is 
determined according to the weight of 
hog at the time of death and the plan 
is really made necessary because of the 
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118 Eighth Street 


ever changing value of the animal. A 
hog, whose value today is $5, may be 
worth $20 fifty days hence and it is 
therefore almost impossible to deter- 
mine a rate from a fixed value. The 
hog represents the greatest value on 
the farm but is at the same time the 
most susceptible to all diseases and 
epidemics. 


The hog insurance companies render a 
real veterinary service and a hog in- 
surance policy might well be termed a 
policy of life insurance, as well as death 
insurance. When the company insures a 
herd of hogs, it agrees with the owner 
to furnish free veterinary service. If the 
application is passed upon favorably at 
the home office, the local veterinary is 
sent an inspection chart with the request 
that he inspect the herd between the 
seventh and tenth day after the appli- 
eation is taken and if the herd is healthy 
the veterinarian then tags each indi- 
vidual hog, showing them to be insured. 
Policy is issued upon the tenth day after 
the application is submitted. In the event 
disease strikes the herd, the company is 
notified by telegraph and _ veterinary 
service is furnished at once for what- 
ever condition may exist, and this serv- 
ice feature is as important as the inspec- 
tion service rendered by the steam boiler 
companies. 

The National Live Stock and a few 
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The Best Field in the Insurance Business 


Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 


Territory in Ohio, Indiana, Illinois, Michigan, Minnesota and Oklahoma 


INCORPORATED 


STOCK INSURANCE CO. 
- Shelbyville, Illinois 





had a favorable experience up to date, 
although there have been no serious epj- 
demics since they entered the field. The 
value of the veterinary service and in fact 
the whole plan will be put to the tegt 
when hog cholera or some similarly de. 
structive epidemic sweeps the agricultu- 
ral communities. This is the conflagra-. 
tion hazard of hog insurance, but aside 
from this, which in all cases must be 
conceded as a rather remote contingency, 
it would appear that it is possible to 
successfully insure hogs upon ‘a plan 
similar to the one now used by the Na- 
tional Live Stock. 


CLANCY HEADS IOWA COMPANY 


Corn Belt Live Stock Formed at Des 
Moines to Write All Farm 
Animals 


DES MOINES, June 24—P. J. 
Clancy, of Des Moines, secretary-treas- 
urer of the Iowa Association of Local 
Agents, is president of a new live stock 
insurance company just formed in Des 
Moines and known as the Corn Belt 
Live Stock Insurance Company. It will 
insure all classes of farm animals, in- 
cluding hogs and starts with an author- 
ized capital of $500,000. A charter was 
granted last week. 

Associated with President Clancy 
are F. W. Fitch as vice-president; R. 
W. Eshbaugh as secretary and C. A, 
Robbins, formerly assistant attorney- 
general, general counsel. Mr. Clancy 
expects to give the new company his 
personal attention although not to the 
exclusion of his agency business. 


Will Meet in Des Moines 


The National Association of Live Stock 
Insurance Companies will hold a meeting 
in Des Moines July 14-15. This will have 
been the first meeting that the organi- 
zation has appointed for Des Moines. 


The four best methods of keeping local 
agency books are contained in “Local 
Agency Bookkeeping,’ a prochure that 
you may get for the asking. The National 
Underwriter, 1362 Insurance Exchange. 





IT IS NOT ALWAYS EASY 


—To apologize, 

—To begin over, 

—To admit error, 

—To be unselfish, 

—To take advice, 

—To be charitable, 

—To keep on trying, 

—To think and then act, 
—To profit by mistakes, 
—To forgive and forget, 
—To shoulder a deserved blame, 
—BUT IT ALWAYS PAYS. 
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National Live Stock Insurance Co. 


Cash Capital $100,000.00 


AGENTS WANTED IN IOWA 
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PEORIA, ILL. 


Western Live Stock Insurance Company 
CLIFFORD IRELAND, Pres. 
Maine, Massachusetts, Connecticut, Rhode Island, Pennsylvia, North Carolina, South Carolina, Ohio, Indiana, Illinois, Wisconsin, lowa, Kansas, Texas, Missouri, Tennessee 


BERT BUCKLEY, Secretary 
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Michigan Livestock Insurance Co. 


SAGINAW, MICHIGAN 
aac BELLIE, President and a of Agencies 


and G 


Organized, owned and managed by Michigan men. Backed by 
the substantial interests of Michigan. Insuring Michigan farmers 


and owners of livestock against death from any cause. 
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PLANS TO BE USED IN 
BUILDING AGENCIES 


Many Offices Rely on Large 
Risks and Forget the Side 
Lines 


OPPORTUNITIES ARE OPEN 


Securing of One Class of Indemnity 
Should Open the Way for 
Other Lines 


In building up a local agency, many 
agents develop along what they choose 
to term “big lines.” That is, they 
spend the majority of their time in the 
cultivation of big business. They go 
on the theory that it is only practical 
to spend time on the bigger things, 
that will involve large premiums. Such 
agents give very little attention to the 


cultivation of the smaller business, or 
the side lines. They take the position 
that the amount of time required, the 
mechanical work involved, in taking 
care of the small business does not 
justify itself, and hence practically ig- 
nore what they regard as “little stuff.” 


Went After the Large Risks 


In casualty insurance, this sort of a 
program will never build a strong, per- 
manent agency. The war has given a 
very graphic demonstration of what 
may become of the agent who in his 
rush for big business overlooks entirely 
the smaller side lines that help to swell 
the yearly receipts. When the big war 
contracts came up, and the larger un- 
dertakings were being awarded to vari- 
ous contractors, local agents in many 
instances practically dropped all other 
activities in order to land the big pre- 
miums. Some were very successful 
and succeeded in getting some big busi- 
ness, with a very small expenditure 
of effort. This result was not con- 
ducive to increased aggressiveness for 
business generally. The easy business 
had in most cases a restful effect upon 
agents. It instilled in them the inclina- 
tion to rest on their oars. It deadened 
whatever desire may have previously 
existed to get out and hustle for busi- 
ness. 

Scene Has Shifted 


Now the scene has shifted, and the 
big business is slipping away. The 
war premiums will not be forthcoming 
a second time, and it is just beginning 
to dawn upon some agents that in order 
to keep up to last year’s figures, con- 
siderable new business must be written 
this year. In other words there is 
noticeable a general interest on the part 
of agents in the casualty side lines. 

As a matter of fact, the complaint 
made by many agents (namely that the 
writing of small casualty side lines in- 
volves too much routine work) is actu- 
ally no excuse for not writing the 
smaller business. Any agency that is 
building on a permanent basis, must 
have as the foundation of its success 
a wide circle of clients and friends. 

he writing of big business means 
that the agent in dealing with only a 





few people, is moving about in a limited 
circle. Just the contrary is true with 
the agent who writes small business. 
He sees many people, establishes 
numerous friendships, and has entree 
to the offices of all kinds of men. The 
agent who writes many small pieces of 
business establishes just that many 
points of contact. Every small piece of 
casualty business written carries with 
it the possibility of a loss occurring, 
and when a loss does occur, the agent 
has an opportunity to deal with the as- 
sured, and every transaction that in- 
cludes a claim payment strengthens the 
agent’s hold upon the assured to whom 
the loss it paid. 


Contact With the People 


Frequent and regular contact with 
the assured establishes a business rela- 
tion that is likely to be permanent. As 
time goes on the agent who most fre- 
quently deals with a big customer 
comes to be regarded as the man ren- 
dering the greatest service, and en- 
titled to the most business. The as- 
sured becomes familiar with his par- 
ticular brand of service, and when ad- 
vice is needed, turns to the agent who 
has served him most, for assistance. 
In other words, the agent who has 
written many forms of coverage for 
an assured, and has incidentally had 
an opportunity of rendering just as 
many forms of service, becomes es- 
tablished in the client’s mind as “his 
insurance man.” 


Wedge for Many Forms 


The writing of a contract bond for a 
contractor, for instance, should only 
be the beginning, not the ending, of 
an agent’s business relations. Having 
written the bond, there is at once in- 
volved the question of workman’s com- 
pensation and liability insurance. If 
the contractor has a good sized or- 
ganization, he needs fidelity bonds for 
his employees in the office. If he owns 
an automobile,—an opportunity for all 
forms of automobile insurance. Per- 
haps a suit arises—he needs a judicial 
bond. Then there are the casualty 
lines that might be regarded as of a 
more personal nature, such as personal 
accident and health insurance, residence 
burglary, and burglary insurance to 
protect payroll messengers. It is not 
to be understood that an agent can 
with success solicit all of the casualty 











lines at once. Such a program should 
by all means be avoided. 


Opportunities Are Created 


The assured should be expected to 
digest only one branch of the casualty 
business at a time. But having pro- 
vided one form of protection, and 
having rendered service, in connection, 
the agent is in a good position to offer 
his other contract as the occasion 
arises. The opportunities occur in vari- 
ous ways, and under all kinds of cir- 
cumstances, but the chief point for the 
agent to remember, is that they do 
occur several times a year. 

Once the so-called small business is 
on the books, it renews with regularity. 
An assured does not debate over keep- 
ing in force a policy carrying with it 
a comparatively small premium. It is 
the large business, involving the outlay 
of big sums, that is sometimes re- 
garded by policy holders as too ex- 
pensive, and when a big policy is lost, 
it means a considerable dent in the 
local agent’s renewal account. The 
losing of one small policy is by no 
means so serious a matter. It should 
be admitted and wetl understood, that 
the actual securing of small business 
is a somewhat laborious process, and 
does not perhaps pay agents during the 
first year. 


Renewals Are Profitable 


But the return comes in the renewals 
which are steady and decidedly profit- 
able, as usually they involve only the 
mailing of bills. An agency, the bulk 
of whose premiums comes from small 
business is in a strong position when 
an uncertain period, such as we are now 
passing through, arrives. There would 
have to be heavy cancellations indeed 
to seriously cripple the agency having 
hundreds of accounts on its books. 
On the other hand, the loss of several 
pieces of big business by a so-called 
big writing agency might mean a 50 
percent decrease in premium income for 
the year. Evidently casualty writing 
agents in increasing numbers are com- 
mencing to view the question of side 
line business in a more sensible light. 








R. B. Hall, special agent for the ac- 
cident and health department of the 
Aetna Life, is in Cleveland directing the 
accident and health campaign in honor 
of W. G. Wilson’s “Quarter Century 
Triumph.” 








GENERAL ACCIDENT 


Fire and Life 


ASSURANCE CORPORATION, Ltd. 


General Building, Philadelphia 
Begs to announce 


Marked Reductions in Automobile Rates 


Agents and Brokers may promote their own and their clients’ interests 
by consulting the Corporation’s General Agents. 


Meeker-Magner Co., H. C. Borhus, T. Grant Slaughter, 
Insurance Exchange, Plymouth Bldg., Todd Bldg., 
Chicago, Il. Minneapolis, Minn. Louisville, Ky. 
The Roberts Co., Neale-Phypers Co. H. S. Konan 
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Milwaukee, Wis. Cleveland, Ohio. St. Paul, Minn. 
W. E. Berton, H. H. Neale & Co., American Insurance Agency, 
504 Indiana Trust Bldg., Empire Bide. Globe Building, 
Indianapolis, Ind. Detroit, Mich. St. Paul, Misa. 











FORM COMPENSATION 
BUREAU IN MISSOURI 


St. Louis Casualty Offices Prepare 
for Handling Business Under 
New State Law 


NORTHRUP MADE MANAGER 


Companies Well Pleased with Statute 
—New Entrees Expected to Make 
Competition Keen 


ST. LOUIS, MO., June 25.—-Casualty 
insurance offices in St. Louis are al- 
ready commencing to make prepara- 
tions for the new workmen’s compen- 
sation business that will be in evidence 
when the recently enacted compensa- 
tion law becomes operative, Nov. 1. 
As is always the case, where a com- 
pensation law is put into effect, it is 
anticipated that noninsurers will be 
chased out of their hiding places and 
considerable new compensation busi- 


ness written, particularly upon small 
employers. 


Committee Is Named 


Alfred Harty, superintendent of in- 
surance, has appointed six members to 
constitute a committee to act on 
workmen’s compensation rates. The 
committee consists of the Ocean, Hart- 
ford Accident and Aetna represented 
by W. H. Markham & Co., W. M. Burn 
and Frank Mead, respectively, and 
Thomas Lonergan, representing the 
Consolidated Underwriters Reciprocal 
of Kansas City, George Dodson of the 
Casualty Reciprocal Exchange of Kan- 
sas City, and J. C. Adderly of the In- 
tegrity Mutual of Chicago. The com- 
mittee thus represents the stock, mu- 
tual, and reciprocal interests, and will 
be known as the Missouri Workmen’s 
Compensation Rating & Inspection 
Bureau. 


H. R. Northrup Manager 


H. R. Northrup, who has been man- 
ager of the Missouri branch of the Na- 
tional Workmen’s Compensation Ser- 
vice Bureau, has been appointed man- 
ager of the new organization, and on 
Nov. 1, the work of the National 
Workmen’s Compensation Bureau, will 
be absorbed by the new organization, 
and the National Bureau will there- 
after have nothing to do with rates 
in Missouri, as the filings will go to 
the new body which is under the super- 
vision of the Missouri insurance com- 
missioner. The new rates were filed 
by the committee this week. 


Features of Act 


Compensation companies seem to be of 
the opinion that the new law is very 
fair and equitable, alike to the employer, 
employe and the compensation com- 
panies. In a general way, it is patterned 
after the laws now in effect in many 
other states, but there are a few provi- 
sions that are somewhat unusual. For 
instance, the rates are 22 percent lower 
than those charged in Illinois. The act 


also provides that a disabled workman 
shall receive 66% percent of his wages 
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during the period of disability. In a 
majority of states an award of only 40 
or 50 percent is permitted, but the effect 
of the Missouri law is somewhat tem- 
pered by the clause providing that the 
maximum payment shall not exceed $15. 
In view of the fact that probably a ma- 
jority of the workmen coming under the 
scope of the act receive at least $30 
weekly and many well in excess of this, 
the 6634 provision will not call for the 
payment of such large sums as would 
be surmised at first glance. 


Many to Enter State 


That the companies feel that the new 
law is a favorable one under which to 
operate, is manifested by the fact that 
the London Guarantee & Accident, Fidel- 
ity & Casualty, Massachusetts Bonding, 
Globe Indemnity, American Mutual of 
Boston, and the Integrity Mutual of Chi- 
cago, will all make application for ad- 
mission to Missouri and make an active 
campaign for compensation business. One 
of the most aggressive of the eastern 
companies will have 22 special agents on 
the ground, one month before the law 
goes into effect, rounding up compensa- 
tion business. From the steps already 
taken by the companies now writing 
compensation business, it is quite appar- 
ent, that as Nov. 1 approaches the com- 
petition for compensation business will 
become unusually keen. 


Position ef Reciprocals 


An indication of the attitude being 
taken by the reciprocals is seen in what 
occurred at the last meeting of the gov- 
erning committee of the Missouri Work- 
men’s Compensation Rating Bureau, 
which was an open meeting and was ad- 
dressed by John K. Broderick, chairman 
of the workmen’s compensation commit- 
tee of the St. Louis Chamber of Com- 
merce. Mr. Broderick objected strenu- 
ously to an increase of the present filed 
rates, which increase was advocated by 
former Senator Alroy Philips at the pre- 
vious meeting. Mr. Broderick’s conten- 
tion was that the trend of workmen’s 
compensation rates was downward and 
that this committee should not make the 
mistake of filing rates which might ulti- 
mately prove too high and would have 
to be reduced. Mr. Broderick stated that 
he gathered the impression, frem the dis- 
cussion at the meeting, that the stock 
companies had approved, and were satis- 
fied with the present rates filed, but that 
the reciprocal exchanges objected to them 
as being too low, which attitude was also 
assumed by former Senator Philips on 
behalf of the Federation of Labor. The 
reciprocals seem to be taking the posi- 
tion that if the rates as filed are put into 
effect, they will not be able to pay very 
large dividends and hence will be placed 
in a disadvantageous position, so far as 
competition is concerned. 


Effort to Nullify Act 


An interesting feature of the present 
situation is the effort being made by 
labor interests in St. Louis to obtain a 
referendum petition to kill the compen- 
sation act. It is necessary to secure the 
signatures of five percent. of the voters 
in two-thirds of the districts of the state 
in order to make the petition legal. In 
other words, signatures of five percent 
of the voters in eleven of the districts 
must be secured, which means that many 
signatures must be obtained in the rural 
districts outside of St. Louis, Kansas 
City, Springfield and Joplin, and this is 
regarded as very unlikely. The act in 
its entirety is approved by the State 
Federation of Labor, but the local labor 
interests at St. Louis are trying to stir 
up antagonism, but their efforts do not 
seem likely to cause any damage. 


Business Now Taken Over 


The Clover Leaf Life of Detroit has 
reinsured its business in the Clover Leaf 
Life & Casualty of Jacksonville, Ill. The 
Detroit company was formerly the Pen- 
insular Life and later merged with the 
Guardian Life, being known as the Pen- 
insular-Guardian Life & Accident. The 
health and accident business of the Pen- 
insular-Guardian was sold to the Clover 
Leaf Casualty and the name was changed 
to the Clover Leaf Life. The Clover Leaf 
Life & Casualty increased its capital 
$200,000, thus enabling it to take over the 
Clover Life business. 

The executive headquarters of the life 
department will continue to be in Detroit 
under the management of Vice-President 

















WORKMEN'S COMPENSATION 








CHANGES IN ILLINOIS LAW 


Compensation Statutes Revised and 
Improved as Result of Work of 
General Committee 


Officials of compensation companies 
are much interested in the several im- 
provements made to the Illinois com- 
pensation laws at the recent session cf 
the legislature. The amendments 
made to the old laws came as a result 
of the work of the committee of public 
officials, employers and employes that 
held several meetings for the purpose 
of revamping and improving the exist- 
ing statutes. The Insurance Federa- 
tion cooperated with the other inter- 
ests. 

Companies must now provide all 
necessary hospital services during the 
period for which compensation may be 
payable. The old maximum was $200, 
but it is now provided that in addition 
to this there must be forthcoming from 
employers such medical or surgical 
services in excess of the limit as may 
be necessary during the time hospital 
services are furnished. The minimum 
weekly compensation is raised from $6 
to $7; $8 in the case of any employe 
having one child under the age of 16 
at the time of the injury of the em- 
ploye; $9 in the case of an employ hav- 
ing two children under 16 and $10 in 
the case of an employe having three 
or more children under 16. 


Vexatious Delay Cases 


Perhaps the most important addi- 
tion to the statute is the clause pro- 
viding, “In any case where there has 
been any unreasonable or vexatious 
delay of payment or intentional under- 
payment of compensation, or proceed- 
ings have been instituted or carried on 
by the one liable to pay the compen- 
sation, which do not present a real 
controversy, but are merely frivolous 
or for delay, then the commission may 
award compensation that is not other- 
wise payable under this act equal to 
50 percentum of the amount payable at 
the time of such award.” 

The Industrial Commission is given 
the power to serve notice on any cor- 
poration, company, association or indi- 
vidual to cease writing workmen’s com- 
pensation in Illinois if the concern is 
found to be unsound financially. Also 
the statute is amended to provide “The 
failure or neglect of an employer to 
comply with the provision of the act 
concerning the qualifying as a self- 
insurer or taking out workmen’s com- 
pensation in a stock or mutual com- 
pany shall be deemed a misdemeanor 
punishable by a fine equal to ten cents 
per employe of such employer, at the 
time of such failure or neglect, but not 
less than $1 nor more than $50 for each 
day of such refusal or neglect until the 
claim ceases. Each day of such re- 
fusal or neglect shall constitute a sep- 
arate offense.” 


First Aid Equipment Ruling 


BCSTON, MASS., June 24—As a result 
of the hearing on the ruling of the State 
Board of Labor and Industries as to the 
furnishing of first aid equipment to em- 
ployers under the workmen’s compensa- 
tion act, Commissioner Hardison has 
made a ruling as to how far the carriers 
may go in supplying such outfits with- 
out coming under the ban of rebating 
or discrimination. 

He holds that no company may offer 
more than is reasonably required under 
the statute. The equipment furnished 
by the carrier must remain the property 
of the carrier and must be removed if 
the carrier loses the risk. Discrimina- 
tion as between employers must be scru- 
pulously avoided. 

Agents should be instructed that un- 
less specifically commissioned by the 
home office to do so, they are not to 
attempt to negotiate with an employer 





Cc. A. Goodale. Fred H. Rowe is president. 





TO IMPROVE SERVICE BUREAU 





Committee of Six Makes a Number of 
Recommendations as to What 
Should Be Done 





NEW YORK, June 24.—The commit- 
tee of six that has been working on 
plans for improving and perpetuating 
the National Workmen’s Compensa- 
tion Service Bureau reported at the 
meeting of the members, last week. 
The report was referred back to the 
committee to be presented in amended 
form at another meeting to be held 
after June 30. A meeting will be held 
on that date for the purpose of reorgan- 
izing the National Council of Work- 
men’s Compensation Insurance and it 
is likely that the council will take over 
some of the functions of the service 
bureau. 
R 


a 





tions Made 


The committee of six recommended that 
the officers of the bureau be given 
greater power so that company men 
would not be called on so frequently for 
committee and other service. It was 
recommended that more officers be em- 
ployed so that the manager will have 
more time to undertake work in con- 
nection with safety education and other 
lines which have been so fruitful of val- 
uable results. It was also urged that 
the rating schedules be simplified so they 
could be more readily comprehended by 
agents and assured. It was recom- 
mended that the present experience rat- 
ing rules be continued and properly safe- 


guarded. It was recommended that 
inspections, except for rating pur- 
poses, be made by companies as 


heretofore and that there be closer co- 
operation with the mutuals, especially 
as regards statistics. The committee be- 
lieves that the bureau is absolutely es- 
sential and was never needed so much 
as today. 


Plans for National Council 


Considerable time was spent discuss- 
ing the proposed changes in the National 
Council on Workmen’s Compensation In- 
surance. A meeting of all carriers of 
workmen’s compensation insurance will 
be held June 30. 

A resolution adopted by the service 
bureau stated that it is the sense of the 
members that there should be a national 
bureau for the collation of statistical 
experience of all carriers for the purpose 
of deducing correct rates and that the 
membership of this bureau should con- 
sist of such carriers as individuals rather 
than to consist of boards of a collective 
nature. 

Management Plan 


It is recommended that the manage- 
ment committee consist of three stock 
companies, two mutuals and one state 
fund member. There was fear expressed 
that the present tendency to decentralize 
rating is being carried too far. A num- 
ber of states now have independent bu- 
reaus. The National Reference Com- 
mittee, at a recent meeting, appointed 
a committee of four to draw up a prac- 
tical plan for maintaining centralized 
rate making. 

The National Council on Workmen’s 
Compensation Insurance is an organiza- 
tion of rating bureaus. The present 
members are the National Workmen’s 
Compensation Service Bureau, the Na- 
tional Association of Mutua! Casualty 
Companies and the rating bureaus of 


New Jersey, Wisconsin, California and 
Virginia. 





Illinois Compensation Figures 


The annual report of the Industrial 
Commission of Illinois has been compiled 
showing the subjoined results for 1918: 


COMPENSABLE ACCIDENTS 





ROACH 6 occ, eee 361 268 
Nonfatal ...37,611 1,895 35,715 
Total .....38,240 2,256 35,983 


AMOUNT PAID 
Compensation Paid 
Fatal cases closed............. $ 528,629 


New York, Pennsylvania, Massachusetts, ' 





Nonfat&l cases closed.......... 2,324,526 
Nonfatal cases open........... 441,769 
Grand total..................$38,424,549 


Compensation to Be Paid 
Fatal cases closed.........e000 eeeeeee, 
Fatal cases open...........+-.+-$1,025,866 
Nonfatal cases closed.......... 


Nonfatal cases open............ 680,751 

Grand total............0++++-$1,706,617 
Medical and Funeral 

Fatal cases closed..............$ 16,709 

Fatal cases open...........ee008 2,578 

Nonfatal cases closed.......... 460,751 

Nonfatal cases open......... bere 24,055 


Grand total......... ane 
Total Cost 


cee ee*$ 504,093 


Fatal cases closed.............$ 545,338 
Fatal cases open...........+... 1,158,069 
Nonfatal cases closed.......... 2,785,277 
Nonfatal cases open............ 1,146,575 

oo ere ere rs - - $5,635,259 


*Medical payments undoubtedly greatly 
exceed above amount, as it does not in- 
clude such payments on noncompensable 
accidents, neither does it include medical 
payments made by contracts. 





May Write Compensation 


The London & Lancashire Indemnity in 
enlarging its activities will push for 
business more vigorously. Report has 
it that it will reenter the compensation 
field. The company was active a few 
years ago, but it later pulled out. 





The commission created in Minnesota 
to make a study of workmen’s compen- 
sation insurance in that and other states 
will consist of Speaker W. Nolan, 
Minneapolis; J. I. Levin, St. Paul; T. J. 
McGrath, St. Paul; W. I. Norton, Min- 
neapolis, and R. J. Parker, Spring Val- 
ley. 





Department Stores as 
Fidelity Bond Prospects 








When a fidelity company sends out 
a request to agents for an increase in 
fidelity business it is often the case 
that the letter suggests nothing con- 
crete to those receiving it. Many seem 
to have the idea that unless there is 
located in the town a large concern 
employing several hundred people, 
there is little or no opportunity for a 
solicitation of fidelity bond business. 
Every town may not be a lumber, coal 
or grain center or have an automobile 
factory, wholesale grocery or similar 
large business house, but certainly 
every town of any consequence has a 
department store doing a fairly large 
business or employing ten or more 
people. There is no better prospect 
for fidelity bond business than the 
owner of such an institution. 

The owner of a department store 
knows that there is more or less of a 
labor turn over in his business each 
year. He is, of necessity, forced to 
take on new people every six months 
or so. He may put up the argument 
that he knows the people he hires, is 
acquainted with their families and feels 
certain of them, but this may be an- 
swered by the statement that out of a 
specified number of people bonded, so 
many go wrong. Every employer is 
subject to the average. He has no 
reason to assume that all of the people 
that he hires have halos about their 
heads, will never make a false move 
or are not subject to the same influ- 
ences that all other employes are. The 
fact that he has never had a loss is no 
reason why he should not bond his em- 
ployes. In fact, he is just so much 
nearer the possibility of a loss 

The premium rate on this class of 
business is comparatively low, being 
but 40 cents per $100, with a minimum 
premium of $2 provided the total 
amount of bond required is $10,000 or 
over, otherwise the general fidelity rate 
is applicable. 


Globe Indeminty Appointment 


The General Insurance Agency of Cin- 
cinnati has been appointed general agent 
of the Globe Indemnity in southwestern 











as to the service that will be furnished. 


Fatal caseS OPN ..'.......ccccee 129,625 


Ohio, for fidelity and surety business. 
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COMPENSATION 
BY MUTUAL COMPANIES 


PREMIUMS WRITTEN 











The subjoined table shows net work- 
men’s compensation premiums written 
by all mutual casualty companies in 
the United States transacting this 
business during the years 1913 to 1918, 
inclusive. The figures do not include 
other liability or automobile premiums. 

During the period in question there 
were 48 mutual casualty companies in 
business. Thirty-six of these com- 
panies are still doing business. All but 
two very small ones increased their 
premium writings during 1918. Eleven 
of the original 48 companies have been 
reinsured by or consolidated with other 
mutual casualty companies. One of the 


panies has the backing of a local or 
trade association and restricts its busi- 
ness to members of a well defined 
group. Thirteen of these companies do 
each less than $100,000 of compensa- 
tion business a year, but since the ob- 
ject is to serve only the members of a 
limited group, premium volume is not a 
criterion of their success. Some of the 
trade mutuals write considerably more 
than this amount. 


The ili alanine of the 
companies according to premium vol- 
ume written during 1918 is significant. 


niet : Caries No. of Cos. byes tten 1 
original 48, the First Mutual Liability | 13 wrote under $100,0 penne 
of New York, has been liquidated. All ; — between 100, 000. ana seen.eee 

: . ee wrote between i an i 
outstanding claims were paid in full} ¢§ Wrote between 500,000 and 900,000 
after collecting an assessment of about | 7 wrote over 900,000 


25.9 percent. *All trade mutuals. 

The total workmen’s compensation pre- 
miums written by mutual casualty com- 
panies increased 53 percent during 1916, 
66 percent during 1917, and 68 percent 
during 1918. 


* * 


Of the 36 companies now transacting 
business, 20 are known as trade or as- 
sociation mutuals. Each of these com- 
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“ALL-AMERICAN” 





CORRESPONDENCE SOLICITED 





EMPLOYERS INDEMNITY CoRPORATION 


E. G. TRIMBLE, President 
CHESTER NEWMAN, Vice President 


KANSAS CITY MISSOURI 








The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





London Guarantee ‘e Accident Company, Ltd. 


Head Office, Chicago 


CONKLING, PRICE & WEBB.........+.. 
FRED. L. GRAY COMPANY Nore 


F. W. LAWSON, General Manager 
=. m0 og ad 336 Recurity Bank Bide Minneapots apolis 


Gen » rm Michigan, J 
..General Agents, West Virginie. Board of Trade Bite » pe 
h 337 Superior C." N. Ww. Clevelan 
en, Ban 





H & ROWLAND, Inc., Gen. 
THE MERRILL, DODGE & JACKSON Co... 
O’CONNOR BROS.-McCUNE AGENCY 














NET .COMPENSATION PREMIUMS WRITTEN BY MUTUALS 

Company 1913 1914 1915 1916 1917 1918 Total 
Allied Mut. 

AR RS WE ira ine RKcd or COO AW SEER eRe we Kee CeuwReer $331,848 $450,523 $782,371 
Amer. Mut. 

aa eee $329,650 $320,824 $492,436 ........2. wcccceeee 1,142,910 
Amer. Mut. 

Liab., Mass . $514,526 571,053 596,983 1,299,152 3,115,034 5,431,275 11,528,023 
Bak, De NN. Vises ccisces 22,933 34,072 31,954 23,716 40,966 153,643 
*Ben Franklin ~ 

| a a 58,901 52,630 SU Ree cS ries Re ewereew ekeueesee 153,819 
Build. & Mfrs 

cS re eer ee 33,096 65,085 65,782 110,285 274,248 
Build. Ltd. 

1 Ro AR csrar crear ammrerar artes air 10,896 18,857 33,254 33,856 96,863 
Build. Contrac. 

Ltd., Wis. .... 18,456 8,573 14,856 12,131 16,101 16,362 86,479 
Cen. & West. WN: x. 

B. > See ree 53,188 49,745 44,028 64,510 74,221 285,692 
*Cloth. om NN. > Caer GEO he crecew Seecccns * Heaaedes se neaces 6,747 
COM MRO t a Ie ces tbicecé Kteas cas 26,520 23,154 36,601 52,312 138,587 
SCOnt, Meat, Ne Bo vccccce 22,022 SOME eb a heS we shee eeae, eeeeueees 0,496 
Emp. Mut. Cas., 

DE Socccasaecoodced cat dese 66,574 68,105 93,944 110,305 338,928 
Dmp: Muti, COW. 066 cies ccsccces 163,527 254,3 303,466 382,529 1,103,874 
Emp. Mut. 

Liab., Wis. ... 214,601 271,257 279,809 318,312 556,132 918,513 2,558,624 
Bmp. Mut., N. Yucccccees 3,048 119,850 213,323 250,835 532,644 1,199,700 
as Ind., N. WW ectcwaaee 75,960 61,378 54,424 77,460 140,661 409,883 

ed. Mut. 

Liab., Mass 145,948 146,896 124,896 204,798 321,041 518,189 1,461,768 
*First Mut. 

i eee 53,815 BORE uscocaes svecsesee «c4eaeees 96,242 
Furn. Mut., Mich........ 18,260 23,472 24,431 27,567 70,263 163,993 
Ice Deal. Mut., 

IS Mee oc od cin tae ec elclg aa: wetwinaee Seana aml ead Seecieeees 56,667 56,667 
“Ind. Mut... Ni Vi<cccncs 43,34 47,869 CO) NP err 153,915 
Integ. Mut., Ill... 74,243 104,123 95,932 185,439 399,541 699,043 1,558,321 
Interb. Mut., ee Peccinccas 127, 576 125,337 121,523 145,074 221,945 741,455 
Iowa Mut. 

EIAD. JOWOR. cic éce dscns 19,769 56,233 105,535 168,758 191,442 541,737 
"Ke, Mut., Ni Yocccicas 23,783 64,848 oC 1 Ree ier eso ec 177,642 
pe eee eee err 22,892 25,885 24,937 73,714 
Lib. Mut., Mass.. 706,628 817,569 894,105 1,298,937 2,352,691 3,466,523 ' 9,536,453 
ae ae. Ara 72,611 112,203 46,8 204,5 366,679 902,828 
Lumb. Mut., Ill.. 71,098 141,955 168,358 226,162 267,958 380,930 1,256,461 
SPAN POWs ING Oe tceeees Sct encus BEG Seccngia (vsceenee. oe aencens 42 
Mast. Plumb., Wis. 13,391 15,580 14,214 13,692 20,480 15,518 92,875 
*Metropol. Mut. = 

1) eS. Sp ee cree 22,730 24,571 SRRGG. i icctaeeun @cheeguage 87,097 
Mich. Mut., Mich 149,414 187,240 235,657 435,571 756,198 1,109,815 2,873,895 
*Minn. Emp. 

MMM oa = RR CAES le OCR RR OC RROEURO ORGS cc ct dees es dnevies 61,035 
Nat. Mut. 

Cay EB eceeclecinte es 086 twee wee ueken 8,546 3,329 15,968 27,943 
*Nebr. Mfrs. 

Re LC, INOUE 6 6c cos coleaie 28,007 SQROO 6th cs de eeeews 58,373 
N. Y. Print. & 

& Bookb., Nu Y.....0 26,739 21,704 30,710 40,237 61,933 181,323 
EOS UENO le CEO ws c/ irens-t deere heen hie a erne HONE we csnc voce % cameeus 55,376 
ee, NN Ro s.5.4-5 cd dag. so ein chen tcueecau, oneenmed 222,338 552,870 775,208 
Sec. Mut., Ill 374,233 485,172 476,670 559,780 917,119 1,637,999 4,450,973 
Tex, Bip, TEE... cece 70,187 184,824 333,875 623,63 936,458 2,148,975 
We Oe A Eos cols « whgmx eee euuewes 59,905 89,184 909,455 1,058,544 
Utica Miat:, Ne Wess ccecs 131,483 148,741 257,626 557,127 899,469 1,994,446 
Ue, MUG Ne Vise cc dees 150,821 122,592 162,474 262,247 309,483 1,007,617 
Wis. Bro. "Thresh., 

Wikelce ne rp matee eu ce hwnc uk cans 744 6,747 10,146 14,340 31,977 
ba is. uew.. Wide cccrases 18,860 21,695 25,868 31,959 46,103 144,485 

is. Mut 

Liab., Wis. .... 20,503 65,886 74,813 113,513 123,874 242,698 641,287 

"EOCUQIG ..c8s cs 2,361,942 4,241,463 4,959,228 7,578,529 12,539,595 21,043,179 52,723,936 


*Company has been reinsured or 
**No data except for 1915. 


discontinued business. 











Indiana Claims “Back Taxes” 


INDIANAPOLIS, IND., June 24—Several 
casualty companies are included in the 
list of foreign companies reported to 
Governor Goodrich by Jesse E. Eschbach, 
chief examiner for the state board of ac- 
counts, as owing the state amounts ag- 
sregating $85,398.92 under the so-called 
retaliatory tax law of 1877, which pro- 
vided for a tax on foreign companies 
equal to the amount Indiana companies 
were taxed in those companies’ home 
States. No real effort had been made to 
collect that tax prior to 1917 and the 


companies involved contend they have 
paid tax bills as rendered. 

The list of nineteen companies certified 
to the attorney general for legal action 
if necessary, includes the New Jersey 
Fidelity and Plate Glass, alleged to owe 
$270.45. Companies in a _ second list, 
against which no charges have been filed, 
and the amounts alleged to be due from 
them are as follows: 


Employers’ Liability,........... $5,608.54 
Loyal Protective,.........+...- 1,041.22 
Brotherhood Accident,......... 281.01 
Massachusetts Bonding,........ 199.34 
Masonic Mutual Protective,..... 


Ridgley Protective,.........+.. 














HoTeL PONTENELLE 
OMAHA, NEB. 
H. EDGAR GREGORY, Manager 
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330 Rooms—330 Baths 














RATES 
One person - - - = $2.50 
Two persons - - $3.50—$7.00 
@ sea8 as es eee aeae % 








§{. Federal Savings and Insurance Co. § 
FOUNDED 1889 
INDIANAPOLIS 

Specializing on monthly Premium Health and Accident 

with non-classification of risks. Benefits paid weekly. 

Policy includes $100.00 funeral benefit. a 
Representatives Wanted in Indiana and Illinois. Our Victory Policy Will Interest You. £ 
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Chas. L. Nicholson, President Harry R. Wood, Seerelary 
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WILL GET OUT NEW POLICY 


Fidelity & Casualty Will Issue a $75 
Contract—Large Lines Are Not 
Now Favored 


NEW YORK, June 24.—Within a 
short time the Fidelity & Casualty will 
place upon the market a new health 
and accident policy with $5,000 and 
$10,000 limits, the annual premium upon 
which will be $75. Disability benefits 
will be restricted to 52 weeks on the 
health feature, and to 200 weeks on 
the accident branch. No partial dis- 
ability for health claims will be 
allowed, nor will payments be granted 
for less than seven days, the experi- 
ence of the company proving the wis- 
dom of such reservations. 

Early in the present month, the Fi- 
delity & Casualty notified its field force 
of an advance in rates upon its health 
contracts; the loss record of which for 
the years 1911 to 1917 inclusive aver- 
aged 57 percent. The revised premiums 
apply to August renewals, and were 
effective upon new business from June 
15. Rates upon accident policies con- 
tinue as before. 


LARGE ACCIDENT POLICIES 


Large individual policies are not now 
favored by the majority of the accident 
companies. While some offices continue 
to accept applications for $100,000 con- 
tracts, the majority restrict their cover- 
age to $50,000, and will not carry over 
$25,000 or $30,000 net, reinsuring the ex- 
cess in treaty companies. It is said in 
explanation of the present attitude of the 
underwriters that claims presented under 
large policies are difficult of adjustment; 
their holders, being wealthy men, are in 
no hurry to return to their offices after 
meeting with injuries, and as a conse- 
quence the period of disability is ex- 
tended far beyond that claimed by men 
of more modest means, who are forced 
to get back to business without undue 
delay. 


WORK OF YOUNGER AGENTS 


Life companies with accident depart- 
ments assert that as a rule the younger 
agents push the side line more enthusi- 
astically and systematically than do the 
older field men. Of course, there are 
notable exceptions to this condition, but 
as a general proposition it holds true. 
And the explanation is that accident in- 
surance can be sold more readily than 
life; a prospect deciding quickly whether 
he wants the former protection or not, 
whereas in life insurance, he usually 
deliberates for some time, and wants to 
compare the policies of various compa- 
nies before signing upon the “dotted 
line.” Moreover, the younger agents, 
unlike their longer established brothers, 
have not extended renewal accounts to 
look to as sources of income, and hence 
must seek business that will yield imme- 
diate returns. Accident and health in- 
surance can be sold readily in conjunc- 
tion with life insurance, and indeed, 
often serves as an admirable introduc- 
tion to the sale of the latter form of pro- 
tection. 


Crossing Accidents in Southwest 


DALLAS, TEX., June 24—During the 
first 127 days of this year 279 automobile 
accidents, the automobiles either strik- 
ing or being struck by railroad trains, 
occurred in the Southwestern region, ac- 
cording to J. L. Lancaster, federal man- 
ager with headquarters at Dallas. In 
these accidents thirty people were killed 
and 180 were injured. Although the 
number of injuries to railroad employes 
has been reduced by precautionary cam- 
paigns of the railroad companies, there 
has been an alarming increase of auto- 
mobile collisions at grade crossings, Mr. 
Lancaster reports. 





Compensation Expert 


Company or Large Agency, preferably 
Westefn, can secure services of Compensa- 
tion and Liability Underwriter. Full details given of 
wide, successful experience by references. Statement 
of salary possible in future will hasten connection. 
Address 59-W, care The National Underwriter. 














INTERSTATE AGENTS MUSTER 





Convention of Representatives Will Be 
Held at Des Moines in 
Brown Hotel 


The regular annual convention of 
the representatives of the Interstate 
Business Men’s Accident will be held 
in Des Moines, Iowa, July 7-9. A large 


‘number of field men will meet the re- 


quirements for attending this conven- 
tion at the company’s expense. 

The Brown hotel, which is owned 
by the secretary of the Interstate, 
Earnest W. Brown, will be headquar- 
ters and many of the meetings will be 
held in “Peckytop,” the palatial resi- 
dence which Mr. Brown has erected on 
the roof of the eleven-story building. 
Arrangements are being made for ac- 
commodating the numerous guests and 
everything is being done to make the 
meeting one of value and pleasure. 

The first meeting will be called to 
order July 7. This and the following 
two days will be given to a program 
of speeches and entertainment. July 
1 marks the end of the convention year 
and terminates the friendly but vigor- 
ous rivalry among the field men for 
the honors offered. Representatives 
will be present from Pennsylvania, IIli- 
nois, Wisconsin, Indiana, Texas, Cali- 
fornia, Wyoming and each of the other 
twenty-two states in which the Inter- 
state is licensed. 


COMMENT ON HEALTH SUBJECT 


Companies Passed Through Severe 
Trial During the Influenza Epi- 
demic But Stood Strain 


Companies writing health insurance 
during the influenza epidemic passed 
through a very severe test and strain 
so far as that class of indemnity is 
concerned. Thousands and thousands 
of dollars were paid in claims. Health 
insurance never encountered so stormy 
a sea. The catastrophe hazard which 
is present in every kind of insurance 
presented itself and dug deeply into 
the treasuries of all companies. There 
will probably be a recurrence and 
health insurance companies will be 
called upon to pay more claims than 
usual during the next two or three 
years on account of this epidemic. It 





should mean, however, a big increase 
in business. Commenting on the sub- 
ject, the National Casualty says: 


Passed Through Sore Trial 


The business of health insurance has 
just passed through what is probably 
the most severe test and strain that it 
has ever been called upon to meet. Every 
plan of insurance is the result of theory, 
which is followed by crude machinery 
and thereafter experience alone will 
serve to correct its many defects. Many 
companies that start and get away before 
a cheering public, come to grief as did 
aviator Hawker, and have to be picked 
up by some staunch vessel that can 
easily stand the buffets. The sacrifice 
of many pioneers seems to be necessary, 
or at least the introduction of anything 
new and revolutionary is invariably fol- 
lowed by catastrophes and heavy losses. 
Insurance is especially inclined that way 
because insurance is speculative. 


Question of Loss 


Loss is both a certain and an uncer- 
tain factor. Certain in the knowledge 
that over a given number of years there 
will be many individual losses. Uncer- 
tain in that one year may look like all 
profit, while another will consume all the 
profits of several years. Health insur- 
ance is the most recent example. Thirty 
years ago health insurance was an ex- 
periment and mutual companies operat- 
ing on the industrial plan were the only 
venturesome underwriters. Cf course 
many of them got beyond their depth. 
Some were rescued while others sank 
into oblivion. Gradually, however, ex- 
perience established what appeared to be 
the lines of safety. It took the first ten 
years to learn the carrying power of a 
dollar. After that policies were better 
drawn and indemnities and premiums 
were better related. It then took the 
next ten years to reconstruct policy 
forms so that they would be in line with 
court decisions. 


Decisions of Courts 


Courts have the bad habit of telling 
contracting parties that they don’t un- 
derstand what they did understand, and 
then they put some new twists into the 
English language, to the undoing, and 
confounding of understanding. Of course 
we must not complain of our courts, be- 
cause we voted to have them, and we 
also vote to elect many of the judges 
who preside, therefore if we go wrong 
in selecting a judge we must pay the 
price until we can undo our own bad 
work. The work of the courts, however, 
leads constantly to reconstruction only. 
The catastrophe hazard is the X of insur- 
ance. It is the unknown quantity that 
must be figured out and there is but one 
way. Time alone can give us the long 
and the short, the fat and the lean of 
experience. It takes a long time to work 
out dependable experience. Five years 
is only a starter. Ten years is much bet- 
ter, but in health insurance we may not 








meet a single catastrophe experience in 
ten years. 


Catastrophe Means Epidemic 


Catastrophe means epidemic. Every 
year we meet local epidemics, but rarely 
a nation wide epidemic. The one through 
which we have just passed is the only 
big one in twenty years. It has, how- 
ever, put a bad dent in our tables of sta- 
tistics, and we are wondering just how 
we must regard it. If such epidemics are 
to be recurrent, then up must go the cost 
of insurance. It will take the life and 
casualty companies all of five years to 
make up their losses of the worst five 
months. An epidemic of that sort ought 
to make business boom. 


May Get Health Experience 


There is some feeling that the Bureau 
of Accident & Health Underwriters 
should have a special meeting to con- 
sider health insurance experience and 
the rates that should be charged for it, 
Some companies have increased or re- 
adjusted rates, while others have taken 
no action. A desire has been expressed 
in some quarters that uniformity of ac- 
tion should be had. 


Court Recognizes Moral Hazard 


The moral hazard of insurance was 
definitely recognized by the Kansas su- 
preme court in a decision announced last 
week in the suit of Carrie Becker 
against the Kansas Casualty & Surety 
of Wichita. The court decided in favor 
of the company. Mrs. Becker sued on 
a. claim for accident indemnity because 
of the death of her husband from gun- 
shot wounds. 

Kansas has long had a law which pro- 
hibits the forfeiture of a life insurance 
policy when misrepresentations relative 
to the insured does not contribute to the 
death. The law was enacted to prevent 
persons being refused insurance because 
of minor errors and mistakes and the 
rule has been that where these mistakes 
in no way entered in the causes of a 
claim the policy could not be avoided. 

The supreme court in the opinion 
pointed out that where misrepresenta- 
tions of such a nature were made as 
might cause insurers to refuse the policy, 
such contracts could be voided by the 
companies. 


S. A. Meacham, who has been travel- 
ing special agent of the Bankers Ac- 
cident of Des Moines, has become dis- 
trict agent of the company with_head- 
quarters at Mason City, Iowa. He has 
purchased the business of that agency 
and will supervise several counties in 
the northern part of the state. 


There are sixty-eight insurance jour- 
nals, but only one devoted solely, ex- 
clusively and wholely to accident and 
health insurance. Send ten cents for 
sample copy. The Casualty Review, 1362 
Insurance Exchange, Chicago. 
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Need Larger Limits 


Tue other day there was a serious 
accident in Chicago caused by the 
steering gear of a large automobile giv- 
ing way so that it got beyond the con- 
trol of the driver. It injured a number 
of persons. This shows the necessity 
of carrying sufficiently large limits to 
protect the owner against all hazards. 
The ordinary $5,000-$10,000 limits are 
not enough, especially in case of an 
expensive high powered automobile 
that is liable to do great damage if it 
gets beyond control. The tendency of 
the times is for much larger verdicts 
in damage cases. 

There are great possibilities of dan- 
ger if an automobile runs amuck. The 
question with every automobile owner 
is how much he can afford te pay out 


Presenting 


A surety field man said the other 
day that a large amount of education 
is needed, especially outside of the big 
cities, toward getting people in a mind 
favorable to corporate surety. This 
is particularly the case where probate 
bonds are involved. Instance after in- 
stance is given where a guardian, ad- 
ministrator or executor has gone 
wrong. 

The field man said that he makes it 
his business in going to a county seat 
to look over the records for the last 
two years, get the names and addresses 
of the personal sureties and have a 
circular letter sent them, calling atten- 
tion to the danger to which they ex- 
pose themselves. Furthermore, he tells 
local agents to get in touch with those 


in case of a damage suit. Suppose his 
automobile kills two or three people if 
the steering gear gives way. Can he 
afford to pay out $25,000 or $30,000? 
These are questions that insurance 
agents should put up to people who 
are exposed to danger not only through 
an automobile, but through property 
where the public may be _ injured. 
Public liability is just as necessary as 
workmen’s compensation. When work- 
men’s compensation is carried the 
Owner or operator is just half covered. 
In some cases the public liability is far 
more important than compensation, 
These are days of large verdicts and 
awards. Property owners should be 
fully covered with insurance. It is the 
duty of agents to present these facts. 


Cold Facts 


who are interested with these estates, 
showing them the peril of personal 
bondsmen and urging that they have 
their estates protected by corporate 
surety. 

The question he asks is, “Does the 
bond properly safeguard the estate? 

It frequently happens that those that 
are interested do not appreciate the ex- 
posure to which they subject them- 
selves in case of personal bonds. 
When some hard facts are presented 
to them they sometimes take an en- 
tirely different view and realize that 
the outlay of a few dollars will give 
them that supreme satisfaction of mind 
of knowing that whatever happens the 
estate is safe because a strong surety 
company is properly protecting it. 


Road Building 


SURETY companies are now getting ap- 
plications for contract bonds in road 
building to which both federal and state 
governments are contributing. These 
roads are being built in various states. 
Evidently there is considerable experi- 
mentation going on as to kinds of roads. 
Some are building gravel, some macadam, 
and some reinforced concrete. In In- 
diana recently the surety companies were 


asked to sign bonds where there was a 
three-year maintenance clause. The 
surety companies look with disfavor on 
such a clause and especially in country 
roads. Underwriters find it necessary to 
make a very careful examination of the 
financial statement of road building con- 
tractors as some are getting into the work 
who are not qualified to do it. There 
is much need for selection and rejection. 


Need More Insurance 


CasuaLty men who have been going 
over their elevator liability business 
find that in many cases the elevators 
are really under-insured and in case of 
a bad accident the assured would have 
to stand undoubtedly a heavy loss. 
This is due to the higher verdicts that 
are being given and the larger claims 
that are being made. In a, Detroit acci- 
dent recently the best settlement that 
could be effected was for $20,000 al- 
though the TraveLers had a limit of 
$10,000 on the risk. 

Agents have been using the $5,000- 
$10,000 limits as standard. These limits 
were probably sufficient for the aver- 
age case in days gone by, but they are 
not now. The other day a jury 
awarded a Cleveland man $75,000 for 
the loss of both legs. This victim was 





a manager of a small hotel and was 
run over by a freight train. Hereto- 
fore the largest verdict for a similar 
injury in Ohio was $55,000. The other 
day in New York a verdict for $20,000 
was rendered a 17-year-old boy who was 
injured when a trolley car ran into the 
truck on which he ‘was riding and 
jammed his fodt against a pillar. 
Every local agent could go over his 
list of customers, canvass the situation 
carefully and increase his business ma- 
terially. The assured may feel that the 
agent is pressing him too hard in 
recommending higher limits and yet 
when the accident comes and the as- 
sured is caught for several thousand 
dollars he then blames his insurance 
man for not insisting on adequate pro- 


L. Edmund Zacher, treasurer of the 
Travelers has been made a trustee of 
the Connecticut Trust & Safe Deposit 
Company of Hartford. Mr. Prince, 
vice-president of the bank stated. that 
the addition to the board was not 
merely to add an unusually able trus- 
tee, but to give the Travelers, which 
is a large stockholder in the trust com- 
pany, proper representation on the 
board of trustees bringing about closer 
business relations than in the past. 


Col. J. Frank Supplee of the New 
York City offices of the United States 
Fidelity & Guaranty, together with Mrs. 








the American expeditionary force, upon 
his return from France. Lieutenant Sup- 
plee, one of the five brothers to enter 
the military service of his country, was 
in the active fighting in the Argonne 
forest, acquitting himself most gal- 
lantly. A brother, Lieut.-Col. H. C. M. 
Supplee, of the regular army, is sta- 
tioned at Newport, and will be able to 
extend the returning soldier a warm 
welcome. The Supplee family for gen- 
erations has taken kindly to military 
life, Col. J. Frank having long been an 
officer in the Maryland National Guard. 
He was in command of the state troops 
when these were ordered out during 


Supplee, journeyed to Norfolk, Va., to | the period of the Baltimore conflagra- 
meet their son, Cochran, a lieutenant in ' tion. 
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MEN LOSE BIG OPPORTUNITY 


Demand Exists for Hold-Up Insurance 
But Agents Do Not Push 
It Enough 


NEW YORK, N. Y., June 24.—Cas- 
ualty company men are at a loss to 
understand why local agents and brok- 
ers throughout the country do not push 
more insistently the sale of hold-up. in- 
surance, the need for which is empha- 
sized almost daily through sensational 
robberies. The premium charge is al- 
most nominal—being but $7.50 per 
thousand, or $5.00 if the risk is con- 
fined to interior plant coverage— 
amounts so small in comparison to 
the protection afforded as to induce 
ready sale if the matter is properly 
presented to prospective clients. 

A few days ago one of the New York 
City companies received an inquiry 
from a large manufacturing concern 
asking if it issued pay-roll insurance 
and requesting, if it did so, that the 
brokers of the house be so advised. 
Here is a concrete instance in which 
the merit of this form of indemnity had 
never been submitted by a prominent 
agency to one of its clients, although 
the latter was anxious for coverage. 
In how many other instances does the 
same condition obtain? If agents and 
brokers were alert to their opportuni- 
ties, substantial additions to their rev- 
enues could be made through the sale 
of specialty contracts and at the same 
time they would be cementing their re- 
lations with their customers. 





Make Additional Charge 


Because of the alarming increase in 
the number of daylight robberies in 
banks during the past year the insurance 
companies have been forced to make an 
added charge under their contracts for 
such coverage. Formerly the bank burg- 
lary policy assumed the night and day 
burglary risk, together with the property 
damage hazard, under the one premium. 
Daylight robberies have been so frequent 
and so successful, however, that a charge 
of $1 per thousand net has been im- 
posed, where both money and securities 
are insured, and 75 cents where securi- 
ties alone are covered. 





Bank Burglary Business 


NEW YORK, June 25—The demand for 
bank burglary insurance continues in 
gratifying degree and losses are by no 
means infrequent. Financial men are 
seeking protection from the underwriting 
corporations. Within the past week 
three substantial bank losses were re- 
ported, each the result of daring hold- 
ups. At Cleveland the highwaymen se- 
cured $17,000 from the West Cleveland 
Banking Company; $24,000 was netted 
from an attack upon the Inter-City Bank 
of Rosedale, Kan., and $15,000 taken from 
a financial institution of Sioux City, Ia. 
All of the concerns, fortunately for them, 
were insured. The success with which 





tection. 


the efforts of free-booters have met with 








' regular bank rate, 


of late has inspired attacks upon other 
banks or banking firms all over the coun- 
try, and in too many instances, the well- 
matured plans of the hold-up men are 
effectively carried out. 


Coverage for Safety Boxes 


NEW YORK, June 25—To meet the in- 
sistent call for indemnity for loss suf- 
fered through the looting of bank safe 
deposit boxes, the burglary insurance 
companies have prepared a special con- 
tract to be written in conjunction with 
the American Bankers standard form of 
bank burglary policy. The coverage un- 
der the new form is limited to 10 percent 
of the face of the policy, with a limit of 
$5,000 upon any one deposit box. Under 
its terms the depositor is required to give 
affirmative proof of his loss; the bank, 
of course, having no knowledge of the 
contents of safe deposit boxes. The 
charge for the added indemnity is the 
less 25 percent for 
the exclusion of money. 


Bank Claim Is Paid 


The United States Fidelity & Guaranty 
has paid $38,212 to the Baden Bank of St. 
Louis under a burglary claim. The bank 
had the American Bankers Association 
policy form. The United States Fidelity 
felt that it was not liable, especially if 
the decision in the Alabama Court of 
Appeals in a similar case was followed. 
The company, however, agreed to have 
the insurance committee of the Amer- 
ican Bankers Association decide the 
merits of the case. The committee held 
that for the same premium the bank 
could have had a form of coverage which 
would have left no doubt as to the claim. 
It was unanimously the opinion that the 
claim should be paid and the United 
States Fidelity promptly acted and did 
the needful. 


TAKING OVER THE FRANKFORT 


Aetna Life and Aetna Casualty & 
Surety Are Assuming All the 
Outstanding Liabilities 





NEW YORK, N. Y., June 25.—As a 
patriotic effort the Aetna Life and the 
Aetna Casualty & Surety have agreed 
to take over the oustanding liabilities 
of the Frankfort General which has 
been in the hands of the alien property 
custodian for some time. While the fig- 
ures in the transaction have not been 
made public the basis is understood to 
be the ascertained awards where agree- 
ments have been reached or verdicts 
rendered, and the estimated awards in 
all others, plus a fair amount for ad- 
justing and a margin for safety. The 
contract tentatively made with the 
Hartford companies is now before the 
New York department for approval by 
Superintendent Phillips. It is conser- 
vatively estimated that $319,670 will be 
required to cancel the outstanding 
claims against the Frankfort. 





The Central Business Men’s Associa- 
tion of 


Chicago has been licensed in 





Texas. 
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AMERICAN BONDING & 
CASUALTY COMPAINY 




































Over $700,000.00 in Sioux City, Iowa Writing Surety and 
approved securities : Fidelity Bonds, 
on deposit with Iowa GUS A. ELBOW, President and miscellaneous 


Insurance Depart- 
ment ‘or protection 
of Policy -holders. 


Casualty lines in 
fourteen States. 


Assets, Dec. 31, 1918 
$1,365,275.23 


























Business-Builders 


Developing 


Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding | 
& Insurance Company 


BOSTON T. J. FALVEY, President 
Paid-in Capital $1,500,000 Write for Territory 
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W. R. WILLS 
Vice-Pres. 


Cc. R. CLEMENTS 
Sec’y and Treas. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 
Capital, $300,000.00 


Record For 
Growth Unsurpassed 





Money-Making Contracts 
For Good Agents 





| The Republic Casualty Co. 


PITTSBURGH, PA. 








Writes All Lines of Casualty Insurance 


Local and General Agents Wanted in Ohio and Pennsylvania 





























Agents Wan:ed: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bidg., 
CMICAGO, ILL. 











. PAULEY, Secy. & Treas 
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EXPERIENCE IS FAVORABLE 





By Careful Selection of Risks Bankers’ 
Blanket Bonds Can Be 
Made to Pay 





NEW YORK, June 24.—Surety com- 
panies have had a more favorable expe- 
rience in the writing of bankers’ 
blanket bonds than was anticipated 
when this class of business was first 
written. It was felt by a number of 
more conservative underwriters that 
the coverage was too broad, and that 
the liberal terms of the contract in- 
vited a hazard not present in the regu- 
lar schedule business. 


Losses Not Excessive 


It has been found, however, that 
losses on bankers’ blanket bonds have 
not been excessive, and that with care- 
ful selection the business can be made 
to yield a fair profit. In the first place, 
it is written upon a rather select class 
of banks. Bankers’ blanket business 
will not be accepted from banks having 
less than twenty-five officers and em- 
ployes, and the minimum amount of 
coverage written is $25,000. The bonds 
protect against defalcation, mysterious 
disappearance, burglaries, messenger 
hold-up, in fact, everything except 
tellers’ shorts and forgery by employes. 
The banks which have taken this cov- 
erage have expressed themselves as 
well pleased, as they are given every 
form of protection desired, under one 
bond. The bankers’ blanket contract 
provides against every possible con- 
tingency at a very reasonable rate. 








Some of the Road Contractors With 
Unfinished Jobs Are Confronted 
With Serious Problems 





Surety companies are rather dis- 
turbed over the fact that it will appar- 
ently be necessary for contractors who 
were forced to abruptly halt road- 
building jobs at the order of the gov- 
ernment, to do over again much of the 
work uncompleted at the time the gov- 
ernment interfered. Many contractors 
had big undertakings carried forward 
to a stage of partial completion. Then 
the government commenced com- 
mandeering materials, supplies and la- 
bor. Direct orders to stop work were 
sent by the War Industries Board, 
with the result that large stretches of 
half finished roads were left uncom- 
pleted for twelve or eighteen months. 
Contractors are now discovering that 
the elements have wrought havoc with 
many of the half finished jobs, and in 
order to assure satisfaction, it will be 
necessary to do over again much of 
the work previously done. 

This will involve an additional ex- 
penditure that was not estimated in the 
original contract. It will mean that 


much more than was anticipated. It 


danger line, and force some of them to 
pass the buck to the surety companies. 
Whether or not the government will 
step in and make good losses of this 
kind is still unknown, but surety un- 
derwriters do not seem&to think that 


character. Hence the surety companies 
writing contract business have just one 
more difficulty to face. 





“Position” Contracts 


NEW YORK, June 24—It is highly 
probable that in the near future addi- 
tional surety companies will begin writ- 


which is now restricted to two New York 
offices. The “position” insurance bond 
guarantees the integrity of an employe 














while occupying a certain defined post, 


the government has any intention of 
making reparation for losses of this 


ing “position” policies, the issuance of 


differing in that respect from ordinary 
fidelity contract which protects against 
loss through a named individual, what- 
ever position he fills. 

Under the new form applications are 
not required from employes, nor is it 
necessary to name them; the protection 
being for defined positions. Should the 
assured so desire, however, the company 
will take from any or all of his employes 
the regular application for a fidelity 
bond, making the customary thorough 
investigation, without additional charge. 
By the terms of the “position” bond the 
insuring company agrees to make good 
loss of money or personal property 
through the dishonest act of an employe, 
committed during the life of the policy. 
The rates for the policy are the regu- 
lar $5 premium, save only that no bond 
will be issued for a premium of less 
than $100. Only employes occupying in- 
side positions and upon a salaried basis 
will be covered. 


To Hold Conference 


Within the next ten days a conference 
of surety managers with stock exchange 
brokers, will be held in New York City 
to consider the special needs of the lat- 
ter with respect to fidelity, surety, hold- 
up and kindred forms of insurance cov- 
erage. 


CONTINUE POLICY CONTRACT 








New York Appellate Court so Holds 
in Accident Case Involving Ques- 
tion of Renewal 





NEW YORK, June 24.—In the case 
of L. Hodgeon, respondent, vs. Pre- 
ferred Accident Insurance Company, 
appellant, involving the question of 
whether the renewal of an accident pol- 
icy constitutes a new contract or simply 
a renewal of the old one, the appellate 
division of the supreme court of New 
York held that the accident policy is a 
continuing contract. 

Willard H. Hodgeon was insured 
under a policy issued about fifteen 
years ago. His death occurred under 
circumstances indicating suicide by 
poisoning and the company denied lia- 
bility. On the first trial the verdict 
was for the company, but later the case 
was reopened and a verdict given for 
the plaintiff for $6,250. 

The plaintiff set up that each renewal 
of the policy constituted a new con- 
tract and that the company could not 
plead the provision in its policy that it 
should not be liable in event of taking 
or inhaling poison, poisonous vapors, 
etc., as this provision in the original 
policy is in violation of the standard 
provisions law, effective Jan. 1, 1914. 
This law requires conditions limiting 
liability to be printed in a certain sized 
type, while the provision in the original 
policy was in violation of the standard 
the lower court’s judgment was re- 
versed and the case decided for the 
company. 


Wants Prompt Settlements 


INDIANAPOLIS, IND., June 25.—The 
Indiana department threatens to revoke 


contractors will be set back just that |'the licenses of compensation companies 


that are slow in settling claims. It says 


will bring many of them closer to the | Claims must be paid promptly. The law 


provides that the industrial board shall 
‘receive notice of the accident within 
iseven days and that within fourteen days 
the injured person shall begin to receive 
benefits. Some companies have their 
claim offices in other states and some 
investigate by mail. Others are just nat- 
urally slow, the department intimates. 
The number of persons calling at the 
department “to see what can be done to 
obtain a settlement” with insurance com- 
panies is constantly increasing, the board 
says. 


Passes on Surety Case 


INDIANAPOLIS, IND., June 25.—The 
Indiana appellate court passed on an im- 
portant point in suretyship in affirming 
a decision of a lower court in favor of 
the United States Fidelity & Guaranty, 
which was surety on a contract which 
provided for inspection of the work by 
an engineer. who had almost. unlimited 











June 


=— 


discre 
the ct 
ceive 
work 
to re 
percel 
guard 
The c 
had bi 
were | 
The c 
gatio! 
that | 
the st 
mann 
the q 
engin 
was d 


The 
Insur 
show’ 
durin 
mont! 


Pet 
of th 
chars 
has } 
Insu! 
estab 
Kink 
the I 
of tk 
coun 
servi 
hold 





—-— SS el] 


ae t: @umtes 


ses tS @ @® 





June 26, 1919 


» 





THE NATIONAL UNDERWRITER 





CASUALTY 3) 





discretion with regard to the work. By 
the contract the contractor was to re- 
ceive 85 percent of pay for each month’s 
work until the completion, when he was 
to receive 10 percent, the remaining 5 
percent to be retained for sixty days to 
guard against defects requiring repairs. 
The complaint was that although the job 
had been completed five years the defects 
were latent and had only been discovered. 
The court holds that the company’s obli- 
gation under the bond was only to see 
that the contract was completed under 
the supervision of the engineer and in no 
manner constituted a future warranty of 
the quality , of the work done, that the 
engineer was there to see that the work 
was done in a proper manner. 


Federal Savings Record 


The business of the Federal Savings & 
Insurance Company of Indianapolis 
showed a 70 percent increase in business 
during May as compared with the similar 
month a year ago. 


Georgia Casualty in Chicago 

Peter Epes, superintendent of agencies 
ot the Georgia Casualty, who is taking 
charge of the new Chicago branch office, 
has opened temporary quarters in 1828 
Insurance Exchange, but later on will 
establish permanent quarters in the Mc- 
Kinloch building across the street from 
the Insurance Exchange. Mr. Epes is one 
of the well-posted casualty men of the 
country, and is ready to give superior 
service to the Georgia Casualty policy- 
holders and producers. 


Casualty and Surety Meeting 

The annual meeting of the Interna- 
tional Association of Casualty & Surety 
Underwriters, the National Association 
of Casualty & Surety Agents and the 
National Council of Insurance Federa- 
tions, will be held at White Sulphur 
Springs, W. Va., Sept. 16-19. 

The Western Union, the large fire in- 
surance legislative organization, will 
hold its annual meeting at the same place 
at the same time. It is likely that the 
opportunity will be taken to bring the 
fire and casualty interests more closely 
together. There will be a dinner on the 
evening of Sept. 18 and the members of 
the Western Union will be invited to 
attend. 

The following joint committees on the 
annual convention have been appointed: 

International Association—J. Scofield 
Rowe, New York, chairman; Arthur E. 
Childs, Boston; William BroSmith, Hart- 
ford; Charles S. Blake, Hartford; F. Rob- 
ertson Jones, New York. 

National Association—Wade Fetzer, 
Chicago, chairman; G. Arthur Howell, 
Atlanta; George D. Webb, Chicago. 

National Council—James H. Carney, 
Boston, chairman; J. W. Henry, Pitts- 
burgh. 

Aside from individual meetings of the 
various organizations there will be joint 
meetings. 


Reserve Bill Passed 


The Illinois legislature passed House 
Bill 597, which amends Section 12A of 
the stock casualty act fixing a higher 
Standard of reserve to be carried on lia- 
bility and compensation insurance. This 
also includes the mutuals and interin- 
surers. 

Senate Bill No. 372, which also passed, 
provides that stock casualty companies 
may invest their capital stock and sur- 
plus in such class of securities as are 
permitted life companies. 


Start Under New Auspices 


The Smith-Lawson-Coambs Company 
of Chicago started Monday writing for 
the Equitable Casualty Underwriters, 
which has recently been licensed under 
the Illinois law. The Equitable will 
write workmen’s compensation, plate 
glass and all forms of automobile insur- 
ance. The Smith-Lawson-Coambs Com- 
pany is also representing the Employers 
Indemnity of Kansas City for all casu- 
alty lines. It will be the plan of the firm 
to place the Equitable Casualty Under- 
writers with local agents. The Employ- 
ers Indemnity guarantees policyholders 
of the Equitable against assessment ob- 
ligations. The Smith-Lawson-Coambs 
Company announces that it will be able 
to allow a discount of from 10 to 20 per- 
cent on automobile, plate glass, teams 
and other lines. 

George A. Oleson, an experienced claim 
adjuster, will have charge of the Equi- 
table Casualty Underwriters claim de- 
partment. Doctors Wheeler, Sinclair and 
Gotchy have been appointed medical 


law firm of Miller, Gorham & Wales are 
the general counselors. All claims and 
losses will be adjusted by the combined 
home office and local claim department 
in Chicago. 
Situation in Utah 

The Associated Companies, composed 
of casualty companies that write special 
hazard compensation business, will not 
ke able to handle Utah risks, owing to 
the fact that six of the companies will 
not qualify for compensation because of 
the new law. The Associated Companies 
has been carrying most of the coal‘ min- 
ing business. G. F. Michelbacher, actuary 
of the National Workmen’s Compensation 
Service Bureau, visited Salt Lake City 
and went over the general field of com- 
pensation conditions. The compensation 
companies asked for a rate advance of 
26 percent on account of the new law. 
The industrial commission allowed only 
10 percent, while it announced that the 
state insurance fund would write at rates 
somewhat lower than the present ones. 
The London Guarantee & Accident has 
decided to continue in the state. 


Casualty Notes 


The Employers Liability Assurance of 
London has made application to enter 
Texas to do a general casualty business. 

Robert B. Munford has been made as- 
sistant to Marshall L. Brown, Virginia 
manager at Richmond for the National 
Surety. 

Howard E. Wrencke, who had charge 
of the bonded attorneys department in 
the Chicago office of the National Surety, 
died last week. 

W. L. Mooney, agency secretary of 
the Affiliated Aetna companies, is on a 
brief tour to all agencies about the 
country. This week he visited the Dal- 
las and New Orleans branches and also 
attended the commemoration of Gordon 
Campbell’s tenth anniversary as a gen- 
eral agent for the Aetna organization in 
Little Rock, Ark. 
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directors for Illinois, and the well known 




















Chicago Bonding&InsuranceCo. 


LINES OF INSURANCE WRITTEN 








Bonds 
Fidelity 
Official 
Judicial 
Contract 
Depository 


Miscel- 
laneous 











Assets 
$1,780,412.00 


O. F. ROBERTS, Vice-Pres. and Gen. Mgr. 





Insurance 





Accident 
Health 
Liability 
Automobile 
Plate Glass 
Burglary 





INCERITY 
CHICAGO 
4nd 


pei 


















Surplus to 
Capital Policyholders 
$500,000.00 $1,402,255.00 





Home Office:-—CHICAGO, IIL 















CAPITAL ONE MILLION DOLLARS 
Emery H. English, President 






Joel Tuttle, Secretary 


HOME OFFICE: 715 Locust St., DES MOINES 


FIDELITY AND 
SURETY BONDS 


BURGLARY 


Annual Statement, Dec. 31, 1918 


COMPENSATION 
AUTOMOBILE 
PUBLIC LIABILITY 





$1,491,840.87 
98,573.61 
1,000,000.60 
cocceee sccccccccccccccccccccccccscccsccccces 401,267.26 









$1,016,800.00 in Approved Securities on Deposit with Insurance Department of lewa 








Bring Home the Bacon 


By Selling 


THE $10,000 PARAMOUNT ACCIDENT 
OR DISABILITY POLICIES OR THE 
AUTOMOBILE ACCIDENT POLICY FOR 


$5 PER YEAR 


American Casualty Company 
READING, PENNSYLVANIA 














WYOMING 
Prems. Losses 
National, U. S. A. 
Accident & health... 12 58 
Columbian Nat’! Life 
Accident .........-. 673 164 
Reece 662 429 
TOTAES cccccccss 1,335 593 
Employers Indem. 
Accident & health... Sis@ Ol cccwtes 
No. Amer. Accident 
Accident & health... 4,754 2,815 
National Cas. 
Accident & health... 1,494 589 
Maryland Assur. 
Accident ..........-: 266 
THORNE 6ccccceccsess 60 45 
TOTALS csesicesce 326 50 
Loyal Protective 
Accident & health... 362 322 
Amer. Sur. 
WiGetty  . . os icccsvcses 4,748 1,225 
oo as sea + *62 
Burglary and theft... 179 ~~ ......- 
TOTALS hace aaee< 17,768 1,163 
*Salvage. 
National, Iowa 
Accident & health... 2.640 «ccececc 
Interstate Bus. Men’s Acci. } 
Accident’ & health... 5,107 1,932 
Bus. Men’s Acci. 
Accident & health... 280 500 
TENNESSEE | 
Prems. Losses 
National Surety 
Fidelity ............ 18,020 10,618 
SOPOEY 6c ccc cccces 8,558 723 
Burglary and theft.. 2,913 6 
TOPE MEME ccccccace 29,491 11,347 
Royal Indem. 
Accident ........... 1,137 8,847 
pO ere 272 1,418 
pe err 2,157 2,191 
1 rrr rere 
ee eee 135 1,172 
Plate glass......... 624 1,825 
Steam boiler........ See «+ 4 éeegas 
Burglary and theft.. 966 287 
Flywheel ........... i) eee 
Auto. and teams prop. 
EEC ee 694 768 
PETAR iccsccecs 7,542 16,508 
Standard Acc. 
BGOCIGOME 2c cccccecce 32,220 17,818 
DEE wccccnveseces ,687 4,929 
Liability ........... 60,124 17,705 
Auto. and teams prop. 
GOTIBRE 25. ciccccee 7,921 4,357 
Workmen’s collective —O  ~sssa ears 
OPALS si ccccice 107,890 44,809 





The Mutual Plate Glass Insurance Co. 


HENRY WENTZ, 


President 
The only Ohio Company Specialising on Plate Glass Insurance. 


Shelby, Ohio 
Organized 1883 
L. A. DENNIS, Sec. and Gen’l Agen‘ 
Net an Eszperiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 
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Capital Assets 
$500,000.00 $1,000,000.00 
Lines | Branch Offices 

Fidelity & Surety Bonds | | | et 0 ma 
Plate Glass, Burglary | | Cont Calle 
Health and Accident | | Dallas 
Automobile Liability | | St. Louis | 
Property Damage and | | Kansas City 
Collision Insurance | | St. Paul , 

| | | San Francisco 

| | 


























AUTOMOBILE AGENTS WANTED—Licensed in Neb., lowa, Kans., Mo., 
Texas, Utah, Mont., Calif., N. Dak., Minn., S. Dak., Mich. 


LION BONDING & SURETY CO. 


| HOME OFFICE: OMAHA, NEBRASKA 




































GEORGIA CASUALTY COMPANY 
, Surplus and Reserves to 


Policy Holders, $2,030,162.08 


MACON © GEORGIA 

























AMERICAN INDEMNITY COMPANY 


HOME OFFICE: GALVESTON, TEXAS 
Financial Statement as of March 31st, 1919. 


Cal CAS LC eo rr er et nes: $ 500,000.00 

GM Ue 1 US SS Se a yee aE eae nn aay se 500,000.00 

SURL A: PREDOVEN A SED RSS IEC WS 0. 5 sieinic snisinin a sviein ssn eaieeeeisnce over 1,700,000.00 
OFFICERS: 


SEALY HUTCHINGS, President JOHN SEALY, Vice-President 
GEO. SEALY, Secretary J. F. SEINSHEIMER, Gen’l Mgr. 

A Multiple Line Company writing Casualty Lines (except Workmen’s 

Compensation and Accident and Health) and all forms of Fidelity and 

Surety Bonds. 


Responsible Agents Wanted Where Not Represented. 



































Agents: If you desire connection with a Company rendering REAL 
SERVICE write to one of the following agencies in your territory: 


P. A. COOLING CO., General Agents, 404 Amer. Central Life Bldg., 
; Indianapolis, Ind. 
OSCAR R. WITTE & CO., General mts, 403-6 Wainwright Bldg. 


t. Loui 
FRANK V. SMITH & BROS., | seer 9 Agents, 428 Reserve Bank Bldg. 
E. J. MILLER, General Agent, 311 Gas & Electric Bldg. 


Denver, 
JOPLING & WHITESIDE, General Kgent 305 Hoyt Bldg. 


(For Other States Write Home Office) 
We Specialize in Accident and Health, Plate Glass and Automobile Insurance. We Write All Casualty Lines. 


WESTERN INDEMNITY COMPANY, Dallas, Texas 
Capital, $300,000 Assets, Over $1,500,000 


























| The American Credit- -Indemnity Go. 
f of NEW YORK 
CREDIT INSURANCE ONLY 
E. M. TREAT, President 
The American’ 's Unlimited Policy not itpeuaiiiiin daub protection against abnormal Joss on 


g covered ut serves to prevent losses. 
- youarea snnnufaatenet or jobber, write for the full particulars of this service, 


415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 


IL '. (DDANE, General Agent 1140 Marquette Bldg., Chicago 









































OMPANIES writing steam boiler 
( or fly wheel insurance have not 

yet adopted a standard policy 
form, although there is really very lit- 
tle difference in the general coverage 
provided. All policies provide indem- 
nity against loss or damage to property 


of the assured, loss or damage to prop-| 


ery of any other person, and personal 
injuries to any person other than an 
employe, and to employes also where 
it is permissible. In some compensa- 
tion states the policy must exclude em- 
ployes, while in others it is possible to 
include them where assured is not car- 


rying workmen’s compensation insur- { 


ance. 
Cancellation Provision 


It is the general practice of all com- 
panies to agree to defend any suits 
brought against the assured and to pay 
all expense of such litigation, even 
though such expense might be in ex- 
cess of the limit of the policy. Every 
company reserves the right, as a mat- 
ter of protection, to cancel the policy 
outright or to suspend coverage as re- 
spects a part or all of the boilers or fly 
wheels insured. All companies, how- 
ever, do not give the assured in return, 
the privilege of cancelling for any rea- 
son, nor do they agree to pay a return 
premium for such period of suspension. 

It is the practice of some companies 
to name as first claim for settlement 
property damage of the assured, second 
claim property damage of any other 
person and third personal injury claims 
as a specific order of settlement, while 
others provide a broader coverage by 
giving the assured the privilege in case 
of explosion, to elect the order of set- 
tlement of claim. 


Rates on Boiler Insurance 


When steam boiler insurance was 
first written, rates were, of course, 
largely a matter of guesswork, as no 
actuarial statistics were available. At 
the present time, however, we have an 
experience of fifty years upon which 
to base our computations. Owing to 
the enormous increase in the price of 
all boiler repairs, it has been necessary 
to make in the past year two slight ad- 
vances in rates for this class of insur- 
ance, although the increases have been 
by no means in proportion to the 
higher cost of steel products. 


Must Know the Limit 


To rate a boiler risk it is necessary 
that we know the limit of insurance de- 
sired, where boilers are located, pressure 
carried and type of boilers and when 
boilers are of the water tube type, it is 
necessary that we also know the area of 
grate surface of each boiler. To rate a 
fly wheel risk we must know the diam- 
eter of the wheels and for what purpose 
they are used, in addition to the limit 
desired and the number of locations in- 
volved. By one location is meant the 
continuous or contiguous premises on 
which the boilers are operated, except 
that the right-of-way of any railroad, 
pipe line or similarly connected system 
shall not be considered as one location 
within the meaning of this definition. 
By continuous premises is meant a single 
unintercepted property. By contiguous 
premises is meant several properties of 
one interest located in the same or ad- 
jacent city block or separated only by 
the width of an existing roadway or 
canal or the right-of-way of an existing 
railroad. 

Policy Coverage 

A boiler policy covers not only loss or 
damage resulting from explosion of the 
boiler proper, but also the blow-off pipes, 
water columns, safety valves, all steam 
and water gauges and the main steam 
piping to and including the stop valve 
nearest the boiler. By the payment of 
a slight additional premium this main 
steam pipe coverage may be extended 
beyond the first stop valve to cover “To 
and including the throttle valve of the 
engines or pumps,” which is termed 


EXPLANATION OF STEAM BOILER COVER 


By Herbert T. North 








“Main steam pipe coverage,” or all feed 
water pipes in addition to the main steam 
pipe, which is termed “Pressure pipe cov- 
erage.” To illustrate how very slight is 
the cost of this added protection: In the 
case of a horizontal tubular boiler, which 
is the most common type in use, the addi- 
tional premium for main steam pipe cov- 
pipe coverage, $12 per boiler, for three 
years regardless of the limit of indem- 
nity. Any additional piping which does 
not come under either of the above classi- 
fications may be included at a constant 
three-year rate of 1 cent per inch diam- 
eter per foot of length. 


No Fire Damage 


All boiler policies exclude loss or dam- 
age caused by fire or by an explosion re- 
sulting from fire, while the safety valve 
is set-at a pressure in excess of that 
approved by the company; by the stop- 
page of plants, works or operations or 
other indirect results of an explosion. 
Indirect damage or consequential loss to 
greenhouse plants or to products stored 
in breweries or cold storage plants, or 
loss of students’ tuition fees in schools or 
colleges in consequence of a suspension 
of operation resulting from boiler explo- 
sions may be covered by the payment 
of an additional premium of 1 per cent of 
the amount of insurance specifically ap- 
Dlicable. 

Use and Occupancy Coverage 

Steam boiler and fly wheel use and 
occupancy insurance has been written for 
approximately ten years, but the past 
year or two has seen an unusual demand 
for this form of protection, which is due 
to the fact that many manufacturers are 
enjoying today profits far in excess of 
those of normal times. The policy or 
endorsement provides a limit of insur- 
ance for any one accident and a limit 
of daily indemnity for each day’s loss. 
For a policy providing a limit per acci- 
dent of 100 times the daily indemnity 
the premium would be equal to the daily 
indemnity. For a total limit of 150 times 
the daily indemnity 121 percent is 
charged. For 200 times, 138 percent. For 
250 times, 151 percent. For 300 times, 
160 percent. A policy written at these 
rates provides indemnity commencing at 
the eighth midnight following the ex- 
plosion. If indemnity is to commence 
the first midnight an additional premium 
of 50 percent of the daily indemnity is 
charged. If, therefore, a daily indemnity 
of $1,000 is desired, with a total limit 
per accident of $300,000, or coverage for 
300 days and the indemnity is to com- 
mence the first midnight our premium 
would be computed as follows: One hun- 
dred and sixty percent of the daily in- 
demnity or $1,600 for a total limit per 
accident of 300 times plus 50 percent or 
$500 for indemnity to be effective the first 
midnight gives us the three-year pre- 
mium of $2,100. 

Part Time Boilers 


Boilers or fly wheels which are regu- 
larly shut down for definite periods dur- 
ing the policy term are called part time 
boilers or part time fly wheels. These 
may be covered under a policy written at 
a reduction from the rates otherwise de- 
termined from the manual provided there 
is attached to the policy at date of issu- 
ance the standard part time endorse- 
ment which shall specify the date of the 
beginning and ending of each period of 
suspension in each year. This part time 
operation particularly applies and is 
usually written in connection with heat- 
ing boilers which are idle during the 
summer months. 

Portable Boilers 

Portable boilers, such as contractors’ 
boilers, which may be moved about and 
the operation of which cannot be re- 
stricted to a specified location or loca- 
tions, may be covered under a policy 
which shall define the territory such as 
the state or states in which they may 
be operated without vitiating the insur- 
ance. Boilers of the portable type, which 
may be confined to a permanent loca- 
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22 STATES 


andsome undeveloped territory 
in all of them. 


Special Agents wanted for our 
“Special Farmer’s Policy”, 

in Illinois, Indiana and Ohio. 
District Managers territory 
open. Most complete line of 
special policies on the market. 


Cash Capital $200,000.00 
Net Surplus 97,000.00 
Admitted Assets 367,475.00 


INTER-OCEAN CASUALTY 


COMPANY | 
AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 
























SURETY BONDS 


BURGLARY 
INSURANCE 











AMERICAN UIASTUTY 


TOM PANY 


SPECIALISTS IN MONTHLY PAYMENT 
Accident and Health Insurance 
Agents Wanted 
W. R._ Sanders, Secretary 
Citizens National Bank Bldg. 
$100,000 Insurance Dept. Deposit 















CLAIM SUPERVISION 

The busy claim executive likes to feel that the cases 

he refers to a fiel tive will and 
efficiently handled without further supervision. 

R. L. 

Adjuster for C Ity Ci 





pey 








Liability, 1109-10 Mutual 1 Bldg. Territory 
Compenaati Virginia 
Accident and and 
Heaith Claims No. Carolina 











THE 
JIFFY 
PEN 


The word “‘Jiffy’’ de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
rubber sac. 


Send for descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, Iowa 








tion, may be written at the same rate as 
charged for stationary boilers. Portable 
boilers, the operation of which shall not 
be restricted as defined above, take a 
rate $6 per boiler higher than a hori- 
zontal tubular stationary boiler. 


Locomotive Boilers 


As respects track locomotive boilers, 
either restricted or full coverage is writ- 
ten. Restricted coverage provides for 
the exclusion of loss due to an explosion 
resulting from derailment or collision. 
Full coverage includes loss due to an 
explosion resulting from derailment or 
collision. Track locomotive boilers writ- 
ten for restricted coverage take the same 
classification as portable boilers. If full 
coverage is desired boilers take a higher 
classification sufficient to provide an ad- 
ditional premium of $26 per boiler. Re- 
stricted or full coverage is also written 
on steamboat boilers. Restricted cover- 
age which provides for the exclusion of 
loss due to the sinking of the boat is 
written at a rate of $10 per boiler less 
than that charged for full coverage, in- 
cluding loss due to the sinking of the 
boat. 

Digesters, feed water heaters, rotaries, 
tanks, vulcanizers and similar vessels 
which are not subjected to furnace heat 
are classified in accordance with their 
size, the smaller vessel naturally taking 
the lower rate. 


Low Pressure Boilers 


Heating or low pressure boilers for 
the purpose of rating are all boilers gen- 
erating steam on which the safety valves 
are set for a pressure not exceeding 15 
pounds per square inch and boilers con- 
stantly subjected to a static or water 
supply pressure. Heating boilers of cast 
iron construction are written either to 
exclude or include cracks and fractures 
occurring while the boilers are under 
steam. Policies to cover cast iron sec- 
tional heating boilers are usually writ- 
ten, however, with an endorsement at- 
tached stipulating that the mere crack- 
ing or fracturing of any part of the 
boiler shall not be deemed an explosion, 
collapse or rupture. If the assured de- 
sires the inclusion of cracks and frac- 
tures and the boiler passes a very rigid 
inspection of condition, care and man- 
agement of the plant, etc., a premium $32 
per boiler higher is charged than when 
this coverage is excluded. 





Vacillating Verse 


BY BUD 








He climbed into his brand new six, 
his pocketbook was thin. He drove it 
right out into the street to take a little 
spin. Up and down the boulevard, he 
rolled in silent ease, and thought the 
looks of his new boat, would everybody 
please. That day insurance men came 
in, that he might be protected, he put 
them off until next week, and to insure 
neglected. 

Next night some happy folk did come, 
(of booze they’d had their fill), and 
swiped the bus from where it stood, 
and coasted down the hill. They buzzed 
away into the woods, and drove it up 
a tree. It wasn’t worth a dollar bill, 
from all that I could see. 

Of Jim, (for that’s the owner’s name) 
we'll have to say this much—financially 
he is quite lame, and has to use a 
crutch. Each day he’ll ride the sur- 
face car and hang upon a strap, and 











when it’s Sunday afternoon, he’ll have 
| to take a nap. 

By every man who has to choose 
| between protection sound, and gas to 
| push the bus along and make the wheels 
‘go ’round—by him, it certainly is clear, 
this moral can be seen—that when you 
| have to make this choice, don’t choose 
' the gasoline! 


Southern Surety Co. 


Des Moines, Iowa 


C. S. Cobb, Pres. J. H. Huckleberry, Vice Pres. 
E. G. Davis, Secy. Jno. T. Suggs, Vice Pres. 
M. H. Cohen, General Counsel 





Capital $1,000,000 Surplus $482,067.36 





Entered in 24 States 
Writes ‘‘All Casualty and Surety Lines’’ 
Agents Wanted in Unoccupied Territory. 








“$2,500 FOR $1.00” 


Today See, Write or Phone 


R. W. HYMAN & COMPANY 


1915 Insurance Exchange Building, Chicago 


About the new and original CONTINENTAL AUTOMOBILE PERSONAL 
ACCIDENT policy sold at an annual premium of $1.00 to persons who buy a 
CONTINENTAL AUTOMOBILE LIABILITY policy—It’s a BIG BUSINESS 
GETTER and is sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President - General Offices, Chicago, Ill. 
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Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $682,633.18 


Specializing in Automobile and Public 
Liability and Excess Insurance 


General Agents 


STATE AWENCY THE AGENCY COMPANY 
Insurance Exchange, Chicago Salt Lake and San Francisco 
CRAIG BELK & Co. FERGUSON & HARRIS 


Chronicle Bldg., Houston, Texas Columbia Bldg., Louisville, Ky. 


z 

















THE NATIONAL BUSINESS MEN’S ASSOCIATION 


A. R. SMITH, Secretary Cleveland Ohio 





Unrestricted Accident and Health Insurance for business and profes- 
sional men; cost $9.00 quarterly. No other Company writes our 
INCOME policy. Ask for folder ne it. Prompt and liberal 


claim settlements made. : : : : : : + Us a9 “9-49 Ge oe 4 





Representatives Wanted in Ohio 














TTHE HOOD AGENCY, Inc. 


Largest Insurance Agency in the Northwest 
Specializing in Workmen’s Compensation, Casualty, 
Fire and Tornado and Surety Bonds 
GENERAL AGENTS 


THE OCEAN ACCIDENT & GUARANTEE CO., Ltd. 
Phoenix Building, MINNEAPOLIS, MINN. 
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Friend Insurance Agent :— 


In our last chat we called attention to the fact 
that & 
Fine Covers, Fine Paper and Fine Typing 
do not constitute 


A Good Appraisement. 


It is important, in advising your Clients, that 
you should bear this in mind. 


An Inexperienced Appraisal Company or an 
Appraisal Company whose work is substandard 
can show 


Just as Good Looking A SAMPLE as the best com- 


pany in the business. 


Appraisements should not be sold 
On Appearance. 


They are not merchandise. 


The making of appraisements is 
A Professional Service 
like a doctor’s or a lawyer’s, and the thing of 
' Pre-eminent Importance 
is the reputation of the wee Company that 
makes it. 


How an Appraisal Sample 
looks is of minor importance. 


What Kind of a Company 
made it is-of major importance. 





The Money Saving Service 


’ praised. 





RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


<1 





THAT is the Vital Question. 


This is of as much importance to the Insurance 
Agent as it is to the owner of the property ap- 


Make No Mistake About That. 


You both lose if the substandard Appraisal 
Company is employed. 

Don’t rely upon the talk of glib salesmen who 
promise the earth and who may show 

A Beautiful Sample of Their Work. 

These samples have often been copies of the 

work of 
Some Other and Better Appraisal Company. 

Remember that Ideas have been appropriated 
since time began in all lines of business and that 

The Appraisal Business is No Exception. 

But Ability, Experience and Skill can not be 
appropriated. 

They Must Be Acquired. 
There is an old rule that says :— 
“When in Doubt Play Trumps.” 


You can do this for your Clients in this matter 
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only by securing the services of 
A Reputable Appraisal Compary. 

If you don’t know who they are, 
Ask Insurance Authorities. 
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CHICAGO 


BRANCHES: Cincinnati, Cleveland, Detroit, 
Indianapolis, Milwaukee, Detroit, Toronto 
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WHY NEW AMENDMENT 
WILL BE BENEFICIAL 





How National Prohibition Will 
Favorably Affect Various Aspects 
of Life Insurance Business 





ADVANTAGES ARE MANY 





Health Conditions Will Improve, 
Losses Decline, and Agency Forces 
Receive Fewer Not Taken Cases 





Life insurance medical men and actu- 
aries are already speculating as to what 
the net effect of national prohibition 
will be upon the mortality figures. Al- 
most anyone connected with the life 
insurance companies in any capacity 
will volunteer the statement that na- 
tional prohibition “will be a good thing 
for the life insurance business,” but 
just how and why total abstinence will 
be beneficial is not so readily explained. 

From Medical Viewpoint 


Medical men seem to be best armed 
with facts. They can talk for hours 
about the harmful effects of alcohol 
upon the human system and show that 
the total abstainer has a longer span of 
life, is more healthful at all times, and 
in every respect a preferred risk. As 
a contrast it can be proved that the 
moderate or steady drinker is liable 
to develop certain diseases that often 
prove fatal. From a medical stand- 
point it is a simple proposition. Al- 
cohol should be eliminated; with the 
passing of alcohol will pass the dis- 
ease superinduced by alcohol and as a 
result the health conditions will im- 
prove. No one will argue about this. 
It is admitted by all who have given 
the subject any thought. 


Little Change at First 


It is also conceded that during the 
first two months after national pro- 
hibition becomes effective conditions 
will not improve. There will be those 
who refuse to have their “personal lib- 
erty” interfered with and will not alter 
their habits of life to any appreciable 
extent. But as time goes on the scarc- 
ity of liquor will make itself felt and 
the new conditions will become wide- 
spread and effective. 


Real Results Later 


The more conservative medical men 
say that there is a danger of being 
Over optimistic about the future just 
at this time. It will be five or ten years 
before the effects of national prohibi- 
tion will become evident in the death 
rate of the life companies. The new 
generation will have to grow up before 
any really beneficial results will be at- 
tained. 


Nonmedieal Rejections 


But there is another feature of the 
question that affects the agency depart- 
ments of the companies directly. It is 
estimated that 80 percent of the re- 
jections made for nonmedical reasons 

(CONTINUED ON PAGE 3) 








A company born in the West, 
built for western people, 
by western men, 


GOOD AGENTS WANTED 


Progressive In Its Ideas 


STEPHEN M. BABBIT, Pres. 


CAPITAL, $2,000,000.00 


Originators of the 





live wire. 


“Multiple Option” Policy, 
a three-in-one contract. 
A good policy for the 


Conservative In Its Management 


’ HUTCHINSON, KANSAS 











In Business for Yourself 


| hee INSURANCE AGENTS have Always Envied their 
Independent Neighbors, Merchants, Manufacturers 
and Others IN BUSINESS FOR THEMSELVES—the 
Men who Get ALL the PROFITS their Skill and Energy 
Produce, the Men*who can Look Forward to Comfortable 
Circumstances in Advanced Age and a Continuing Income 
for their Families in the Event of Death. 


Our Agency Contract Offers YOU an Opportunity to 
GET INTO BUSINESS FOR YOURSELF—and that, too, 
WITHOUT CAPITAL. You will Get ALL YOU EARN 
ALWAYS. Your Renewals are YOURS PERMA- 
NENTLY; if you Die, they go to YOUR HEIRS. You 
are Privileged to Sell ANYWHERE in the States to 
which WE have Been Admitted—no Territory Restric- 
tions. 


Clip this Advertisement, Write your Name and 
Address on the Margin and Mail to Us. We Will Give 
Further Details. CONFIDENTIAL. 


Columbus Mutual Life 
C. W. Brandon, President 
Columbus Ohio 


Our Policies—Backed with Highest Margin of Safety and Lowest 
Net Cost—Can Be Placed in Face of STIFFEST COMPETITION 








LIFE INSURANCE SECTION 


EQUITABLE OFFICIALS 


ARE NOW ADVANCED 





Dr. John V. E. Westfall, W.. E. 
Taylor and Alfred R. Horr 
Made Vice-Presidents 








ALL EXPERIENCED MEN 





Death of Vice-President J. B. Lunger 
Brought Promotion to Those 
in the Line 





NEW YORK, June 23.—Following 
the sudden and untimely death of Vice- 
President J. B. Lunger, the following 
appointments of vice-presidents, by 
President William A. Day, of the Equi- 
table Life, have been confirmed by the 
directors: 

John V. E. Westfall, vice-president, 
in charge of executive department, his 
former title being executive vice-presi- 
dent. 

Alfred R. Horr, vice-president, in 
charge of financial department, his 
former title being financial vice-presi- 
dent. 

William E. Taylor, vice-president, in 
charge of agencies, his former title be- 
ing second vice-president. 


. 
Dr. Westfall’s Career 


Dr. John V. E. Westfall is a native 
of New York, and graduated from Cor- 
nell University in 1895. In 1898 he 
received the degree of doctor of phil- 
osophy at the University of Leipzig. 
Subsequently he was identified with 
the well-known firm of public account- 
ants, Haskins & Sells. Dr. Westfall 
joined the Equitable Life in 1907, and 
was placed in charge of its statistical 
work. In 1913 he was appointed 
assistant third vice-president, with spe- 
cial duties in connection with the in- 
surance branch of the society’s busi- 
ness at the home office. At that time 
the bureau of insurance, the medical 
and actuarial departments were placed 
under his supervision. In 1916 he was 
appointed assistant to the president, 
and on April 3, 1918, he was made 
executive vice-president, with supervi- 
sion over all Home Office departments, 
except the agency department, secre- 
tary’s office and the treasurer’s and 
comptroller’s departments. As execu- 
tive vice-president he was intimately 
in touch with all matters of policy, and 
with all phases of the Equitable’s op- 
erations. 


W. E. Taylor’s Record 


William E. Taylor has been con- 
nected with the Equitable for over 
thirty years. In 1887 he started out as 
an agent, and after several years be- 
came a general agent. Subsequently 
he became identified with the agency 
department of the home office, and was 
appointed agency supervisor in 1902, 
superintendent of eastern agencies in 
1907, superintendent of agencies in 
1912, and second vice-president, May, 
1918. Mr. Taylor’s long practical ex- 

(CONTINUED ON PAGE 3) 
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AMERICA 
CENTRAL 
LIFE 


Insurance Co. 


INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 
PRESIDENT 








MERCHANTS LIFE 
INSURANCE CO. 


DES MOINES, IOWA. 





Agency Opportunities 
Nineteen States 





Wm. A. Watts, President. 
Established 1894 
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The Close of t 


sama you begin to figure up your earnings and 
recall the several reasons for failures during the 


past year, you then more than any other time keenly 
realize the importance of a helpful constructive home 
office service that trains you to overcome such failures. 


One of the vital elements which makes your day 
profitable is a harmonious working arrangement with 
home office officials and a direct cooperative spirit 
generously given. 


Inter-Southern Life 


JAMES R. DUFFIN, President 





he Day’s Work 


All this and more we constantly strive to give our 
agents. This coupled with good policy contracts 
and liberal commissions, is an incentive which should 
interest any ambitious agent who wishes to make 
the most of his salesmanship efforts. 


We would like to hear from several 
good men for important field positions 


Insurance Company 


LOUISVILLE, KENTUCKY 























MR. SUCCESSFUL LIFE INSURANCE AGENT 


De you want to secure a General Agency for yourself? If so, a—< it is 
A $5,000 pelicy in the United Life and Accident Insurance C 


FIRST, that in case of death from any cause, $5,600, me ale of the 





SE: COND, that in case of death from any ACCIDENT pene, or DO 
RD ciFI accident, 


“shat in case of death from certain SPECIFIED 
FOURTH, that in case of total disability as a result of accidental 
disability, but not to exceed 52 weeks, after which the weekly —w will be at 
a policy that would do less? 


Life, $128.05. 


euch 
And WHY should any man be satisfied with 
ATwenty P a ser, 10. 
'‘wenty Paymen ie, 
Twenty Year Endowment, $235.1 


WORTH KNOWING 


eh ek face ye TIMES ihe dng ~*~. 
fajury rate eS Centpany ER WE 


Po! 


will be 
y direct to a etd i. = 
throughout the period of disabili: 


General Agents wanted in the following states: Pennsylvania, Delaware, Kansas, Mich igan, Ohio and the District of Celumbia. Address: 


UNITED LIFE AND ACCIDENT INSURANCE CO. 


Home Office, United Life Bldg., Concord, New Hampshire 
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UCH INTEREST FOUND 


WAIVING OF THE PROVISIONS 





Comment by the General Attorney of 
a Life Company on the Recent 
Oregon Decision 





Much interest has been taken by in- 
surance companies over the recent de- 
cision of the Oregon supreme court in 
a case in which the National Surety 
was interested where the waiver by an 
agent of one of the conditions of the 
company’s bonds was held to be valid, 
despite the provision in the contract 
stating that such change could only be 
effected by an executive officer and the 
seal of the corporation attached. Vice- 
Presdent Mackall of the National 
Surety took the matter up with a num- 
ber of companies interested. Life un- 
derwriters differ in their attitude 
toward the issue, certain offices hold- 
ing that a life agent’s activities are 
limited to soliciting business, deliver- 
ing policies and collecting premiums. 
Hence these offices hold that compa- 
nies have little to fear from such a 
ruling as that of the Oregon court. 
However, some of the companies in 
the middle and western states hold that 
the courts are sharply curtailing pow- 
ers which companies felt they pos- 
sessed hitherto and the decision is of 
grave concern to them. 

Comment on the Decision 


A general solicitor of one of the 
large eastern companies comments as 
follows on the decision: 

“It is my understanding that so far 
as a life company is concerned, once a 
ontract is actually delivered, it is be- 
yond the power of its agents or man- 
agers to modify it. We do not have 
much difficulty in this respect because 
e do not permit agents or managers 
to make any change in contracts, but 
equire all contracts to be sent in to 
he home office and the changes actu- 
ally endorsed upon the policies. 
Delivery of the Policy 


“However, in respect to the incep- 
ion of the contract, we have attempted 
as carefully as we possibly can to limit 
he power of agents to vary the appli- 
cation or contract in any way. Our 
principal trouble arises from the de- 
ivery of policies by soliciting agents to 
persons ,whose health or occupation 
has changed since the original applica- 
ion was delivered at the home office. 
It has been our experience that, care- 
fully as we attempt to guard our con- 
racts, the courts almost unanimously 
old that, even where we intrust the 
ontract to a soliciting agent for de- 
ivery and have limited the powers of 
he soliciting agent in every possible 
espect, if the soliciting agent dis- 
Dbeys his instructions and with knowl- 
edge of the changed conditions deliv- 
rred the policy, it is a question of fact 
or a jury as to whether or not these 
estrictions have been waived. 

Power of a Manager 


“In this respect also the courts have 
gone to the length of holding that 
general manager,’ or one having a title 
hat implies general agency, may be 
ound to have even broader powers or 
o be practically the company itself 
onducting the company’s business. I 
hink, so far as life companies are con- 
erned, the latest decision of the court 
pt appeals in this respect will interest 
- hipple v. Prudential, 222 N. Y., 





























































































































































































































_"A reading of this decision and par- 
icularly the authorities upon which it 
s based, most of which are cases aris- 
ng on hire insurance policies, will show 
ou how far the courts have gone, by 
he use of doctrine of waiver, to de- 
troy the limitations which life com- 
aniés attempt to put on the powers of 
ither general or special agents. I 
ave very serious doubt about the 
ffectiveness of the language of the 
ider proposed by you to be made a 
art of the contract.” 










































































GREAT SOUTHERN PLAN 
GREENWOOD MAY NOW STAY 


Dallas Company Is Preparing for an 
Era of Expansion Since Merger 
Was Denied 


DALLAS, TEX., June 25.—The dis- 
approval of the proposed merger of the 
Great Southern Life of Dallas and the 
International Life of St. Louis by the 
Texas commissioner of insurance, a 
deal by which the Great Southern 
would have ceased to exist, was the 
final chapter of one of the biggest in- 
surance deals in the southwest accord- 
ing to officers of the Great Southern. 
No further efforts will be made by the 
Great Southern toward consolidations 
except where such consolidation will 
strengthen the Texas company. 

The directors of the Great Southern 
have informed the Texas insurance 
commissioner that the company will 
abide strictly by his decision in the 
merger matter, and that while they 
believe the proposed merger would 
have been better for all concerned they 
will exert every energy to give their 
policyholders the same benefits they 
would have derived under the merger 
of the two companies. 


Greenwood’s Statement 


“The proposed merger with the In- 
ternational is closed for all time,” de- 
clared Elmore P. Greenwood, vice- 
president of the Great Southern. “We 
are going right ahead to make our- 
selves stronger than ever in Texas and 
adjoining states. We are increasing 
our sales force and expect better busi- 
ness in the next few months than ever 
before. The prospects were never bet- 
ter for our company and the opportuni- 
ties to strengthen ourselves with pol- 
icyholders and prospective investors 
never greater.” 


Want Greenwood to Stay 


It is considered almost certain that 
Mr. Greenwood, who resigned as vice- 
president of the Great Southern about 
the time the proposed merger was an- 
nounced, will remain at his desk. It 
was stated in official circles of the com- 
pany that every effort is being brought 
to bear to have Mr. Greenwood remain 
with the company in his present capac- 
ity and that while he has not definitely 
made up his mind, it is believed he will 
forego his other investments and assist 
in directing the affairs of the company 
during what is predicted as its “phe- 
nomenal expansion period.” Mr. 
Greenwood himself admitted that he is 
reconsidering his action at the urgent 
request of the board of directors. 

J. C. Cameron of the Great Southern 
Life is now vice-president and actuary 
of the company. L. S. Adams has been 
made secretary and assistant treasurer. 
M. W. Townsend is vice-president and 
attorney. 


“Back Tax” Sought in Indiana 


INDIANAPOLIS, IND., June 24—Two 
lists of foreign insurance companies al- 
leged to owe a total of $85,398.92 in taxes 
in Indiana under the so-called retaliatory 
tax law of 1877, which provided for a tax 
on foreign companies equal to the amount 
Indiana companies were taxed in those 
companies’ home states, has been turned 
over to Governor Goodrich by Jesse E. 
Eschbach, chief examiner for the state 
board of accounts. Practically no effort 
had been made to collect these taxes prior 
to 1917 and the companies contend that 
they have paid all tax bills as rendered. 

No life companies appear in the list of 
nineteen companies certified to the attor- 
ney-general for legal action if necessary, 
but a second list of twenty-eight com- 
panies, against which no charges have been 
filed, includes these companies: 

TG CIE ocd 6 6 Sine 4 See caalees $2,809.61 
IEE CCG d's adv cacnee den wae 469.00 
Western and Southern............ 








The Perez F. Huff agency of the Trav- 
elers at New York paid $1,408,500 with 





premiums of $46,356 in May. 


BILL DID NOT PASS 


QUALIFICATIONS ACT FAILED 


Measures that Were Passed by the 
Illinois Legislature Whose Session 
Has Just Closed 


The qualifications bill that was cham- 
pioned by the Chicago Life Under- 
writers Association failed to pass, be- 
ing buried somewhere en route. Presi- 
dent Platter of the Chicago associa- 
tion made a number of trips to Spring- 
field and thought he had the skids well 
greased for its passage. Evidently 
some very strong influence was used 
to block it. 

_Another bill that failed to see day- 
hight was one prohibiting life com- 
panies from being licensed in the state 
where home states would not permit 
Illinois companies to enter on the IIli- 
nois basis of valuation. This was 
meant as a retaliation against Massa- 
chusetts which refused to pass the 
modified preliminary term valuation 
bill. Bills passed relating to life in- 
surance were as follows: ; 

Senate Bill No. 156 gives fraternals 
the right to issue contracts providing for 
paid-up and extended insurance and 
withdrawal annuities. 

Senate Bill No. 307 provides that life 
companies with $200,000 capital stock 
deposited may do both accident and 
health business; also applies to mutual 
companies with $200,000 surplus. Re- 
peals old law which only applied to 
domestic stock companies. 

House Bill No. 186 amends Section 7% 
of the fraternal act so as to file amend- 
ments to charters of societies in the in- 
surance department which have hereto- 
fore been filed in the office of the sec- 
retary of state. 

House Bill No. 187 validates mergers 
of fraternals heretofore made. 

House Bill No. 326 amends Section 10 
of the life act of this state providing 
tests of solvency for Illinois companies. 

House Bill No. 527 provides a method 
for consolidation for all kinds of insur- 
ance companies, including fraternals. 

House Bill No. 582 gives Department 
of Trade and Commerce supervision over 
stock companies in process of organiza- 
tion. 

Senate Bill No. 354 provides that fra- 
ternals may classify their members. 

Senate Bill No. 366 provides that fra- 
ternals may invest their reserve funds 
in the stocks of state banks. 


WHY NEW AMENDMENT 
WILL BE BENEFICIAL 


(CONTINUED FROM PAGE 1) 


come as a result of the excessive and 
unwise use of alcohol as revealed in 
the inspection reports. In other words, 
thousands of cases are being passed 
by the medical departments which be- 
come unacceptable to the companies 
when the inspection report which 
shows the applicant’s habits. Exces- 
sive rejections have a depressing effect 
upon agents. It is very often difficult 
to stir an agent into action who has had 
case after case turned down. This 
condition, it is believed, will be very 
largely removed when the cause is re- 
moved. 
Money Will Be Saved 


Along with all other promoters of 
thrift the life insurance companies will 
share in the general prosperity that 
will accompany national prohibition. 
The money that has been wasted and 
frittered away will find its way into 
more useful channels. The savings 
banks, investment houses and other 
similar institutions will find their busi- 
ness stimulated. The life insurance 
companies will follow along, and get 
much business that would otherwise 
not exist. While at this date it is pos- 
sible only to speculate in a rather 
imaginative wav about what is to hap- 
pen it is felt by everyone connected 
with the life insurance business that 





the new constitutional amendment can- 
not help benefitting the life insurance 
business in more ways than one. 





WANT TERMS CHANGED 





SEEK TO AMEND RISK ACT 


Payment of Life Insurance Only in 
Monthly Installments Meets With 
Many Objections 





WASHINGTON, D. C., June 24.— 
There has been a bitter debate over 
the proposition in Congress to amend 
the war risk insurance act, so that in 
case of death government insurance 
policies can be paid in a lump sum 
rather than by monthly installments, 
as is required at present. Some of the 
chief objections offered by enlisted men 
in converting their insurance is the fact 
that their beneficiaries are not per- 
mitted to receive their insurance in a 
lump sum in case of death. The war 
risk officials have encountered this ob- 
jection in a very emphatic form. It is 
found that many are refusing to con- 
vert their term insurance to permanent 
contracts because of this feature. The 
Secretary of the Treasury has approved 
a form of contract providing for the 
payment of benefits in a lump sum and 
if this action is approved it will meet 
the objection. The attorney-general 
has been asked for a ruling as to the 
legality of the new contract. ‘ 


EQUITABLE OFFICIALS 
ARE NOW ADVANCED 


(CONTINUED FROM PAGE 1) 


perience in the field, and close study of 
agency conditions for more than a 


quarter of a century have placed him 
insurance 
During the past few 


in the front rank of life 
agency officials. 





WILLIAM E. TAYLOR 


Former Second Vice-President Equitable., 
Life of New York, Who Becomes Vice- 
President, Heading the Selling Organi- | 
zation of the Company ‘ 


years he has been especially active in 
the Association of Life Agency. Offi- 
cials and has studied sales problems, 
not only from the viewpoint of the life 
insurance agent, but also from the 
larger view of general mercantile busi- 
ess., 
A. R. Horr’s Record 


A. R. Horr was graduated;-from the 
Cornell University in the class of 1895. 
He was admitted to the Ohio bar in 
1897, and practiced law in Cleveland 
for a short period. Subsequently for 
two years he was claim agent for the 
Erie Railroad. His banking experience . 
began with the Western Reserve Trust 
Company of Cleveland.- For twelve . 
years he was with the Cleveland Trust 
Company, rising from assistant secre- 
tary to secretary, and then vice-presi- 
dent. Mr. Horr became treasurer. of - 





the Equitable in 1913... 
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JOHN I. D. BRISTOL IS 
A DOMINATING FORCE 


Has Built Up One of the Big Sell- 
ing Organizations of the 
Country 


HAS WHOLE TIME AGENTS 


Some of the Notable Principles and 
Practices which the Chief 
Particularly Espouses 


NEW YORK, June 24.—John I. D. 
Bristol, general agent of the North- 
western Mutual Life in New York City, 
is in charge of a life insurance agency 
that has assumed enormous propor- 
tions. The Bristol agency may be 
pointed to as one of the greatest life 
insurance selling organizations extant. 
Perhaps actual figures make a more 
definite impression. The agency has 
written as high as $17,000,000 of paid 
for business in one year. Last year 
the production dropped to $12,000,000 
but for the first three months of this 
year $6,000,000 of paid for business 
was produced and Mr. Bristol con- 
fidently looks forward to the writing 
of $20,000,000 of new business this year. 
There are connected with the agency 
four men who annually write over 
$1,000,000 of paid for business and nine 
writing over $500,000 of paid for busi- 
ness. The amount of the average 
policy written in the agency is $11,000. 

Advocates Whole Time System 


As is well known to most life in- 
surance men in the country, Mr. Bristol 
is the greatest living advocate of “Life 
Insurance Commissions for Life Insur- 
ance Men Only.” To his decided stand 
upon this question Mr. Bristol attri- 
butes the success of his agency. Mr. 
Bristol has been in charge of the 
Northwestern’s New York City office 
since Oct. 1, 1883. On May 15, 1893, 
he cancelled the contracts of 319 
brokers. At that time there were con- 
nected with the agency only 18 full 
time men. At the present time, Mr. 
Bristol has a force of 65 producing 
agents. Mr. Bristol says that from 
the time he took this stand the tide was 
turned so far as big production was 
concerned. From that time on the 
agency commenced to grow by leaps 
and bounds until it now has in force 
over $210,000,000 of business. This is 
more life insurance than many old and 
well established companies have in 
force. 

Devoted to One Business 


The agency contract that new men 
coming to the Bristol agency must 
sign includes the statement, “I will 
devote my entire time, talents and at- 
tention to the interest of this com- 
pany and discontinue all other lines of 
business.” This means, Mr. Bristol 
says, that in coming to the New York 
City office of the Northwestern Mutual 
a man burns his bridges behind him. 
He commences to devote all of his 
energy to one particular thing. This 
concentration of effort and energy 
brings 
and results in a production record that 
is not possible where the interest is 
divided in three or four different in- 
come producing pursuits. 

The agency contract further pro- 
vides that any agent found guilty of 
brokerage or rebating business con- 
sents to a forfeiture of his entire com- 
mission interest, the money going into 
an agency protection fund to be used 
for investigation purposes or such pur- 
poses as the agency association may 
see fit. 

One of the features of the Bristol 
agency is the new work department 


out the latent talent in a man‘ 





which is one of the main stays of the 
organization. Each year Mr. Bristol 
has compiled by the publishers of the 
city directory the addresses and finan- 
cial standing of the best quoted men 
arranged in easy selling routes and 
furnished for each day of the agent’s 
work. This record isenext only to the 
New York City directory in magnitude 
and contains numerically by streets, 
the names and addresses of the “legally 
responsible” and “prompt pay” mer- 
chants, bankers, civil engineers, archi- 
tects, attorneys, superintendents, etc. 
Some agents have made as high as 20 
or 30 calls a day with this list and a 
careful record of the business closed as 
a result of the leads furnished through 
the route directory established the 
fact that every call made whether: or 
not the prospect is in, interviewed, in- 
sured, dead, or not interested is worth 
$5.10. Mr. Bristol draws a sharp line 
of demarcation between such a list and 
hit or miss cold canvassing. The list 
he furnishes contains the names of the 
best prospects in the city and gives an 
agent some really choice material to 
work on. 


Selling Talks With Punch 


Mr. Bristol is a great advocate of 
short, to the point, selling talks. He 
believes that first interviews should 
not exceed three minutes and that the 
business should be sold with the mini- 
mum of selling talk. “We do not be- 
lieve in having an agent carry a trunk, 
so to speak,” said Mr. Bristol in dis- 
cussing the value of equipping agents 
with helpful selling material. “A life 
insurance solicitation can be very well 
boiled down into a three-minute talk 
and the brief, direct argument is the 
one that brings the business. At the 
present time there are four things to 
emphasize, viz., the decreased value of 
a dollar; the existence of large state in- 





heritance taxes; the difficulty in set- 
tling estates; and the need of ready 
money. Beyond this there is no great 
need for enlargement of the subject. 
These points are vital and when de- 
veloped with the proper emphasis show 
any thinking man the need of adequate 
life insurance. 

Mr. Bristol has had only indifferent 
success with men who have had previ- 
ous life insurance experience with other 
companies. The best results have been 
obtained where the men have been 
trained and know only the methods ot 
the Northwestern’s New York office. 


Man of Strong Personality 


Mr. Bristol is a man of strong per- 
sonality. He stands out as the domi- 
nating figure in his agency. He has 
associated with him a number of very 
high grade life insurance salesmen. In 
fact, a feature of the Bristol agency is 
the fact that nearly all of the agents 
are “self-starters.” They are well able 
to stand on their own feet. They do 
not need daily consultation with or 
without direction from Mr. Bristol. 
Mr. Bristol has surrounded himself 
with three or four able lieutenants who 
do most of the training work with the 
new men. A new man is ordinarily 
put through a course extending over 
a period of about three weeks and this 
training work is done by the assistants 
in the office. Mr. Bristol puts on the 
finishing touches. He has been long 
in the service and is gradually relieving 
himself of many of the strenuous du- 
ties in connection with operating one 
of the big agencies of the country. 


The Peoples Life of Frankfort, Ind., 
has designated June “Agents’ Month,” as 
a compliment to the men in the field. No 
allotments were assigned individual 
agents, but they were encouraged to set 
their own goals. The company expects 
to write $500,000 during the month. 
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THE CRESCENT LIFE INSURANCE COMPANY. 
CAPITAL STOCK (FULLY PAID) $100,000. 


Owned and operated exclusively by Masons (only one of its kind in 
the world) 
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our Agents in the rural districts. 
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A Wider Field —An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up to $3.000, to 
young men — young women as young as age 2—protective insurance and Edu- 
cational and Business Start Endowment Insurance. 
limit for Ordinary Insurance down to age 2 a. our Agents considerably, and 
we have other advantages that help still more. 

e issue Participating and Non-Participating 
Policies. As regards adults, we write contracts with Double Indemnity provi- 
sions covering any kind of fatal accident, or with Double Indemnity provisions 
covering fatal travel accident only, as may by desired. We issue policies with 
waiver of Premium and Disability Annuity or Instalment Payment features. 
We insure males and females at the same rates. 
contract with us we will let you write our insurance for children as a side line, as 


month of this insurance for us as a side line. 


OLD COLONY LIFE INSURANCE COMPANY, 
CHICAGO, ILLINOIS 


is extension of the age 


e provide banking facilities for 
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Some are writing as much as $10,000 a 
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DALLAS, TEXAS 


The Pregressive Company of the South 


HARRY L. SEAY, President 
L. LINZMEYER, Vice-President and Actuary 


A. S. DOERR, Vice-President 





TELLS ADVANTAGES OF 
LONG TERM ENDOWMENT 


M. Albert Linton, Vice-President 
Provident Life & Trust, Shows 
Value of This Form 


OVER HALF ON THIS BASIS 


In 1917, 66 Percent of Company’s Busi- 
ness Endowment at Age 65— 
Provides for Old Age 


PHILADELPHIA, PA., June 24— 
In season and out, the Provident Life 
& Trust has, since its organization, ad- 
vocated the long term endowment as 
the ideal life insurance contract. The 
company has educated its agency force 
to the attractive points of this form of 
policy, with the result that in 1917 66 
percent of its new business was on the 
endowment plan, written to mature on 
the average at age 65. Last year be- 
cause of the fact that so many young 
men were in the service, this figure 
dropped to 58 percent, but with the re- 
turn of the men at younger ages to civil 
life, the percentage will undoubtedly 
advance this year. As a contrast dur- 
ing 1917, all other companies operating 
in the state of New York wrote but 


174% percent of their new business on 
the endowment plan. 


Economically Desirable 


M. Albert Linton, vice-president of 
the company, is particularly enthus- 
iastic in his advocacy of the long-term 
endowment. Mr. Linton is an actuary, 
a scientific student of the business, and 
a man who iikes to get below the sur- 
face in an attempt to reach the vital 
point in any life insurance problem. 
He not only believes that the long term 
endowment is a superior proposition 
from the selling standpoint, but has 
gone into the actuarial side of the ques- 
tion, and can submit an imposing array 
of figures to prove that the long-term 
endowment is the most desirable form 
of contract from an economic stand- 
point. 


Two Contingencies Face Average Man 


Mr. Linton says that there are two 
major contingencies facing the average 
man. First the contingency of a pre- 
mature death, which may plunge his 
dependent family into privation and 
suffering, and second, the contingency 
of reaching the end of his income earn- 
ing career, without sufficient means to 
provide adequately for the declining 
years of himself and his family. It has 
been the experience of the Provident 
Life & Trust that 67 out of every 100 
men who insure at age 25 live to the 
age of 65. It thus follows that well 
over half of the men insuring at age 
25 will more than likely need some 
available cash at age 65. When this 
time of life is reached, the need for life 
insurance has just about passed. At 
this age a man has seen his children 
grow up and become _ independent. 
They no longer need to be named as 
beneficiaries under his life insurance 
policy. Perhaps in the meantime his 
wife has died. 


Concern Is for Ready Cash 


Even if she has not, her chief con- 
cern is more likely to be over the as- 
surance that there is certain to be 
plenty of ready cash on hand. The at- 
tractiveness of the possibility of a life 
insurance fund available only after the 
husband’s death has been greatly re- 
duced. The income producing period 
has been passed. The time of life has 
been reached when most men wish to 
be able to live upon the fruits of their 
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Jabors. The endowment at age 65 steps 
in and fills just this need. It fulfills all 
the functions of the ordinary life pol- 
icy in that it provides protection dur- 
ing the years that protection is most 
needed, but in addition it supplies a 
cash fund when the need of ready 
money is commencing to be keenly felt. 
It does not leave the policyholder to 
drift along until age 96, when the ordi- 
nary life policy becomes an endow- 
ment. 
Tired of Paying at 65 


By the time most men reach age 65, 
they are beginning to become very 
much opposed to the idea of paying life 
insurance premiums for the remainder 
of their life. This feeling grows as the 
years pass, with the result that many 
take down the cash value of their pol- 
icy at say age 65, receiving only about 
$55 for every $100 of face value. This 
under the ordinary life plan cannot but 
cause dissatisfaction and disappoint- 
ment, when the insured actually expe- 
riences the inconvenience and realizes 
what a tremendous improvement a 
slightly higher premium would have 
effected. 

Rainy Day Fund 


Mr. Linton points out that in buying 
life insurance most men feel that the 
contract they have purchased provides 
them with protection that covers every 
contingency. At any rate, agents al- 
ways paint the attractive features of 
life insurance in the brightest colors. 
The policyholder looks upon his life in- 
surance contract as a rainy day fund, a 
reserve and protection that may always 
be counted on. When an advanced age 
is reached, and in an attempt to cash 
his policy it is found that under the 
ordinary life contract, considerably less 
than the face value of the policy must 
be expected, the realization of the truth, 
and the disappointment to the policy- 
holder is highly dissatisfying. Life in- 
surance in the estimation of policy- 
holders finding themselves in such cir- 
cumstances has fallen short of the 
mark. 

90 Percent Need Money 


Statistics show that over 90 percent 
of the men who live to age 65 and over 
are either absolutely dependent or 
exist from week to week on insufficient 
earnings, and 67 of the 100 men insured 
at age 25 face the possibility of finding 
themselves in such circumstances. 


Agents Do Not Feel Responsible 


Life insurance on the long term en- 
dowment plan costs so little more than 
the ordinary life contract, that this very 
likely possibility should also be con- 
sidered by the prospective life insur- 
ance purchaser. Mr. Linton says that 
some agents feel a lack of responsibil- 
ity. They know that they are not go- 
ing to be present thirty or forty years 
hence when the man who has been sold 
an ordinary life contract finds the pol- 
icy inadequate for his needs. They are 
not going to personally witness the 
disappointment and dissatisfaction that 
policyholders are going to express over 
the contract that was sold to them. 
Any company official has seen it many 
times. The importance of protection 
to the family is overemphasized by 
many agents. The facts is often lost 
sight of that the necessity for protec- 
‘ion for the family becomes less and 
€ss important after age 50 is reached, 
and the necessitv for adequate protec- 


tion for the policyholder himself be- 
comes 


more important as each year 
rolls around. This picture of life in- 
surance protection reveals the long 


term endowment as the one form of 
Policy which meets all needs and it 
Costs very slightly in excess of that 
asked for the ordinary life contract. 


Progress of Eureka Life 


wie Eureka Life of Baltimore is now 
‘ng ordinary business and has put 


on ¢ i = 

oly £00d volume of this class up to 
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The present. agency force 
d for the development of this 
On May 1 the company had 
“ster etsy force of $11.033,026, as com- 
ea with $9,411,327 on May 1, 1918. 





SOME SELLING 








Don’t Wrong Him—If you know 
that a man would not be able to pay his 
next premium, don’t take his applica- 
tion. To do so would wrong him, 
wrong the company, and wrong your 
own integrity. He would be paying 
too much, the policy would cost the 
company too much, and, because the 
‘transaction would not be just to either 
applicant or company, you would in- 
jure your own self-respect. Service 
first—self last. 
* 

Rainy Days and the Farmer—If your 
territory is a farming one, you will find 
your prospect more accessible on a 
rainy than a fine day. He is not plow- 
ing or seeding or cultivating or har- 
vesting, or doing anything that takes 
him far from barn or house. He has 
time to talk, and an opportunity to 
talk on a rainy day somehow brightens 
the face of a shut-in man and makes 
him receptive. Ever try it? 

* * * 


Own a Sample—We know an under- 
writer who carries with him, as a 
sample of the goods, and as evidence 
of his faith in his company, a paid-up 
policy. What stronger statement can 
you make than, “My own insurance is 
in the Life!” Be kind of awk- 
ward, wouldn’t it, if he asked you and 
you were obliged to stutter, “N-n-o”? 
A seller of Cadpackarrow cars might 
not be able to own a sample of his 
goods, but you can afford to possess 
the evidence of your company’s unex- 


From Mutual Life Points 





SUGGESTIONS 





celled product. Cases often are won 

through the declaration or display of 

such possession. 
* * 

The Stranger Prospect—Practice of 
the fine art of unoffendingly opening a 
conversation in other than the usual 
circumstances yields much good busi- 
ness. We ride with men in cars and 
trains as seat-partners, or eat with 
them in restaurants, or bellow with 
them at the baseball game, or fall in 
with them in a score of casual situ- 
ations. If we maintain a countenance 
of flint, as though fearful that the other 
man would strike us dead if he saw a 
human crease in our faces, and were 
our mortal enemy, we shall not make 


anything out of this class of prospects. 


f, however, we know these strangers 
for what they are,—just plain human 
men, like ourselves——and take advan- 
tage of any opener that the time or 
place may offer, or create an opener if 
none is at hand, we shall soon find that 
we have tapped a new and rich vein of 
prospect material, and, as well, have 
added to our lives the enriching social 
pleasure afforded by these informal 
contacts. 

k Ok OK 

The Salvation Army—These soldiers 
of humanity win men because they are 
boiling over with enthusiasm. It does 
not trouble them that some who have 
never so much as succored a stray cat 
think them lacking in reserve, nor that 
such people regard the display of en- 





The new agency ideal of 
The Connecticut Mutual 





Life Insurance Company 





is a largely increased and 
thoroughly educated 
organization. 
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HE Farmers National Life In- 
| surance Company of America 
| has openings for general and local 
| agents in lowa. 
| company, Farmers National Life 


| Building, Chicago, Illinois. 


Address the 


thusiasm as ill-bred. The red-ribbon 
army believes in its mission, and it 
therefore puts forth its entire emotional 
strength. The result is that it wins 
men who could never be moved to 
reformation by those who disdain to 
show that hearts were made to beat. 
We in the business and profession and 
service of life insurance have a great 
mission in society, whose nature should 
keep us keyed to hot enthusiasm. We 
deal with hearts and happiness, as no 
other business does,—we are friends to 
helpless women and children and the 
aged,—and we give them what no one 
else can give, at a time when there is 
most need of quick and ample giving. 
Life insurance is therefore the finest of 
all businesses, and the more clearly we 
realize that it is also a serving profes- 
sion of exalted and singular type, the 
more enthusiasm, and, consequently, 
the greater prevailing power with men, 
we shall have. 








U. S. Steel Head 


Comments on Conditions 











Judge E. H. Gary of the United 
States Steel Corporation comments on 
conditions as follows: 

“The people of this country are rich 
and growing richer. It is estimated 
the wealth of this country is equal to 
one-third or more of the total wealth 
of all countries; that there is held by 
the banks $15,000,000,000 or $16,000,- 
000,000; that the money in circulation 
is about $56 per capita, as against about 
$34 before the war. What is it to be 
supposed will be done with it? Why, 
invested and expended in order to in- 
crease wealth. Perhaps you and I 
will get some of it, and if so we will 
expend or invest it, for we are like 
other human beings. There is still 
room in this country for the optimist, 
but little space for the pessimist.” 


Drowned Man Returns to Life 


Another man whose wife had collected 
insurance upon his “death” returned to 
life in Cincinnati recently. During the 
flood in Cincinnati last winter, Oscar H. 
Schmidt disappeared. His friends last 
heard him say that he had found his boat 
and was going down to the river to see 
what condition it was in. Later, when 
an examination was made, it was found 
that steps had been made on the ice lead- 
ing to the boat, but none were shown 
returning. When the ice broke the boat 
was found at Lawrenceburg, Indiana. It 
was taken for granted that Schmidt had 
been drowned and the Prudential, the 
Metropolitan and the National Relief As- 
sociation paid claims. Recently Schmidt 
wrote to his wife living in Cincinnati 
and she went to live with him. The 
claims were then readjusted. 


Metropolitan Agents Entertained 

OSHKCSH, WIS., June 23.—F. J. Reule, 
district agent of the Metropolitan Life, 
entertained 31 special and local agents 
from the northern district of Wisconsin 
at a sales convention and dinner on 
June 7. The dinner was given by Mr. 
teule in appreciation of the fact that 
the business written by his staff during 


the first five months of this year ex- 
ceeded the aggregate of new business 
written during the entire calendar year 
of 1918. 


Byrkit Organizing New Company 


DES MOINES, IA., June 24—The Re- 
publie Life, the only company in Iowa 
to handle industrial insurance exclu- 
sively, has been formed at Des Moines, 


with C. S. 
under B. F. 
L. Bleakly, 
manager. 


Byrkit. deputy commissioner 
Carroll and later under John 

as president and general 
Other officers are: Vice- 
president, Frank McDevitt; secretary. 














W. H. Johnson; treasurer, B. Frank 
| Kauffman of the agency of Witmer & 
| Kauffman; general counsel, C. W. Lyon, 
; former assistant attorney-general; med- 
}ical director, Dr. Frank Foulk. 

The plan contemplates an insurance 
concern to handle industrial insur- 
ance with no policies over $250, the pri- 
mary purpose being to pay doctor bills 
and funeral expenses in of death. 
It will be organized on mutual lines. 


only 


ease 








6 LIFE 


THE NATIONAL UNDERWRITER 


i June 26, 19} 





FIDELITY MEN GATHER 
MUCH INTEREST IN MEETING 


Frederick A. Wallis Was Chosen as 
Head of the Leaders Club 
for the Year 


PHILADELPHIA, PA., June 25.— 
The annual convention of the Fidelity 
Leaders Club of the Fidelity Mutual 
’ Life commenced Tuesday morning and 
the business sessions were continued 
today and will occupy the greater part 
of tomorrow. From Thursday 
noon until the. following Monday 
morning the entire time will be de- 
voted to the pursuit of pleasure at At- 
lantic City. The members of the club 
and accompanying ladies will be lo- 
cated at the Hotel Chalfonte, the recre- 
ation period being extended a day 
longer than formerly, as no convention 
was held last year. 


About 200 Are Present 


There were fully 200 present at the 
opening session, including about 50 la- 
dies who took as live interest in the 
proceedings as the men. The @onven- 
tion was formally opened by a felic- 
itous address ‘by Frank H. Sykes, man- 
ager of agencies, as temporary chair- 
man. He was followed by Clayton M. 
Hunsicker of Philadelphia, the club 
president. In his address Mr. Hun- 
sicker referred to the steady growth 
and healthy condition of the company 
during the 34 years since he was first 
connected with it and to the officers 
and directors being guided by lofty 
ideals in winning success and making 
the Fidelity Mutual one of the lowest 
net cost companies in the world. 


President Talbot’s Talk 


At the roll call of members 99 were 
present and 45 absent. The roll of honor 
of the club members who responded to 
their country’s call and since the close 
of the hostilities have returned to the 
company’s service comprised 47 names. 
One fell in battle and sleeps ’neath the 
soil of France. President Walter Lemar 
Talbot of the company, in his address 
of greeting, stated that since the gather- 
ing two years ago the record of the com- 
pany has been the best in its history. He 
said that since Jan. 1 the insurance in 
force has increased $10,727,000. In less 
than six months the Fidelity wrote more 
paid-for new business than in any whole 
year. In the unavoidable absence of In- 
surance Commissioner Donaldson, the 
meeting was addressed by the always 
entertaining and humorous E. J. Cattell. 


Wallis Made President 


The following officers and directors of 
the club for 1919 were then duly in- 
stalled: Fredrick A. Wallis, New York 
City, president; Meyer Frank, Detroit, 
Mich., and George A. Lock, Kansas City, 
Mo., vice-presidents; Robert J. Seiber- 
‘lich, Minneapolis, Minn., secretary; Wil- 
liam C. Walker, Atlantic City, N. J., 
treasurer, and these directors: E. S. Free- 
man, Jacob Golden, Carroll H. Jones, 
Feorge W. Porter, Walter Herberich, P. 
J. Grogan, J. E. Poteet, J. M. Bloodworth, 
F. W. Hagan and S. A. Moyle. 


Discuss Influenza Epidemic 


The business of the day was concluded 
by a discussion of the subject, “The 
Influenza Epidemic in Its Relation to 
Life Insurance,” by Actuary J. B. Franks, 
S. A. Moyle, New Haven, Conn., and J. A. 
Houston, Spokane, Wash. The meeting 
this morning was addressed by Insurance 
Commissioner Donaldson and the _ re- 
mainder of the day was taken up by the 
discussion of salient topics of general 
interest to insurance men, In the eve- 
ning the informal banquet took place in 
the rose garden of the Bellevue-Strat- 
ford. Tomorrow morning will be devoted 
to discussing miscellaneous questions, 
presentation of Heron trophy and of 
application-a-week medal. 


A. M. Arveson, for sixteen years county 
superintendent ‘of schools of Langlade 
county, Wis., has resigned, effective July 
1, to become district manager of the Old 
Line Life of Milwaukee, with headquar- 
ters at his home city, Antigo, Wis. He 
will handle several counties in northeast- 
ern Wisconsin. 


after- ‘ 





GIVE NORTHWEST PLAN 
DULUTH CONGRESS PROGRAM 
Life Men Have Scheduled Interesting 


Events for the Annual Meeting 
Held in August 





The Northwest Congress of: Life 
Underwriters will hold its annual meet- 
ing in Duluth, Aug. 7-8. Chester A. 
Shafer of Duluth is president of the 
Congress. The field convention of the 
Provident will be held at Duluth so 
that the men can take advantage of the 
Northwest proceedings. The program 
of the convention is as follows: 


Morning Session, Aug. 7 

9:30—Call to order; Chester A. Shafer, 
president. “Welcome to Duluth,” Hon. C., 
R. Magney, mayor of Duluth. Response, 
Arthur F. Colwell, Fargo. 

10:00—Roll call of delegates; adoption 
of constitution of Northwest Congress. 

10:30—“‘The Instrument,” Stewart An- 
derson, editor of Points, New York. 

11:30—“The Automatic Canvass,” Ralph 
S. Crowl, Madison. 

12:30—Luncheon. 


Afternoon Session, Aug. 7 


Presiding, Hon. B. N. Waller, general 

agent Northwestern Mutual Life, Des 
Moines, Iowa. 
“Getting Business, Company Serv- 
ice to the Individual Agent,’ George B. 
Peak, president Central Life of the United 
States, Des Moines. 

2:15—“Selection of 
Methods of Finding Them,” George Har- 
rison, general agent Penn Mutual, St. 
Paul. 


2:45—“Good and Bad Methods of Ap- 
proach,” Frank M. Flory, general agent 
Provident Life & Trust, Minneapolis. 

3:15—“Individual and Agency Adver- 
tising: Does Publicity Get Business?” A. 
Cc. Larson, state manager Central Life, 


Madison. 

3:45—‘‘Medical Selection,” Dr. as 
Fisher, medical director Northwestern 
Mutual, Milwaukee. 

4:30—‘“‘Some Remarks on the Selection 
of Risks,’ Alexander T. Maclean, assist- 
ant actuary Massachusetts Mutual. 

7:00—Annual banquet or Northwest 
Congress of Life Underwriters. 


Aug. 8 


Presiding, A. O. Eliason, vice-president 
National Association of Life Underwrit- 
ers, St. Paul. 

9:30—“‘Business Ethics and Associa- 
tion Finances,” H. Miller, Agency 
manager New York Life, Minneapolis. 

10:00—“‘Agency Organization,” Frank- 
lin Mann, general agent Northwestern 
Mutual Life, Omaha. 

11:00—‘“‘Business Insurance,” 
M. Horner, Minneapolis. 
12:00—Questions and discussions on 
cas numbers. 
2:30—Luncheon. 
Afternoon Session, Aug. 8 

1:45—Open forum, conducted by J. E. 
Meyers, mayor of Minneapolis. 

4:00—-Business session. 

5:00—Boulevard drive. 

7:00—Excursion on the lake. 








Prospects and 


Morning Session, 


Warren 





Northwest Insurance Directory 


A new underwriter’s hand book of the 
northwest, covering the states of Minne- 
sota, North Dakota and South Dakota, 
has come from the press of The Na- 
tional Underwriter. It contains a com- 
plete alphabetical list of agents and 
shows the companies that they repre- 
sent. It will be unusually handy for life 
insurance companies and general agents 
desiring to get in touch with fire and 
general insurance men not representing 
life companies and from whom recruits 
for life insurance can be secured. 

The book is a handy directory, as well 
as reference book and is used by the 
leading agents in the state as well as 
by companies. It contains an unusual 
amount of advertising. 


Fort Worth Life Changes 


The Fort Worth Life, Fort Worth, 
Tex., has moved to the Chamber of Com- 
merce building. This company is mak- 
ing a steady growth. C. W. Nelson, for- 
merly agency manager of the Great 
Southern, has recently been appointed 
agency director of the Fort Worth Life. 
P. V. Montgomery has been made gen- 
eral manager of the company. 


Paul L. Ross has been appointed gen- 
eral agent of the West Coast Life for 
Nevada, with headquarters at Reno. He 
is a member of the legislature and has 
been manager of the Paul L. Ross type- 
writer Company. 








Another Million Dollar Month! 


May leaves with us over a Million Dollars 
of new applications. 


The Company that 
Leads them all in Kansas 





Invites correspondence on the subject of Agency connections in 
territory of real productiveness.; 


The Farmers &Bankers Life Insurance Company 


WICHITA KANSAS 








A Record of Thirty Years of Progress— 


Ten-Year Periods 


Assets Insurance in Force Income Policies Issuzd 
Dec. 31—1888.... $ 104,307 $ 889,073 1889-1898......$ 2,128,182 $460,386 
1898.... 321,505 8,392,902 1899-1908...... 12,088,346 1,169,329 
1908.... 3,621,170 43,443,633 1909-1918...... 35,887,982 2,199,357 
1918.... 15,758,208 145,055,484 


The WESTERN and SOUTHERN 


Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 





Attractive Opportunities 


Open to Agents in Ohio, Indiana, Kentucky, West Virginia, 
Western Pennsylvania and Michigan 











The American Home Life 
Insurance Co. 


Topeka and McPherson, Kan. 
J. P. Slaughter, Pres. Chas. H. Sandy, Sec. 






Good contracts for live agents. Address F. P. Metzger, Agency Director, Topeka, Kan. 
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)) The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT**° MONTHLY INCOME INSURANCE 


jt ceeee LATEST POLICIES AND AGENCY CONTRACT Sigua ine 
Openings OHIO. IND., KY., MICH. and W.VA Write Columbus 
















One ee. 4 OUR We have a contract for you under which yout 
VICE income will be limited only by your activities 


A REAL PROPOSITION FOR A REAL MAN 


FEDERAL CASUALTY COMPANY 


Cash Capital $200,000.00 V. D. CLIFF, President 


DETROIT 
MICHIGAN 
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Are You Permanently Established? 


Write for Territory 
Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 
PHILADELPHIA 
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Advantages of the 
| Laughing Habit 


| 














AN is the only animal that laughs. 

Does it not follow, therefore, that 
the more one laughs the more of a 
man he is? And conversely, the less 
one laughs the nearer he approaches 
being a mere animal? 

Some things go in pairs—laugh and 
live, for instance. “Laugh and grow 
fat,” is the popular way of putting it. 
Hence laugh often. If you can’t find 
anything to laugh at in your business, 
go where you will find something to 
make you laugh, at least occasionally. 

To be able to excite the risibilities 
of people is a talent to be coveted. 
The more laugh-getters there are the 
less need is there for doctors and un- 
dertakers. 

Laughing is a safety valve—just like 
crying. When the pent up feelings 
reach a certain point, there must be an 
explosion. Good rather than harm re- 
sults if the high pressure finds an es- 
cape through the safety valve of laugh- 
ing, or crying, as the case may be. 

Cultivate the laughing disposition. 
People who bubble over with good na- 
ture are a tonic. It helps other peo- 
ple’s digestion, as well as their own, for 
laughing is contagious. There is noth- 
ing more enjoyable than to see one let 
loose and set off the whole circle. 

We repeat—laugh and live. Good 
laughers are long livers, barring acci- 
dent. We wonder if there is any con- 
nection between the giggling of school 
girls and the longevity of women.—C. 
I. D. Moore. 








Agent That Succeeds 
Is One That Stays 




















HE agent that succeeds is the agent 

that stays—stays not only with the 
business but stays with the company he 
elects to represent. Such at least has 
been our observation. The most con- 
spicuous examples of success that we 
know of, in different companies, are 
amongst the agents of this class. 

One of the greatest weaknesses of our 
business has been the constantly chang- 
ing personnel of the agency force. We 
are glad to be able to say “has been,” for 


there has been a great improvement in | 


this respect in recent years, due to sev- 
eral causes. When we first entered the 
business agents as a whole were in a 
constant state of flux, always coming 
ind going, here today and gone tomor- 
‘ow. But improved field methods, the 
cioser association of the agents of all 
companies, greater care on the part of 
managers in the selecting of men, the 
raising of standards so as to make it 
more difficult for undesirables to get into 
the business, and the increasingly favor- 
able attitude of the public to life insur- 
ance and its representatives, have all 
helped to work a great improvement. 
The beginner in selecting a company 
should be convinced in his own mind 
that the company whose service he en- 
ters is the right company for him, one 
that he can trust to the fullest extent 
and tie to for the balance of his days. 
If he has this assurance, and if the com- 
pany or manager feels certain before 
contracting with the agent that he has 
the proper ear-marks and with right 
training will make a success, the rela- 
tion to be established is almost sure to 
be a profitable and happy one. 
Stand-pat agents are a most valuable 
asset. Indeed, no company can succeed 
and live without them. It should be a 
sreat satisfaction to all such agents that 
they are a big part of the very life blood 


of their companies.—Pacific Mutual 
News. 


_Willard Merrill Shakshesky, special 
Sgent of the Northwestern Mutual Life at 
Jenuson, Wis., was married June 5 at 
Mr erson, Wis., to Miss Bernice Widman. 
M - Shakshesky is the only son of Louis 
eh Shakshesky, senior member of Shak- 
Now y & French, general agents of the 
AOrthwestern Mutual Life at Madison. 


ae Shakshesky family home is at Jeffer- 








NEWS OF COMPANIES 




















Cedar Rapids Life—During its wel- | 
come home campaign several good sized 
policies were written. There was a 
policy for $100,000 written on the life of 
Glenn M. Averill, a prominent citizen and 
farmer, living in Cedar Rapids. Thean- 
nual premium amounted to $5,258. The 
application was secured by General 
Agent M. J. Hedin of Cedar Rapids. 

* * * 

Bankers Life, Iowa—Comparative sta- 
tistics for the month of May show that 
of twenty leading agencies for the month 
all but two produced substantially more 
than during the corresponding month of 
1918. The Denver agency produced $306,- 
000 in May of this year as compared 
with $54,000 in May of last year and the 
Chippewa Falls agency produced $231,000 
in May of this year as compared with 
$42,000 in May of last year. In the mat- 
ter of personal production, comparative 
statistics show that of the twenty-one 
men who produced $50,000 or more of 
insurance in May of this year, there were 
only two who did not produce substan- 





The Prudential Insurance 





tially more for that month as compared 
with May, 1918. 


as compared with $10,000 for May of last 


vear, and R. B. Cherry of San Antonio | 


had $101,000 for May, 1919, as compared 
with $14,000 for May, 1918. 
* * * 

Dakota Life—During May the Dakota 
Life added $1,240,000 to its business, 
passing its goal of a million. The goal 
for 1919 is $20,000,000 in force. 

* * * 

Northwestern National Life—It  re- 
ceived applications for $4,381,000 of new 
business in May. The average amount 
per month for the past five months was 
$3,680,000, a gain of 125 percent over the 
similar period last year. White & Odell, 
state agents for Minnesota, have aver- 
aged writing nearly a million a month 
this year, and in May wrote $844,000 in 
Minneapolis. The Northwestern National 
Life-ranks first of all companies in the 
amount of total paid for business for 
1917 and 1918 in the territory embracing 
Minnesota, North Dakota, South Dakota, 
Montana and Wyoming. 

* *K X* 

Missouri State Life—On June 21 the 
company reported written business since 
Jan. 1 of $35,753,813 as compared with 
$27,070,540 during the same period last 
year, or a gain of $7,683,000. The com- 
pany will easily write $70,000,000 of new 
business this year. Gains are being 
shown in every department, and the com- 
pany is as solid as a rock. Steps have 
been taken which will make absolutely 
impossible any further stock jobbing ex- 
ploitations so far as the Missouri State 
Life is concerned. The company is in a 
strong financial position. 

* *& * 

International Life—For the first half 
of the year the company reports a writ- 
ten business of nearly $15,000,000 as 
against $9,304,000 during the same period 
last year. The company is making big 
gains in insurance in force and is in- 
creasing this item at the rate of $1,000,- 
000 a month. The company will write 
over $30,000,000 of new business this 
year and now has nearly $84,000,000 of 
insurance in force. 








LOCAL ASSOCIATIONS 




















Petersburg, Va.—Neil D. Sills, former 
president of the National Association 
and manager at Richmond, Va., for the 
Sun Life of Canada, will address the 
recently organized association of life 
men in Petersburg, June 27. 


Merchants Going Good in East 


PHILADELPHIA, PA.—General Man- 
ager A. C. Mead of the Eastern Depart- 
ment of the Merchants Life of Iowa re- 
perts that during a period of less than 
eighteen months that he opened the ter- 
ritory in Pennsylvania for the company 
he has planted agencies in Philadelphia, 
Allentown, Harrisburg, Hanover and 
Pittsburgh and over $2,000,000 of busi- 
ness is in force in that State. He states 
that his personal productions average 
$50,000 monthly and that the results be- 
ing attained by his’ staff warrant the 
expectation of bringing the total amount 
in force in the state up to $4,000,000 by 
the close of 1919. 


D. A. McCarthy of Chi- | 
cago had $122,000 for May of this year | 


Company of America 


Forrest F. Dryden, Home Office, 
President 


Newark, N. J. 
Incorporated Under the Laws of the State of New Jersey 

















You Can Get Ahea 


Under the direct agency contract we 
make with our agents. They have a 
real opportunity to earn a reasonable 
| commission and build up a permanent 
renewal. Why not take advantage of 
this profit-sharing arrangement? 





A solid, safe Illinois Company 
with over twenty millions of business 


Insurance Company of Illinois 
OTTAWA, ILL. 


H. W. JOHNSON W. F. WEESE 
President Vice-President 





The Central Life 


Ss. B. BRADFORD 
Secretary 
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Criticism 

SOME criticism has been made during 
the last few weeks to the effect that the 
life companies are not coming forward 
as they should in loaning money for 
building enterprises. The thought 
was presented that these companies en- 
joy large incomes, are in a position to 
make investments and yet when there 
is a need for building the companies 
are not coming to the front as they 
should. The other day the MerroroLitaAn 
Lire made a loan of $500,000 to the 
QUEENSBORO CorPORATION which plans 
the erection of a $1,000,000 apartment 
block in Queens, N. Y. 

WALTER STADLER, controller of the 
MErropoLitAN Lire in the course of the 
transaction gave out a statement as to 
the attitude of the life companies 
toward mortgage loans and called at- 
tention to financial conditions concern- 
ing which the public has been ignorant. 
Life companies, or at least a great part 
of them, have been free lenders on real 


estate. They have been regarded as 
the one great source from which to 
borrow on first class. property. Mr. 


STATLER spoke as follows: 
“In common with many of the other 
prominent leaders on bond and mortgage, 


Continuous 

ADVERTISING of value should be a con- 
tinuous activity. 
tive 


There is an accumula- 
advertising. When a life 
company desires to keep before the agency 
fraternity, present its strong talking point 
and create a favorable atmosphere its ad- 
vertising should vital and uninter- 
rupted. The Hartrorp Fire, which has 
been conducting a very forceful advertis- 
ing campaign, says that every day makes 
it harder to continue.business without 
some for mof advertising. 


effect in 


be 


Here is a 
HARTFORD 


Handsome Aggregate Product 


very good point which the 

Frere makes in this connection: 
“Successful advertising is continuous 
THERE are still some people who 


question whether women can sell life 
insurance. 

Probably the best answer is the an- 
nouncement of the Equitable of New 
York that 41 women have qualified for 
the various clubs and that five of these 
women have made the quarter million 
organization. The other 36 belong to 
the various district century clubs, 19 
in the east, three from the south, 11 
from the central states and three from 
the Pacific coast. 

Some years ago the Equitable went 
about establishing women’s depart- 
ments very much along the same lines 
as any company goes out to establish 





Is Unjust 


this company has been criticised re- 
cently for not lending freely as herto- 
fore on real estate. 

“Those who criticise so freely ignore 
the fact the city’s most prominent finan- 
cial institutions did all in their power 
during the period of the war to buy all 
the Liberty bonds they could possibly 
absorb. This company, for instance, took 
$60,000,000 of the Fourth issue and $30,- 
000,000 of the Fifth. The total of our 
subscriptions to the bonds of the United 
States and Canada was, approximately, 
$120,000,000. In order to do this, we 
were obliged to borrow $33,000,000 to 
cover our purchases of the Fourth issue, 
and another large loan will have to be 
obtained to pay for our ‘Victory’ sub- 
scription. About $20,000,000 of these 
loans are still unpaid. 

“In addition, our excess losses last year 
and up to the present time, due to the 
epidemic of influenza and. pneuomnia, 
totaled in the neighborhood of $25,000,- 
000. We now have to strengthen our- 
selves against a possible recurrence of 
‘these dreadful epidemics this year. 

“When we recently announced that 
some time must elapse before we could 
again consider applications for loans on 
real estate, or new building operations, 
we meant precisely what we said. We 
did not make that statement because we 
did not wish to make new loans, or be- 
cause we had lost any of our faith in 
real estate as a good security, but be- 
cause we had gone in debt to, help our 
government during its time of trouble, 
and because these debts must be paid 
now, as quickly as possible.” 


Advertising 

performance. It is continuity which 
makes it successful. It belongs among 
the necessities of life, which, like food 


and sleep, must be constantly repeated to 
get the initial effect. The meals one ate 
a week ago are not keeping you alive to- 
day. A fairly regular succession of meals 
is necessary or there would be a vacancy 
in your territory. Your ‘business needs 
nourishment in the same way. The ad- 
vertising you did last month was for last 
month. You carry something of it with 
you just as you carry in your system some 
of the nourishment from last Thursday’s 
dinner. But you cannot travel on that 
and your business cannot travel on occa- 
sional spasmodic advertising.” 


agencies throughout the country. The 


In a statement to the agency force 
of the Equitable Life of New York con- 
cerning the death of Vice-President 
John B. Lunger, President W. A. Day 
Says: : 
The Equitable Life has suffered an ir- 
reparable loss in the unexpected death 
of John B. Lunger. Mr. Lunger was 
elected vice-president March 21, 1912, 
and during the last seven years the so- 
ciety has profited by the diligent and 
efficient services of an insurance man 
familiar with every branch of the busi- 
ness, and experienced in all departments 
of insurance management. Coming to 
the Equitable with a fresh eye and alert 
mind, Mr. Lunger quickly grasped the 
problems needing solution, and united 
with his fellow officers in dealing with 
them. 
In addition to his regular duties as 
vice-president and the president’s first 
assistant, he was given supervision over 
the field forces of the society. But his 
services were as useful in connection 
with actuarial problems as with ques- 
tions of administration and the stimula- 
tion of business. The society’s accident 
and health department was established 
at his suggestion, and was organized 
under his supervision. 

Mr. Lunger was the architect of his 
own fortunes. By diligent study he 
fitted himself for important responsibili- 


ties, and by untiring diligence he 
climbed the business ladder rung by 
rung. From childhood until the after- 


noon of the day of his death he was 
diligent in business, but he found time 
for general reading, and gained cultiva- 
tion and a high appreciation of the beau- 
ties of nature and of art. He was firm 
in his opinions but was patient, consid- 
erate and open to conviction. 
He was a patriotic American. 
the war 


During 
he worked diligently in aiding 


the government, and in stimulating a 
loyal spirit among our people. And he 
was constantly active in rendering 


friendly services to our soldiers and 
sailors at home and abroad. 
Mr. Lunger spent Wednesday, 
of June, at his office attending to the 
business of the day. In the evening he 
was the guest of Morgan J. O’Brien, at 
a dinner at the Waldorf-Astoria. While 
at this dinner he told one of his fellow 
guests that he congratulated himself 
on feeling younger than his age. A few 
moments thereafter he was dead. 
Funeral services were held at St. 
Thomas’ Church, June 14, at 11 o’clock. 
The officers of the society, many mem- 
bers of the office force, many managers 
and agents, men of prominence, officials 
of life insurance companies and other 
corporations, and a host of friends, were 
in attendance. In the afternoon he was 
laid to rest in the cemetery of the little 
village in which he was born, beside his 
mother, whom he supported from boy- 
hood as long as she lived, and under the 
shadow of a monument erected to his 
father who fell in our Civil War and is 
buried at Arlington. Mr, Lunger’s asso- 
ciates at the home office and in the field, 
and a multitude of friends throughout 
the United States, will mourn his loss. 


the 11th 


the Mutual 
studying its 


The management of 
Benefit Life is attentively 
field force, in an effort to discover the 
right man to succeed A. A. Drew as 
superintendent of agencies; a post Mr. 
Drew recently resigned to take the 








3otein, B. Mann, A. Levine, Rose Simon, 
E. J. Ellison, New York; A. L. Hirsh- 
berg,’ F. E. Shaal, R. S. Davidson, E. 





result is that today, the Equitable has 
a women’s organization that is pro- 
ducing as much business annually as 
some small companies get from their 
entire organization. In fact there are 
quite a few old line institutions in the 
country who would be proud of 41 
producers of male persuasion who 
could qualify for their $100,000 clubs. 
The women who have qualified follow: 

QuartTER-MIiLLIon CLus. — Mesdames 
B. Solomon, New York; T. Lachman 
and R. N. Lewis, San _ Francisco; 
Misses B. Strauss, Pittsburgh and E. 
C. Woodward, N. Y. 

Century CLuss.—Mesdames 


Sra. 


J. Felton, Boston; M. De Walt, L. M. 
Weller, C. Ricketts, Pittsburgh; M. E. 
C. Marshall, Little Rock;-M. P. Tagg 
Atlanta; M. K. Alexander, Chicago; 
G. Kolinsky, Cleveland; V. F. Crosby, 
St. Louis; M. Shepherd, Minneapolis; 
Rk. D. Bower, Helena, and the Misses Rose 


Albers, M. V. Smith, E. K. Bauer, L. 
B. Lieb, V. Tauszky, F. Wolfe, A. A. 
Russell, New York; M. Burns, Louis- 


ville; H. Wolfe, Vera A. Camp, Chi- 
cago; M. Stotter, Cleveland; J. Cock- 
rill, “St. Louis; E.’-E: Brant, A. M. 
Butner, Minneapolis; G. B. Cassell, 
Kansas City; M. Durnerin, Los An- 





important Chicago general agency for 
the company. A decision in the matter 
has not been reached, = is it likely 
to be for some weeks yet 

The Mutual Benefit Life holds to 
the general agency system of securing 
its business; feeling that such practice 
is better adapted to its needs than the 
branch office plan, now popular with 
certain companies. Territory with the 
Newark company is apportioned to a 
field man in accord with its possibilities 
and the ability of the general agent 
to develop them. Thus in the wealthy 
and thickly populated sections, terri- 
tories are comparatively small in area 
—Illinois for example, being divided 
into three districts. In the Rocky 
Mountain field, on the other hand, a 
general agent might have supervision 
over several states. 

While general agents are allowed 
wide latitude in the selection of 
solicitors for their respective offices, 
the company requires that the record 
of each applicant be very critically 
investigated, and a full report of the 
findings sent to the home office. 
In-common with other tife com- 
panies, the Mutual Benefit has en- 
deavored to gain recruits for its so- 
liciting force from returned soldiers 
and sailors, and has a rumber of such 
upon its staff. How successful these 
will prove to be, remains to be seen, 
sufficient time not having elapsed in 
which to pass proper judgment. 

Its general agents, almost without 
exception, are graduates from the ranks 
and the man who makes good in a 
district is assured of a larger post 
wherever opportunity occurs. This as- 
surance stimulates ambitious men to 
do their utmost, and creates an esprit 
de corps largely responsible for the 
heavy business writter py the com- 
pany year after year. 

In sparcely settled territories, the 
Mutual Benefit Life uses part time 
men; these for the larger part being 
bank cashiers, real estate agents or 
teachers. Not frequently part time 
men meet with such success in solicit- 
ing as to induce their devoting them- 
selves wholly to life insurance work. 
While the company employs some 
women agents, their number is limited, 
and the management has no thought 
of creating a special women’s depart- 
ment. Policies are issued by the Mu- 
tual Benefit upon the lives of women, 
but only to those who are self-support- 
ing, or. possess independent incomes. 

In the meantime the field super- 
visory work is being well taken care 
of by William H. Tennyson and C. C 
Hills, assistant agency superintendents, 
who had long been Mr. Drew’s aids, 
and are thoroughly conversant with 
the company’s managerial policy and 
in intimate touch with agency men and 
conditions. 


The proposal to exempt Commis- 
sioner Hardison of Massachusetts from 
the provisions of the state law that 
retires state officials when they reach 
the age of 70 years failed when the 
state senate refused to reconsider the 
bill by which it had rejected the pro- 
posal. 

E. D. Lacy, formerly actuary for the 
Dakota Life, has been appointed as- 
sistant actuary for Northwestern Na- 
tional Life. 

Harold A. Hauenstein of St. Paul, 
— agent of the Phoenix Mutual 

Tife and son of Manager Fred W. 
Hauenstein of the company there, has 
been selected as war risk insurance 
officer for the Minnesota body of the 
American Legion. Mr. Hauenstein 
was formerly in the army and is well 
posted on insurance. He will give ex- 
pert advice on the government insur- 
ance plan and will assist in appointing 
insurance officers in every post of the 
state. He will receive complaints and 





geles; N. Alloway, Portland, Ore. 


answer questions concerning insurance, 
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. In conferring the degree Dean Andrew 
' Fleming West of the graduate school 


— 


allotments, allowances, compensation 
and service pay. He has given much 
time and study to the subject and is 
exceedingly well posted. 


At the annual commencement at 
Princeton University the honorary de- 
ree of master of arts was conferred 
on Manager Edward A. Woods of the 
Equitable Life of New York at Pitts- 
burgh and former president of the Na- 
tional Life Underwriters Association. 


referred to Mr. Woods as an authority 
on life insurance and a man who has 
given much time and thought to the 
subject of proper selection of men for 
particular lines of business activity. 
In other words, Mr. Woods has cham- 
pioned the cause of putting round pegs 
in round holes. 


Col. Josiah H. Kellogg, former edi- 
tor of the old insurance magazine, 
“Black & White” of Chicago, the oldest 
member of the Chicago Press Club, 
died last week in Chicago at the age 
of 83. He was invalided home from 
the Civil War after being wounded at 
Gettysburg. Col. Kellogg was a fa- 
miliar figure in his day and well known 
to insurance officials. In 1899 “Black 
& White” was purchased by THE Na- 
TIONAL UNDERWRITER. 5 

R. F. Reitter, formerly assistant 
actuary of the Central Life of Des 
Moines, has become the actuary of the 
Dakota Life of Watertown, vice Ed 
Lacy, who goes with the Northwestern 
National of Minneapolis. 


W. F. Rodgers of Bismarck, N. D., 
general agent of the Bankers Life of 
Des Moines in North Dakota, is dead. 
Prior to going to North Dakota he 
was for 40 years a citizen of Minnea- 
polis where he was engaged in the 
life business. 

C. B. Knight of the Denver agency 
of the Bankers Life of Des Moines, 
will hold a meeting of his men on 
July 4, and it will be a rousing celebra- 
tion of Independence Day. One of 
the big features of the day will be the 
presentation of a gold medal to the 
member of the agency who produces 
the greatest amount of paid-for busi- 
ness for the first six months of the 
year. Another event will be the pre- 
sentation of gold honor emblems to 
the men who have qualified for mem- 
bership in the $200,000 Club up to July 
1, of this year. 


Ed Henderson, who sells insurance 
for the Bankers Life of Des Moines 
in Hopkinsville, Ky., relates that he 
was recently called from his home one 
evening by a farmer who asked to take 
out insurance. Mr. Henderson made 
an eight-mile drive and worked in the 
dark, but he got the application and 
check with it. When the business was 
finished, his applicant held up a lantern 
and showed him a sign which said, 
“No Insurance Agents Admitted.” The 


INSURANCE STOCKS 
BOUGHT AND SOLD 


Quotations Furnished 
SMITH-MARTIN COMPANY 
Harrison 4050 


208 So. La Salle St. 
CHICAGO 
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lowa Life Insurance Co. — 


HOME OFFICE 
WATERLOO, IOWA 


MT 











OPPORTUNITY 


Supervisor wanted in Iowa Territory 


Salary and Traveling Expenses 


HM 


F. A. Ferguson, President 


HALE LAN 


ETT Mn 


applicant explained that he had pre- 
viously held a poor opinion of all life 
insurance salesmen, but that he had 
heard so favorably of Mr. Henderson 
and of the insurance which he was 
selling that he had decided to apply 
for some and sent for Mr. Henderson 
after dark so that he would not see 
the sign. 


James Scott, F. A. H., for the past 
five years in the actuarial department 
of the Home Life of New York, goes 
with the Aetna Life on July 1. His 
particular work for the Hartford com- 
pany will be in connection with group 
insurance. 

Miss Dorothy Dryden, daughter of 
Forrest F. Dryden, president of the 
Prudential, and Mrs. Dryden, was mar- 
ried on Saturday afternoon to New- 
combe Chandler Baker, a young New 
York business man. The ceremony was 
held at the country home of the bride’s 
parents at Bernardsville, N. J., and was 
a notable event in social circles. 


Insurance is the most abundantly 
organized business in the world. There 
are organizations without end, but now 
and then, however, an organization 
springs up with a real end in view. One 
of these is the Sanitary Club at the 
home office of the American Central 
Life. The Sanitary Club is not really 
new, as it reinsured the activities of 
the Five O’clock Club, famous in’ life 
company circles. The new club has out 
a new policy and adopted a new set of 
rules, made necessary when Indiana be- 
came a part of the Great American 
Desert. 








LIFE AGENCY CHANGES 




















CHANGE MADE IN DETROIT 





William S. Reeve Becomes Manager 
of the Union Central Life, Suc- 
ceeding J. G. Albright 





Jesse R. Clark, president of the Union 
Central Life has announced that J. G. 
Albright, for the past 12 years manager 
for the Union Central in Michigan, has 
retired and will hereafter give his time 
to work in special lines of the business 
for the same company. Mr. Albright 
has a long and honorable record with 
the Union Central and is retiring from 
the position of manager at his own 
request because of the severe demands 
made upon his energies. He has not 
been in good health for several years, 
in fact has been upon the verge of 
nervous prostration for some time. Mr. 
Albright has been 32 years in the con- 
tinuous service of the Union Central 
Life——two in Ohio, 18 as state agent 
for Wisconsin and the last 12 years as 
manager in Michigan. 

Mr. Albright will be succeeded as 
manager of Michigan by William S. 
Reeve who for the past 12 years has 
been with the Northwestern Mutual in 
Colorado. There he went with his 
brother-in-law, Jesse Wheelock and as- 
sisted materially in organizing that ter- 
ritory for the Northwestern. For the 
past two years he has been giving his 
time particularly to personal production 
in Denver. He was, previous to his 
connection with the Northwestern Mu- 
tual, in business in Chicago and is a 
Hoosier by birth, having been born at 
Plymouth, Ind. 

The Union Central agency in Detroit 
will be moved shortly to more commo- 
dious offices in order that the expand- 
ing business of the agency there may 
be properly cared for. In the mean- 
time, Mr. Reeve will conduct the busi- 
ness from the Free Press building. 





Old Line Life Appointments 


A. M. Arveson, for sixteen years county 
superintendent of schools at Antigo, 
Wis., has been appointed district man- 
ager of the Old Line Life with head- 
quarters at Antigo. 
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2 Agency Supervisors Wanted 


in Indiana 


Although we lead all com- 
panies for production in our 
home state, we are not yet 
satisfied. We have two terri- 
tories which must be better 
organized: one southeast 





For 2 men with records as personal producers and organ- 
izers we have an attractive Salary and Commission con- 
tract with an opportunity to build a large renewal ac- 


count. 


LINCOLN NATIONAL LIFE 


and one southwest. 


of policies. 


lowest in the country. 


for our agents. 


We want proved General Agency men. 


NOW OVER $85,000,000 IN FORCE 





FORT WAYNE, INDIANA 


From Pennsylvania Across to Idaho 


We write both Par. and Non-Par. 
insurance on all Standard forms 
Our sub-standard 
department has cut the rate of 
our rejections down to one of the 
It means 
practically 7% greater income 














The. Connecticut General Life 
Ins. Co. of Hartford desires a 
few high grade men to represent 
them in Central, Southern and 


Western Ohio. 


If not represented in your city, 
you will make no mistake to 


write today to 


BENJ. L. LEWIS, Mer. 


607-9-11 Brunson Building 
Columbus, Ohio 


Correspondence Confidential 


Chicago, Ii. 


I want to secure a few high 
grade men to represent 


The Connecticut General Life 


Ins. Co., of Hartford 


in Chicago and Northern 
Illinois. This is your oppor- 
tunity. Correspondence 
confidential. H. C. Castor, 
Mer., 905 Y. M. C. A. Bldg., 








Capt. L. A. Lead- 








better has been appointed district man- 
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Chicago’s Finest Hotel 


ERNEST J. STEVENS, Manager 


WHERE INSURANCE MEN MEET 


» 
v 
y 





Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodation. 
cated at the center of the insurance 
district it is the most convenient stop- 


ping place for the busy man. 


RATES: 
hed come =e $2 to $3 per day 
Room with detached ba’ “2 - « ) a 
Room with private bath © © = © $3 to $5 per day 
detached ime 1 $3 to $5 per Aay 
Room with detache -2ee er f 
Recess with private bath «© = © 2 $5to$8perday Par 
Connecting rooms and suites as desired mt 
All rooms at $5 or more are the same price |B) 
ao 


for one or two persons. 


Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 


meray a 
he rrrrrrrerrerisiilil ieee ieee eee eee Cea 


La Salle at Madison Street, Chicago 


Lo- 





Pata taraacacace ee 
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Peoples Life Insurance Company 


Frankfort - - - - - - - Indiana 


$ 1,000,000 
10,000,000 


Assets - - - - 
Insurance in force 


Of course we want salesmen 
Of course we will pay the right kind well. 


Nor do we consider former life insurance experience absolutely 
necessary, in order to succeed with us. 

If you are loyal, enthusiastic and industrious we will stand 
back of you. 


E. O. BURGET, 
Secretary. 


W. A. IRWIN, 
Supt. Agents. 





















George Washington Life Insurance Company 





Our 20 Pay Endowments at Ages 60, 65, 70 and 75, and our 
Monthly Income Coupon Bond Policies are growing in popularity. We 
are also writing all standard forms at low premium rates. If you area 
successful salesman, and a State Agency would be of interest, address 


JAMES A. EDGAR, JR., Manager of Agencies 





















We Want aq Must Be An Ohio Man, ana 


‘ Have a — of from winai a ap 
personal production annually, and be able 

Suvervisor 

* 

for Ohio 


Address 
Security Life Insurance Company of America 
1101 The Rookery, Chicago 




























to furnish first class personal and business 
references. 
The Leading Michigan Company 
for the fourth consecutive year led all Michigan Companies in new paid-for business issued in Michigan in 
1918. Over $3,800,000 new business paid for last year. Now has $13,500,000 in force. ; i 
A number of counties are open for General Agents and we invite Michigan men to investigate this op- 
portunity. We write Participating and also Non-Participating Insurance, Double Indemnity and Disability. 


Write Direct to 


M. E. O’BRIEN, President 


Home Office, Blessed Building 


DETROIT, MICHIGAN 






















Indiana National Life Insurance Co. 
INDIANAPOLIS 
Authorized Capital, $1,000,000.00 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE HAVE RELATIONS 


Our policy contracts are liberal and modern, having many Our Home Office is helpful; our agents are pleased witii 
features that appeal to agents and prospects. the treatment accorded them. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. ‘RENICK, President 

































We have something to offer in the way of a general agency that is 
very attractive to find with an old, conservative life company. It 


HOTEL WISCONSIN 


ll ed . : All ee ors) Big Hotel of Milwaukee 
ee ee communications | | HEADQUARTERS for INSURANCE MEN 
confidential. Address 77-P, care The National Underwriter. 500 Rooms-400 with Bath 








ager for the same company for the nine 
northern counties of Wisconsin. 





ADDY WITH IOWA COMPANY 





Changes Announced by Equitable of 
Des Moines for Minneapolis and 
Surrounding Section 





An important agency change has 
been made by the Equitable Life of 
Iowa covering its interests in Minne. 
apolis, Minn., and a considerable por- 
tion of the territory in central-western 
Minnesota. 

Hennepin county, which includes 
Minneapolis, has been divorced from 
the territory heretofore included in the 
Minneapolis agency, and a contract has 
been made with Willard C. Addy and 
the Minneapolis Insurance Agency, one 
of the largest agencies in the north- 
west, to cover Minneapolis and Henne- 
pin county for the company. 

Mr. Addy is one of the best and most 
favorably known life insurance men in 
the northwest and has been associated 
with the Guardian Life as manager at 
Minneapolis for four and _ one-half 
years. His personal business for 1918 
was over $600,000 nearly all of which 
was paid for. His reason for making 
the change is due to the opportunity of 
building a large agency with the added 
help of the men identified with the 
Minneapolis Insurance Agency. His 
personal premiums: placed with the 
Guardian during his association with 
it exceed $50,000. ‘ 

Several men with the Minneapolis 
Insurance Agency will give their time 
to life insurance, under the manage- 
ment of Mr. Addy, who becomes iden- 
tified with the corporation as one of 
the executives. 

B. E. Ellis, well known in the north- 
west, has returned to the service of the 
Equitable Life of Towa, and has been 
appointed general agent of the com- 
pany for the territory formerly at- 
tached to the Minneapolis agency, out- 
side of Hennepin county, and _ has: 
offices in Minneapolis. His business 
looms up sufficiently to justify the pre- 
diction that his agency will be one of 
the prominent producing agencies of 
the company. 





America National Appointments: 


J. H. Griffith of Oklahoma City has 
been appointed general agent of’ the 
American National of Galveston for 
southern Oklahoma. He was formerly 
connected with the Oklahoma National 
Life and has written a good business. 

W. A. Tharp of Enid, Okla., who has 
been an agent for the American National 
of Galveston, has been promoted to, gen- 
eral agent in northern Oklahoma 





Harvard Men with Royal Union 


Harvey and Philo Lange, who. were 
awarded degrees by Harvard University 
last week, will take up life insurance as 
a vocation. They become general agents 
for the Royal Union Mutual Life: of Des 
Moines, Iowa, and will locate at Du- 
buque, Iowa. 





Col. Harry S. Fuller 


Col. Harry S. Fuller, who retires July 1 
as general agent of the Northwestern Mu- 
tual Life at the home office in Milwaukee, 
intends to take up fiel@ work for the 
Northwestern after devoting some time t0 
rest and recreation, according to an official 
announcement of his retirement issued by 
George E. Copeland, superintendent of 
agencies. 

Capt. Clifford L. MeMillen, recently re 
turned from overseas service and for sev- 
eral years general agent of the company 
fat Madison, Wis., has been appointed gen- 
eral agent at Milwaukee and will take 
charge July 1. 

Members of the home office agency of 
the Northwestern Mutual gave a farewell 
dinner June 19, in honor of Col. Fuller. 


the speakers included Dr. C. E. Albright 
John M. Behting, Albert C. Olson, Frank 
P. Giloth, Russell W. Fish, L. K. Sands 
Jand P. J..Nolan. Dr. Albright is the laré- 
‘est individual producer of the Northwest- 
/ern Mutual Life and has been a member 














of the Fuller agency for ten years or more. 


James H. Derse acted as toastmaster and’ 
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IN ALL THAT IS GOOD 


IOWA 


AFFORDS THE BEST 





EERE 
RD 





ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


Des Moines, Iowa 








PATHFINDER to 
Western Insurance Stability 








@/Eaming over six per 
cent on its investments. 


g Low Rate of Mortal- 
ity. 


q Liberal Dividends. 


@ Policies that have a 
Selling Force. 


@ Agency Contrads 


~ that are Modern and 
Jus. 


q Has dealt with the 
public for twenty- 
eight years and holds 
the confidence of its 
patrons. 


q Writes both Annual 


and Deferred Policies. 








ROYAL UNION 
MUTUAL LIFE 


Insurance Company 


DES MOINES 
IOWA 





























NEWS OF LIFE POLICIES 





Books, etc. Su 





Values and all Cha: 


New Policies, Premium Rates, Dividends, Surrender 
nges in rg ey — 
pplementing “Unique - 
Digest,” published annually in May at $2.50 pom 
“Little Gem,” published annually in May at $1.25. 

















NEW RATES OF METROPOLITAN 





Increased Amounts Which Big New 
York Company Charges for Ordi- 
nary Policies 





The new rates of the Metropolitan, 
which are increased over the premium 
charges formerly made and which will 
go in effect July 1, have been promul- 
gated. For the principal forms of pol- 
icies the rates and rates for the dis- 
ability provision follow: 

End. at 85 10-Pay Life 


Age Prem. Dis. 
15..$14.67 $0.85 
16.. 14.96 .88 


26 18.64 1.25 
27 19.12 1.29 
28 19.63 1.34 
29.. 20.156 1.39 
30 20.72 1.44 
31..°21.31 1.49 
32.. 21.93 1.55 
33.. 22.58 1.62 
34.. 23.27 1.69 
35 24.00 1.76 
36 24.79 1.84 
37 25.61 1.92 
38 26.47 2.22 
39 27.39 . 2.11 
40 28.37 2.22 
41 29.41 2.34 
42 30.51 2.46 
43.. 31.68 2.60 
44.. 32.94 2.75 
45.. 34.27 2.92 
46.. 35.68 3.10 
47.. 37.19 3.31 
48.. 38.81 3.55 
49.. 40.53 3.81 
50.. 42.36 4.12 
51.. 44.33 4.48 
52.. 46.41 4.91 
53.. 48.65 5.44 
54.. 51.04 6.09 
55.. 53.58 6.95 
56.. 56.31 ... 
57.. 59.23 
58.. 62.35 
59.. 65.71 
60.. 69.32 
61.. 73.19 
62 77.35 
63.. 81.82 
64.. 86.05 
65.. 91.86 
10-Yr. End. 
Age Prem. Dis. 
10..$95.84 ... 
11.. 95.87 
12 95.91 
13 95.95 


oe 5 ere 
15.. 96.03 $0.50 
16.. 96.07 y 


37.. 98.06 1.26 
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43.88 


45.51 1.17 
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$27.54 $0.61 
‘61 


27.6 -64 
27.69 68 
27.77 71 
27.85 74 
27.95 78 
28.06 82 
28.16 86 
28.27 91 
28.41 95 
28.54 1.01 
28.70 1.06 
28.86 1.13 
29.04 1.20 
29.24 1.27 
29.45 1.36 
29.70 1.42 
29.96 1.48° 
30.25 1.53 
30.57 1.60 
30.93 1.66 
31.32 1.73 
31.75 1.81 
32.23 1.89 
32.76 1.97 
33.35 2.07 
34.00 2.17 
34.72 2.27 
35.50 2.39 
36.38 2.52 
37.34 2.67 
38.38 2.83 
39.56 3.02 
40.82 3.24 

3.51 

3.82 












THE GUARDIAN 
LIFE. INSURANCE COMPANY 
OF AMERICA 


Established 1860 Under the Laws of the State of New York 





New Insurance paid for in 1918.......... $24,657,927.00 
Total Insurance in force, January |, 1919. .179,410,731.00 
, Er erate eter eer av alles 56,111,806.00 
Surplus assigned and unassigned.......... 4,999,205.00 


New issues in 1919 being paid for at the 
rate of over $33,000,000.00 annually 





For information concerning a direct agency connection, address 


T. LOUIS HANSEN 
Vice-President and Agency Manager 


50 UNION SQUARE, NEW YORK CITY 














The Masonic Mutual Life Association 


Of the District of Columbia 
Chartered by Special Act of Congress, March 3, 1869 
The Security of the Old Line 
The Economy of the Fraternal 


Select work, with big returns to high class representatives. For terms 
and territory, write to 


WM. MONTGOMERY, President and Gen. Mgr. 
New Masonic Temple Washington, D. C. 








The Toledo Travelers Life Insurance Company 


SECOND NATIONAL BANK BUILDING, TOLEDO, OHIO 
Want Producing Agents for Ohio Territory 
Opportunity for Advancement 
On Agency Matters Address E. W. GAGE, Secretary 








Frans Nelson, President _ 











Pioneer Life Insurance Co. 
of America KANSAS CITY, MO. 


Organized 1907 John W. Cooper, President 
EVERYTHING NEW BUT THE NAME 




















In the Center of the U. S. A. 


is located a big, vigorous, and growing institution of 
life insurance. 


Our geographical location enables us to render excep- © 
tional service to our policy holders and field force. 


Over $180,000,000 of insurance in force. 
INVESTIGATE FOR YOURSELF 


Missouri State Life Insurance Co. 
SAINT LOUIS, MISSOURI 
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1867 THE 1919 


EQUITABLE LIFE oF IOWA 


Announces New Policy Forms 
INCORPORATING: 
Increased Total Disability Benefits 


Double Indemnity Benefits 


and 


Other Increased Benefits and Privileges 
Low Net Cost and Best Service to Policyholders 














For Agency Connections, Address HOME OFFICE, DES MOINES 7 


| 






















The Minnesota Mutual Life 
INSURANCE COMPANY 


E. W. RANDALL, President T. A. PHILLIPS, Secretary-Actuary 
We have just entered 


THE STATE OF KANSAS 


We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 


For Particulars Address 


E. S. ALBRITTON, Supt. of Agencies, Saint Paul, Minnesota 





















THE FARSEEING AGENT KNOWS 










> The demon- 
that his strated values 
abilities linked offered your 
up with the Smoruar Bs ll 
policies of uWuIFE INSURANCE COMPANY CONFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 





















CONSERVATION OF BUSINESS 


We are transferring, reinstating, revamping and cleaning up indebted policies for a number of Life 
Companies, thus standardizing and conserving the business, increasing the income, preventing lapses, 
and keeping the policyholders satisfied and at practically no expense to the Companies. 

Qur references cover eighteen years of satisfactory service, and we respectfully solicit your patronage. 


THE OTIS HANN COMPANY, Inc. 
10 So. LaSalle St. Chicago, Illinois 





















We write all forms of up to date life and accident policies, issuing more than twenty 
different policies in each department. We are looking for a responsible man for 


TOLEDO, OHIO 


We have over two hundred life policies in force in Lucas County. The Company 
will get behind a producing General Agent. If you believe you are the right man, write. 


The Gem City Life Insurance Co. Dayton, Ohio 
I. A. MORRISSETT, Vice-Pres. and Gen’! Mgr. 


















MASONIC LIFE ASSOCIATION 


MASONIC TEMPLE (Commenced Business 1872) BUFFALO, NEW YORK 
SOUND PROTECTION AT COST 
Accumulated Surplus Over $400,000.00 
To Free and Accepted Masons Only 
Over $9,000,000.00 Paid in Benefits 
Agerts Wanted. Liberal Terms. Exclusive Territory. For Agency or Membership, Address 
NELSON O. TIFFANY, President and Manager 
MASONIC TEMPLE; BUFFALO, N. Y. 












































EXCELLENT OPPORTUNITY for Reliable, Energetic men to 
represent us in the states of Illinois and Missouri with direct 


Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY OF COLORADO 


THOS. F. DALY, President 
DENVER, COLORADO 





TELLS OF BANK PLAN 


MASSACHUSETTS’ REPORT OUT 





Savings System Has Nearly $12,000,000 
of Insurance in Force, With 
26,000 Policyholders 





BOSTON, MASS., June 23.—The 
savings bank life insurance system 
of Massachusetts observed its eleventh 
birthday on June 22, and a general re- 
port of the work of the system has 
been given out by the state commis- 
sioners. The system shows nearly 
$12,000,000 of insurance in force, repre- 
senting more than 26,000 policyhold- 
ers. he premium income is now at 
the rate of $30,000 a month, there hav- 
ing been received from policyholders 
during the eleven years more than 
$1,676,508. During that time more than 
$239,000 has been paid in death claims, 
and $112,000 has been paid to policyhold- 
ers in cash on surrender of their policies, 
besides $226,000 in cash dividends. The 
fund now held for the benefit of policy- 
holders amounts to $1,200,000. 

Four savings banks have established 
insurance departments and sixty-five 
other banks scattered throughout the 
state have become public agencies for 
the four issuing banks. 


Maximum on One Life $4,000 


Each insurance bank may write not 
more than $1,000 on any one life, so that 
the maximum amount on one life is now 
$4,000. Hundreds of policies are for only 
$100 each. Every policy shares in the 
net profits and each policyholder re- 
ceives a dividend check at the end of the 
year. . 

With the development of the work em- 
ployers of labor became interested to 
take out group policies on their em- 
ployes and many of these group policies 
are now in force through the savings 
banks, each employe being insured for 
a stated amount, the insurance to be 
paid to his family if death occurs while 
he is in the employ of the company. 


Campaign for Sickness Insurance 


Coupled with this plan for group life 
insurance the savings bank life insur- 
ance department has been conducting a 
campaign among the workers for volun- 
tary insurance against sickness. This 
has resulted in the organization of thou- 
sands of workers who are paying 10 
cents a week to provide themselves with 
a certain income when sick. To the 
fund thus provided the employer usually 
makes a contribution, although the fund 
itself is controlled entirely by the em- 
ployes. 
The state maintains a small corps of 
workers whose function it is to inter- 
view employers and employes and ex- 
plain the various plans offered for the 
benefit of the workers. The headquar- 
ters of the department is at the state 
house. 


National Life U. S. A. 


The National Life U. S. A. announces 
that after July 1 it will discontinue the 
issuing of joint policies on husband and 
wife except on the twenty year endow- 
ment form. 


Condition of United States Life 


The United States Life of New York 
has just been examined by the New York 
department, the report, which is of Dec. 
31, 1918, showing admitted assets of 
$7,220,304, reserve for outstanding poli- 
cies of $6,645,808, for other liabilities of 
$355,282 and a net surplus of $55,213. 

The report concludes—‘In the last 
three years the ledger assets have de- 
creased $273,603, and the reserve liability 
decreased $278,913. Surplus has decreased 
from $141,321 to $55,213.” 


Peoria Double Allotment 


During May, president’s month, in 
honor of President May agents of the 
Peoria Life wrote $2,567,568 worth of 


business. The quota set for the month 
was $1,500,000 nearly $400,000 greater 
than the amount written during the 
month of May last year. The amount 
written in excess of the allotment is 
$1,157,568, or more than the allotment 
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Many a life insugance agency 
man or general agent has said 
that fire insurance men and men 
who write miscellaneous insur- 
ance business do not make good 
life insurance producers. And 
they have cited reasons and 
given examples. They have con- 
vinced themselves and many 
other people. 


But 


Actual Facts Won’t Bear 
Them Out 


A careful and accurate study 
of the lines of business from 
which successful producers of 
life insurance come shows that 
none furnishes a larger percent- 
age of the total of successful life 
men than the general insurance 
business. The Carnegie Institute 


of Technology at Pittsburgh 
made a careful research. 

The institute found that in 
1916: 


26 percent of the successful pro- 
ducers came from general insur- 
ance and real estate offices 


while only 15 percent came from 
clerical positions; 


10.7 percent from the ranks of 
salesmen; 


9.6 percent from the banks; 


6.2 percent from the mercantile 
business; 


5.7. percent from the teaching 
forces; 


26.8 percent from miscellaneous 
lines. 


A new Underwriters’ Hand- 
Book of the Northwest, showing 
all of these general insurance 
men (in fact, all insurance 
agents) in the states of Minne- 
sota, North Dakota and South 
Dakota, has just come from the 
press of The National Under- 
writer. 


Other interesting information 
is the amount of insurance writ- 
ten and the amount in force for 
each company in the three states 
at the end of each year for the 
past six years. 


The directory is bound in kera- 
tol (flexible) and is of a size con- 
venient for either office or trav- 
eling work. 


The National Underwriter 


1362 Insurance Exchange 
Chicago 
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QOne-fourth of our Seen and Heard |} The Agents of the 
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New England Mutual Life Insurance Company, 


























wes tales by Wis What They Are Talking About 

consin peop le al reabemademiaicca | After another Year of Splendid Success, 
ready insured in this ss Rimini eacetaa dee ca «||| Face the New Responsibilities resulting from the War, 
Company. a whole business is more brisk, and is 


being written in larger amounts pro- 2 ¢ by by 
portionately in the country districts with the Determination to give that 
Q@acdian fife than in the large cities. However, in 

IN WISCONSIN ONLY the large cities there are more big poli- 


cies being written now than for some Generous Service which is making Life Insurance 


months past. The theory is that moneyed 


Cc L M ILLER men feel that prosperity is here to stay, 
| * * 


and is not a temporary condition. Hence 


* they are investing in larger amounts of |, ; 1 
Director of Sales insurance. So far as the country is con- A Universal Necessity 
MADISON, WIS. cerned, almost every man is a prospect. 





The farmers are making money and even 
the farm hands are good insurance pros- 
pects. If a man is an insurable risk 


THE PEOPLES LIFE || cout. Therefore an pre: wating 
ittle time in selecting. He can drive up ° e 
INSURANCE CO, |/22 sown tne countevsiae, sop at «|! "The Reinsurance Life Company 


N all sides. In the city more time is oc- e 
ow convert- cupied in making a search for prospects f A 
who can afford to take insurance. For oO merica 


ing Industrial instance, many of the salaried men are 


































ihe a not in a position to purchase insurance Des Moines, Iowa 

tf policies to because their salaries have not increased 

i Oo di proportionately with the cost of living. 
‘ rdinary There are an abundance of prospects in ‘ i r ¥ : e 
a the cities, but they have to be located. The first strictly American Company in the field doing an exclusive 

Splendid op- get Life Reinsurance business 

pet COMMENT ON MILLER’S ADDRESS ? 
portunities for Considerable interest has been taken 
good men in the very forceful address of Agency 
e 


Director H. T. Miller of the New York REINSURANCE ONLY 


mini Life at Minneapolis, which was given 
recently before the Minneapolis Life 
Address Underwriters’ Association and part of it 


t ) Correspondence Solicited 
; reprinted in The National Underwriter. 
P ELON A. NELSON In this address Mr. Miller struck straight 
from the shoulder at bank employes who ° 
temo Office Building ene act as life insurance helpers and steer- H. B. HAWLEY, President F. D. HARSH, Secretary 
Chi CHICAG ers. He castigated the banks severely 


for allowing employes to step in and 
take business away that had been cre- 
ated by a life insurance agent by di- 
verting it to another agent who had 


| FEDERAL UNION LIFE gay yg ore ect nig > ge a C t l St t 
" | Insurance Company life insurance man said that very fre- en ra a es 


quently the same condition arises among ™ 
| Cincinnati, Ohio insurance men themselves. An agent 
| may apena consiaeranie ume ana ceort || I iTe Insurance Compan 
g | has just issued a very interesting booklet in creating in a prospect a desire for 
- e insurance and may have brought him to 4 
“Suggestions for Increasing || the point where he is willing to sign St. Louis, Mo. 


9 -§ | the application. Along comes an agent 
Your Income of another company, with a special low- 


rate policy of some character, and by 
and would be pleased to send a copy to every mere matter of price, sweeps him away. 
Life, Fire and Accident Agent in Up to that time the prospect was thor- 
cughly satisfied with the contract he was . 
ig | Ohio, Illinois and Kentucky to receive. The agent that created the Insurance in force - - $37,000,000.00 
| business derived no benefit from it. A 
J) competing agent with a special policy 
rushed in and got the benefit. 


| fl 19,712 LEADS|| .... . == 


A bill in the Pennsylvania legislature JAMES A. McVOY 
were ph ads among Fidelity field men in 1918— authorizes fraternals to create subordi- 
ee 
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. oe . 
the reault of our direct mail advertising. This is agency | | "te lodges. This measure puts these or- Vice-President and General Manager 
| co-operation on a vast scale and explains wh ae ganizations under the supervision of the 
writi ~ he insurance commissioner who now has no 
| riting more business than at any time in our history. h ; 
} The Fidelity operates in 40 states. Full leve! net ee ee ee 
on | Premium reserve basis. Faithfully serving insurers Bruce T. Bullion, commissioner of Ar- 





: | 18 kansas, is making plans for a school of 
it- | since 1878. Insurance in force over $150,000,000. instruction for representatives of the 36 
| AFEW AGENCY OPENINGS FOR THERIGHTMEN'| | “ogre Siteroa)S if will ‘be conducted by 
res : 


| F. M. Speakman of Philadelphia. 
he -THE FIDELITY MUTUAL LIFE The Sioux City, Ia. district of the 
Metropolitan Life brought home from the 
| INSURANCE COMPANY, PHILADELPHIA _— City meeting two =, denot- 
Walter LeMar Talbot, Presiden ing largest production in April both in 
ra- : _ ° Iowa and throughout the entire south- 
| 2 western territory of seven states. 


Once an 








Dividend bl ly if th t S e Lif 
a renta gietits "Eds ect pala ‘on “is Illinois Life 
| ALWAYS A PLACE FOR || 22tic'eg 2 Wisconsin, until after the. third GREATEST 


GREATEST 
yided b d he 1 - M 
DEPENDABLE AGENTS || tins ine payment of ‘alvidenas In that ILLINOIS an 


























ILLINOIS 
state. 
Cr | 4 j a : 
Those who can not only write applications A bill declaring it unlawful for any in- COMPANY Always an COMPANY 
but deliver policies, and are energetic in their surance or surety ea Laney = —_ ° ° e 
| me . Good insurance company, to transact business | | 
| men. Soe Seay Set came in Pennsylvania except through duly con- [llinois Life 
} Uni M —— ay ie my —_—- — reside 
| on i within the state, has been introduced in 
— Life Insurance the Pennsylvania legislature. M an 
ompany Corporal Raymond Fuchsgruber, Apple- 
Arthur L. Bates, President, Portland, Maine ton, Wis., representative of the Pruden- 
| Address ALBERT E. AWDE tial, ap a: his — — an ab- ‘ 
| . sence of nearly months in the military WANT r DM 2 
7W. Madison —. of Agencies, service, during which time the position aE Babette eatin WANTS GOOD MEN 
Chicago, Ill. was aed by Raymond Kasten of Apple- AND AND 
ton. r. Kasten resigned in favor of Mr. WILL PAY THEM WEL! / 
— Fuchsgruber. L \ ELL WILL PAY THEM WELL 
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LIFE INSURANCE CO. OF AMERICA 





Farmers National Life Bldg., a°v"ex ve CHICAGO, ILL, 


FARMERS NATIONAL 











“THE WEST COAST LIFE” 


Offers splendid opportunities in the West in a live 
organization that last year produced over Twelve 
Million Dollars in applications for new insurance. 
Ask for the current copy of THE PIONEER. 


WEST COAST SAN FRANCISCO LIFE INSURANCE COMPANY 


376 Pine Street SAN FRANCISCO 








The Midland Mutual Life Insurance Company 


COLUMBUS, OHIO, 


An OHIO Company, writing policies on OHIO p le and k 


ing OHIO 
money in OHIO for the development of OHIO industries 





Admitted Assets.......:..........0.5.; covcee$ 3,286,468.00 
Insurance in Force...............-ee+0 06 wea 26,191,875.00 
Surplus to Policyholders...... a paeeeeeoneee 383,467.00 


New Continuous Monthly Income Policies 
Bplendid opportunities for AGENTS in many sections of Ohio. We solicit inquiries from responsible parties. 


Dr. W. O. THOMPSON G. W. STEINMAN 


President Secretary 











Combination Accident and Health Policy 
$6,000.00-12,000.00—$25.00 per week 
$24.00 a Year 


Membership 74,296 Claims Paid $1,715,549.36 


Unusual Agency te ogg 8 at present in 
Wisconsin, Mi and Iowa 


Our Leading Salesman in 2018 made more than $9,000.00 


BUSINESS MEN’S ACCIDENT ASSOCIATION 


W. T. GRANT, Secretary KANSAS CITY, MO. 
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Selling Suggestions 
By Successful Men 





The Fidelity-Mutual has gleaned the 
following selling suggestions from the 
experiences of successful salesmen: 
Says the prospect, “I wouldn’t mind 
taking the policy, but my wife objects 
toxal;.” 
“But, my dear man, I am not selling 
you this policy for the benefit of your 
wife; it is a policy that is to be paid 
to your widow. I know there are wives 
who object.- But in all my experience 
—and I’ve seen a good many claims 
paid—I- have yet to meet the widow 
who objected to taking her insurance 
money.” 

KK ook 
“It costs too much.” 
“Perhaps the cost does seem high, 
but I didn’t fix the price. The com- 
pany didn’t fix the price. It is fixed 
by the immutable law of mortality, and 
that’s a law that Congress and all the 
state legislatures combined couldn’t 
change if they wanted to. Maybe you 
wouldn’t think the cost of insurance so 
high if you clearly understood your 
life and death chances.” 


oe ake Oak 
“IT have all the insurance I need.” 
“Well, you have been a liberal pro- 
vider for your family—fine home, de- 
lightful surroundings, good clothes, 
bountiful table—but. did you ever sit 
down and compare the income your 
insurance would produce with the in- 
come you produce? Did you ever sat- 
isfy ‘yourself that your family’s income 
after you are gone will enable them to 
live as comfortably as they live now? 
Most men look at this question of in- 
surance through the wrong end of the 
telescope. They think of their insur- 
ance in a lump sum. They see prin- 
cipal instead of income. Each $1,000 
of insurance will replace $5 of your 
present monthly income. Have you 
enough?” 
OK: cake, Sak 
“For the young man it is all right, 
but I’m too old to insure.” 
“You are like a good many other 
men who have the notion that the older 
you are the more it costs. It doesn’t 
do anything of the kind. Life insur- 
ance costs exactly what it is worth, 
whether you are 21 or 51. It doesn’t 
make any material difference whether 
you begin in your twenties or begin in 
your fifties, it costs the same. It is all 
worked out on the law of average. The 
man who goes in at 21 pays less each 
year, but he pays longer. The older 
man pays more each year, but, on the 
average, his beneficiary will be paid 
just that much sooner.” 
* * 

“But I don’t need life insurance.” 

“Maybe you don’t need it—now. But 
life insurance is different from over- 
coats, shoes, and things like that; when 
you really need it, you can’t get it. 
Life insurance companies insure only 
healthy men.’ 

nae =e 

It was a former policyholder. He 
had carried $1,000, but let it lapse. The 
agent opened up this way: “Mr. Blank, 
I understand your wife has lost $1,000. 
If I can hand it back to her, would 
you be willing to pay a reward of say 
$30?” Mr. Blank, of course, insisted 
that his wife had not lost any money 
and inquired what the agent was driv- 
ing at. He found out. 


kee 
Charles Warren Pickell of the Mas- 
sachusetts Mutual gives an approach 
and a climax that can be used to ad- 
vantage under certain conditions. 
“How are you feeling today, Mr. J.?” 
“All right. Why?” 
“Oh, nothing. Only I thought your 
eyes seemed a little dull and heavy, 
that’s all. If you don’t mind, I will 
have a specimen examined and see if 
you are O. K. Certainly, no expense.” 
Called next day with written report, 
“Fine!” Suggested additional insur- 





“THE COMPANY OF CO-OPERATION” 


LIFE AND 
ANNUITY 


We will insure the whole family! 
Any plan, any age, either sex! 


If it appeals to you, write 


DES MOINES (R-T Bidg-) IOWA 
TERRITORY 
IOWA SOUTH DAKOTA 


DES MOINES 


COMPANY 


This is a service our men 
appreciate these days. 


HOME OFFICE 











makes an 


low cost 


Life 





A Penn Mutual Premium, less a Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn-Mutual Values, 


sum of all its Benefits, is unsurpassed for net 


The Penn Mutual 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 


Insurance Proposition which in the 


and care of interest of all members. 


Insurance Company 


of Philadelphia 











ACTUARIES 





— F. CAMPBELL 


CONSULTING 
ACTUARY 


976 West Monroe Street 
Telephone Randolph 918 


CHICAGO, ILL. 





_ J. HAIGHT 


CONSULTING 
ACTUAR 


811-812-813 Hume-Mansur Bldg. 


INDIANAPOLIS 





Chemical 


ULIAN C. HARVEY 


Consulting Actuary 
Building ST. LOUIS, MO 





Premiums, 
iated. Val 
Policies 


The Law of Insurance a Speci 


T J. McCOMB 
e 


COUNSELOR AT LAW 
CONSULTING ACTUARY 


Reserves, Surrender Values, etc., calcd: 


uations and Examinations made. 


and all life Insurance forms 


Be gcoens. 
Colcord Bldg. 
OKLAHOMA CITY 





Telephone 
Central 


J. H. NITCHIE . 


prow 


223 Assuciation Buildia 
id S. LaSalle St., CHICA 





ARRIS E. VINEBERG 


Fellow Actuarial Society of America 
Fellow American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 1487 First National Bank Building 


CHICAGO 








ance while possible, and wrote $25,000. 


THIN STON FAL 
Bi constusns * Ss. “ G 
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DES MOINES, IOWA z 
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Founded 1865 


| The 

| Provident Life 
and 
Trust Company 
of Philadelphia 





‘Provident policies are “‘seeing 
ahead” policies. Taken out 
new, they provide effective 
protection at the time when 
it is most needed. 


Northwest corner Fourth and Chestnut Streets 











“SOMETHING - 
NEW FOR 
AGENTS" 





National 
American 
Life : 
Insurance 
Company 








Burlington, lowa 








HOME LIFE 


INSURANCE Co. 
(Purely Mutual) 

23% BROADWAY, NEW YORK 

GEORGE E. IDE, President 
The 59h Annual Report of the Home Life 
Insurance Company shows over Four Mil- 
ion Dollars paid te policyholders in 1918, 
ef which over Seven Hundred Thousan 
was in dividends, The influenza pneumonia 
epidemic caused an abnormal mortality, 
greater than any experienced in the Com- 
pany’s history, but notwithstanding this 
the assets show an increase of more than 
tense are now over Thirty Six Million 
= total insurance in force was increased 
aed the year 8.6% and is now nearly One 

undred and Fifty Nine Millien Dollars. 

W. A. R. BRU 


Northern Kentw 
Reoms 601-606 The Fourth Non Bank Bldg. 
CINCINNATI, OHIO 





















INSURANCE STOCKS 
BOUGHT AND SOLD 
uotations Furnished 
BABCOCK, RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 
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Prudential Activities 


Marion P. Van Hook, assistant super- 
intendent Detroit 2, began his Pruden- 
tial experience 25 years ago in the Chi- 
eago 1 district. On Jan. 21, 1895, he 
became an assistamt superintendent and 
for the following 14 years his efforts 
were centered in and around Chicago. 
On April 26, 1909, his work was trans- 
ferred to Port Huron, Mich., on Jan. 9, 
1911, he located in Detroit, Mich. and 
since March 24, 1913, he has filled his 
present position in Detroit 2. The doors 
of Class E of the Prudential Old Guard 
were thrown wide open in. hearty wel- 
come to another with a record of a 
quarter of century of continuous serv- 
ice in the interests of his fellow men. 

Consistent good work brought promo- 
tion to Assistant Superintendent Chris- 
topher G. Cooper and he becomes super- 
intendent of the Chicago 10 district. 
Mr. Cooper’s experience in insurance 
matters began on October 24, 1910, and 
he was continuously in Chicago 5 up to 
the date of his last advancement. 

Chester A, Hughes was the Prudential 
superintendent at Regina, Sask., up to 
December, 1917, when impaired health 
caused his resignation. He was able to 
resume the work in June of last year 
and filled an assistant superintendency 
in Winnipeg, Man. Now, fully recov- 
ered, Mr. Hughes returned to Regina as 
superintendent. Frederick W. Clayton, 
who has been in charge at Regina, has 
been transferred to the superintendency 
of the Kingston (Ont.) district, succeed- 
ing Superintendent John T. Lefever, who 
has gone to the direction of affairs in 
the Dover (N. H.) field. 





Department Denies Threats 


TOPEKA, KAN., June 24.—The Kansa& 
department has not made any threats or 
demands upon life insurance companies 
operating in this state to require them 
to pay the death losses of policyholders 
who died in the training camps in this 
country. The department has not said 
in a single instance that it proposed to 
cancel any licenses to any company in 
the state because it did not pay these 
losses. 

“Many life insurance men seem to have 
the impression that this department has 
threatened the companies in order to 
bring about the payment of these claims,” 
said Commissioner Travis. “This is a 
mistake. In some cases it seems to have 
been made deliberately in an effort to 
embarrass the department. 

“At no time has this department ever 
ordered the companies to pay these 
claims. Nearly everyone of the com- 
panies made these payments voluntarily 
and most of them did it and, after mak- 
ing payments, notified us that they had 
adopted the policy of paying all of these 
claims. In nearly every instance the 
companies paid and told us about it after- 
ward, with the announcement that this 
was the policy of the company. 

“The department has ordered only one 
payment of indemnity and this was a 
case where double indemnity was prom- 
ised in a policy if the insured died from 
external, violent or accidental means and 
the department held that death in battle 
was accidental.” 


Life Notes 


George P. Hopkins, agent for the Cen- 
tral Life Assurance of Des Moines and 
for the National Travelers Benefit asso- 
ciation, died suddenly Saturday near 
Marshalltown, Ia. 

Judge John Barnes, general counsel of 
the Northwestern Mutual Life, who died 
at his home in Milwaukee on Jan. 1, 
1919, left an estate valued at $326,245, 
according to the inventory filed in pro- 
pate court on June 21. 

Bruno Yost, district agent of the Old 
Line Life of Milwaukee in Neenah, Wis., 
chartered an airplane as an advertising 
“stunt” and himself was passenger in the 
machine on an hour’s flight over Neenah, 
Menasha, Appleton and Oshkosh. 

M. W. Spain, formerly instructor in 
aviation at Tours, France, has returned 
and will be associated as district mana- 
ger of the Pacific Mutual Life, with 
offices in the Sioux Falls National Bank 
building, Sioux Falls, S. D. 


Union Central Life—Up to June 21 the 
company’s new business amounted to 
$79,503,484. This is a tremendous increase 
over last year, as the amount for the 


“similar period of 1918 was $42,942,851. 





“‘The Oldest Company in America’ 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form Of all Life Income 
contracts. 


“Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York City 

















General and Local Agents 








Contracts With Very Attractive 
Perpetual Renewals 














We Can Use a Field Superintendent—Salary, Expenses 
and Over-Writing Commissions 


Write, Giving References. TERRITORY: Indiana 








Gary National Life Insurance Company 
Gary Theatre Building 








Gary, Indiana 
WI BUR WYNANT, President 

















Stock Salesmen Attention! 


THE GARY NATIONAL ASSOCIATES 
COMPANY 


FINANCED THE 


GARY NATIONAL LIFE INSURANCE 
COMPANY 


We are doing a Mortgage Loan, Mortgage Loan and 
Investment business. 


We have $250,000 6% Participating Preferred Stock to sell. 




















Can use a few high-grade stock salesmen who can 
furnish references. 








ADDRESS OR CALL: 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building 


GARY, INDIANA 
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| A-FARM: MORTGAGE| 


BEHIND 


EVERY- POLICY | 


Why Our Agents 
Succeed Rapidly—12 Reasons 


1—We Insure Both MEN and WOMEN on equal terms. Women are important factors in 
business today. 


2—We Sell both PARTICIPATING and NON-PARTICIPATING Policies—A Big Ad- 
vantage in meeting competition. 

3—WE INSURE TOTAL ABSTAINERS AT REDUCED RATES—How many Total 
Abstainers could you Insure if you could offer this advantage? How much would it 
help your organization? 

4—WE GIVE SERVICE TO AGENTS—Every man is given assistance and instruction 


until he is a success—Every man must make good—He is our partner—His Success is 
our Success. 


5—OUR OWN MEN GET ALL OUR GOOD POSITIONS. 
All promotions are made from the ranks of our own agents—Each man has an opportu- 
nity with us—Something to work for all the time. 
6—WE SELL SPECIAL POLICIES which are up to the minute, giving the agent the ad- 
vantage of the “Best Sellers” in the Insurance Market. Every Policy the best we can 
make it. Special Policies for Total Abstainers. 
7—WE GUARANTEE TO SAVE 4 PREMIUMS on a 20 Pay Policy and give dividends 
besides—This Policy is our G. P. A—It is our best seller—FOURTEEN MILLION 
OF IT IN FORCE. 
8—WE SELL THE BEST INCOME POLICIES we can make on both Participating and 
Non-Participating plans. A check from beyond the grave is Daddy’s monthly contribu- 
tion to the family. 
9—WE GIVE SERVICE TO POLICYHOLDERS—When the policy is placed our Service 
has just begun. Death Claims are allowed within 30 minutes after proofs received at 
Home Office and check immediately issued. No delay—No red tape. This Service 
makes our agents popular. 
10—WE HAVE A FARM MORTGAGE BEHIND EVERY POLICY. No Investments 
are made in any other Securities (except Liberty Bonds)—Rate of Interest 6.2%. 
11—WE ARE DEVELOPING NEW TERRITORY and making new op- 
portunities for our agentt—-WE MAKE THE CHANCE FOR YOU 
TO MAKE GOOD. 
12—We offer to good clean men a LIFETIME CONTRACT direct with 


the Company, giving full advantage of all there is in the business and 
in the best territory in the world. 


To Good Clean Men We Offer Success— 
May We Prove Our Offer? 


PEORIA LIFECoMPany | 
PEORIA ILLINOIS 














